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100K INTO AUTO 
10SSES IN PHILADELPHIA 


Situation Regarded As Critical By 
Underwriters Disturbed By Number 
and Character of Claims 





CHANGES AMONG ADJUSTERS 





Philadelphia Salvage Co. and Pennsyl- 
yvania Salvage Co. Recruiting 
| orces; Cohen Leaves Bureau 





Automobile losses in Philadelphia 
have grown to such an extent and some 
of them are of such a nature that the 
entire situation is being investigated 
by representatives of insurance com- 
panies including the General Adjust- 
ment Bureau. The National Board of 
Fire 1nderwriters has been investigat- 
ing fires in Philadelphia for some time. 

While the automobile loss situation 
is not regarded as so extreme as in 
New York City where the deve op- 
ments revealed by Former Governor 
Whitman have been eye-openers for the 
public, at the same time it is said that 
when the facts are made~public, it will 
create something of a sensation in the 
Quaker metropolis. 

Independent Salvage Companies 

In the meantime there has been quite 
a shift in Philadelphia on the part of 
independent adjusters and others, and 
a great deal of gossip in the insurance 
district. Some of the changes have to 
do with the Philadelphia Salvage Com- 
pany. That company is being operated 
by Charles Stoumen, who built up quite 
a clientele as a pub’ic adjuster, handler 
of salvage, etc. He has also done some 
work for the General Adjustment Bu- 
feau. W. E. Bates, formerly with the 
Liverpool & London & Globe and whose 
connection with that company was sev- 
ered some months ago, has joined 
forces with Mr. Stoumen. Max Corn- 
field, who originally came from Boston 
to Philadelphia and has been operat- 
ing in Philadelphia under the name of 
B. A. Leffler & Company, has also 
joined forces with Stoumen. 

Some changes in the office of the 
General Adjustment Bureau, Philadel- 
phia branch, have been made. One of 
these is the resignation of Leon Cohen, 
adjuster, who is one of the organizers 
of the Pennsylvania Salvage Company. 
The manager of the General Adjust- 
ment in Philadelphia is John G. Mon- 
rose. William J. Greer, manager of 
the General Adjustment Bureau, was 
in Philadelphia last week having a con- 
ference with Manager Monrose. A re- 
Port that Milton Young will leave the 
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THE 


EQUITABLE LIFE OF IOWA 


Results of 1920 


$254,538,407.00 of Insurance in Force 
$ 62,399,248.00 New Business in 1920 (paid for) 








Sixty-nine per cent of all business 
written since organization still in force. 








For information address: Home Office, Des Moines 





MASSACHUSETTS AGENTS 
BEHIND NO TAX BILL 


Retain Former Assistant Attorney 
General to Argue for House Meas- 
ure 678 This Week 








EXEMPTS PREMIUMS FROM TAX 





Committee Does Fine Work in Mar- 
shalling Producers to Aid of 
This Measure 





One of the most important tax hear- 
ings in the country was scheduled to be 
held in the State House, Boston, this 
week. Agents throughout the state 
were marshalled to make a hard fight 
for the principle that premiums paid 
for life insurance be deducted from tax- 
able income. The hearing was on 
House Bill 678. 

Retain Former Member of Legislature 

The agents retained Leland Powers, 
until recently assistant attorney gen- 
eral of Massachusetts and a former 
member of the legislature to present 
their leading argument. Before the 
hearing George Woodbridge, of the 
Equitable, said: 

“We are opening up the whole ques- 
tion of taxation. It is the first time 
the agents have made such a fight. 


Massachusetts was a pioneer in taxa- 
tion. We want her to be a pioneer in 
doing justice.” 

Text of Bill 


A copy of House Bill 678 “to ex- 
empt from taxation the premiums of life 
insurance policyholders” follows: 

“Section 1. The first paragraph of 
section two of chapter sixty-two of the 
General Laws is hereby amended by 
striking out said paragraph and insert- 
ing in place thereof the following :— 
Section 2. From the income taxable under 
the preceding section the taxpayer 
shall be allowed a deduction of premiums 
paid within the year for insurance 
on his life not to exceed a sum insured 
equal to ten times his average gross 
income for three years, namely, the 
year for which the income is computed 
and the two years immediately preced- 
ing it, and he may, under the conditions 
prescribed .n this section and section 
seven, receive a deduction on account 
of interest paid by him during the year 
on debts of the following classes: 

“Section 2. Section six of chapter 
sixty-two of the General Laws is here- 
by amended by adding at the end there- 
of a new paragraph, as follows:—(i) 
Premiums paid within the year for in- 
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surance on the life of the taxpayer not 
to exceed a sum insured equal to ten 
times his average gross income for 
three years, namely, the year for which 
the income is computed and the two 
years immediately preceding it. 

“Section 3. This act shall apply to 
income taxed for the year nineteen hun- 
dred and twenty-one, and to the in- 
come taxed for each year thereafter.” 

Sign Petition 

A widely’ distributed petition was 
circulated among life insurance men 
this week and generally signed. It read 
as follows: 

“Whereas the following situation ex- 
ists: 

“The Commonwealth of Massachu- 
setts, from earliest Colonial times, has 
encouraged and advocated thrift and 
sacrifice. Life insurance has proven to 
the citizens of Massachusetts an ideal 
method for the utilization of earnings 
to provide immediate protection for 
their families. Today there are out- 
standing more than 3,500,000 policies on 
lives of Massachusetts residents, and 
almost every male income tax payer 
carries life insurance. Piemiums paid 
by income tax payers are taxed as in- 
come to the individual at 1% per cent, 
and are also in effect taxed to the in- 
surance companies, whether mutual or 
stock, at the rate of about 2 per cent. 
Of money used to pay life insurance 
premiums, approximately $250,000 is 
taken from individuals directly, and 
$870,000 indirectly through taxation of 
net reserves. In addition, to support an 
Insurance Department, with expenses of 
about $100,000, over $140,000 is collect- 
ed in fees from life insurance brokers 
and agents. About nine-tenths of the 
insurance companies are mutuals, and 
the proportion of dividends paid by 
stock companies attributable to Massa- 
chusetts. business, is only about $50,- 
000. 

“The present tax on insurance com- 
panies, by every test, is out of all pro- 
portion to other taxes. The additional 
imposition of double taxes, through the 
taxation of income, is wholly inde- 
fensible. ; 

“Wherefore, the undersigned, resi- 
dents of Massachusetts and holders of 
life insurance policies, urge the pas- 
sage of legislation providing that the 
income of an individual used to pay life 
insurance premiums be exempted from 
taxation, and they further request that 
the Committee on Taxation investigate 
the matter of taxation of insurance 
companies and recommend to the next 
Annual Session an equitable scheme of 
taxation.” 

The Committee 

Mr. Woodbridge was chairman of the 
taxation committee which is endorsing 
House Bill 678. Other members of the 
committee follow: Charles C. Gilman, 
Charles H. Flood, Franklin W. Ganse, 
Giles Blague, Charles H. Sagar, C. L. 
Richards, George H. Spillaine, J. Ev- 
erett Hicks and Merle G. Summers. 





OBSERVE 75th BIRTHDAY 





Associates, Fleld Staff and Employes 
Honor A. J. Maloney, President 
of Philadelphia Life 





The entire staff of the home officials 
of the Philadelphia Life, and employes 
and members of the home office Plico 
Club in the Quaker City joined in pay- 
ing honor to A. J. Maloney, president 
of the company, on the occasion of his 
75th birthday, which occurred March 3. 

After all had assembled President 
Maloney was ushered in and after con- 
gratulatory and eulogistic addresses 
had been made he was presented with 
a handsome mahogany chime clock and 
candelabra on behalf of the Plico Club, 
by a morocco-bound volume of letters 
of congratulation sent by the company’s 
field men, by a floor stand and reading 
lamp presented by the official staff of 
the company 2nd by other testimonials 
of regard from the employes. Suitable 
acknowledgments were made by Presi- 
dent Maloney and the company then en- 
joyed a picnic lunch and joined in sing- 
ing of odes in which President Maloney 
was extolled. 


TRIENNIAL REPORT 
OF NEW YORK LIFE 


Document Signed By Chief Life Insur- 
ance Examiner Hadley, of New 
York Department 





MANY SUBJECTS COVERED 


Part of Paris ‘Building Sold for $1,737,- 
000; Why Assets Did Not Pass 
Billion 





Nelson B. Hadley, chief examiner of 
life companies, has completed the tri- 
ennial examination report of the New 
York Life, a voluminous and exhaustive 


document, covering assets, real estate, 
loans, disability, reserves and many 
other features. In concluding the report 
Mr. Hadley says: 

“We have received every assistance 
from the officers and employes of the 
company. Requests for records and 
papers have been promptly and willing- 
ly complied with; explanations when 
necessary, in addition to the Company’s 
records, have been freely and fully 
given; the Company has co-operated in 
every proper way to a thorough and 
careful completion of our work.” 

The report was made as of December 
31, 1919, but is dated February 7, 1921. 
Some interesting extracts from the re- 
‘port are briefly cited: 

Reserve for Nylic 

The Company reported $5,201,805 as 
the reserve necessary to care for all 
payments under Nylic contracts and 
rules. This figure is made up as fol- 
lows: 

Value of Monthly Payments. .$4,210,519 
Second Degree Nylics........ 500,000 
Mortuary Benefits 491,286 

The average business written by 
Senior Nylics in 1919 was $151,657 per 
man, with average monthly Nylic pay- 
ments per man to Senior Nylics of 
$65.53. 


Office Bui'dinas 

The Company owned office buildings 
on December 31, 1919, as follows: New 
York City, $3,750,000; Kansas City, 
$600,000; Paris, $234,881; Berlin, $355,- 
000. Two of the Company’s foreign of- 
fice buildings owned in 1916, the Am- 
sterdam and Budapest offices, have been 
sold. The greater part of the Paris 
building was sold during 1919 for $1,- 
737,000, all cash. The remainder of the 
Paris building, owned by the New York 
Life, was valued by the French govern- 
ment at $234,881. The book value of 
the New York Life Home Office build- 
ing was written down from $4,000,000 
to $3,750,000, and that of the Kansas 
City building from $1,000,000 to 
$600,000. 

Foreian Exchanges 

Of foreign exchanges the report says 
in part: 

“The company has fixed or standard 
rates of exchange for calculating the 
amount of insurance and reserve lia- 
bilities, for the various countries in 
which it does business. 

Commencing as of January 1, 1919, 
the Company. used the standard rates 
of exchange in converting the amounts 
of receipts and disbursements appear- 
ing on the foreign reports, in accord- 
ance with a suggestion submitted at 
the previous examination. * * * 

Cash in banks at the end of year 
1919 in South American countries, Lon- 
don and Japan, were reported to the 
New York Home Office direct, not 
through the Paris Office. These amounts 
were converted to United States money 
at the current rate of exchange on De- 
cember 31, 1919. * * * 

Canadian Claims 

Prior to March, 1920, Canadian claims 
and maturities, including those on pol- 
icies issued in the United States, were 
paid in Canada through the Bank of 
Montreal. This practice included pay- 
ment of claims on policies originally 
issued in the United States but on 
which the residence of insured had 
been changed in Canada. In March, 





Improved Disability Provision 


Claim may be made as soon as disability occurs—no piobationary 
period. 


Payments begin immediately on approval of cflaim—no proba- 


tionary period. 


Monthly payments, lifelong, conditioned on permanence of dis- 


ability. 


Immediate waiver of future premiums—no waiting until next 


anniversary. 


Full amount of insurance paid when insured dies, without deduc- 
tion for disability payments or for premiums waived. 


This new disability provision brings the service of America’s old- 
est legal reserve life insurance company still closer to the needs of 


the insuring public. 


For terms to producing Agents address 


The Mutual Life Insurance Company 
of New York 


34 Nassau Street, New York 

















1920, the Company decided to pay all 
claims on United States contracts by 
checks on New York banks and use 
Canadian checks on Canadian issues 
only. All payments made in Canada 
since December, 1919, will be reviewed 
by the Company, and if a United States 
contract has been settled by a Cana- 
dian check, same will be corrected on 
the basis of New York exchange on 
date of payment. * * #* 


Term Insurance in Connection with Po'- 
; icy Loans 

Since 1913 the Company has been 
issuing term insurance in connection 
with its policy loans. This insurance 
terminates at the next policy anniver- 
sary from which date it may be renewe'l 
yearly at the attained age until age 65. 
During 1919 about 210 certificates of 
such insurance were issued to the 
amount of $54,978. * * * 


Accumulated Dividends 


Since 1915 the Company’s policies on 
long term endowments have contained 
the provision that dividends may be 
accumulated at compound interest with 
the benefit of survivorship to shorten 
the period of the endowment. Where 
this accelerative endowment option has 
been selected subsequent dividends may 
be applied as per any other standard 
option, but in that event the accelera- 
tive endowment option can no longer be 
availed of. The liability on this class 
of policies is two-fold: the ordinary lia- 
bility on similar endowments without 
the accelerative option plus the extra 
liability because of the dividend pro- 
vision. This latter extra liability may 
again be divided into two parts: that 
on policies, the dividends of which are 
still being used to shorten the period 
of the endowment ahd the remainder on 
policies where the option has already 
been neglected. 

Savinas Bond 

In 1901 and 1902 the Company put out 
a form of savings bond which has sold 
at a discount and was redeemable at 
the end of 15 or 20 years at a premium. 
The 15 year bonds of $50 face value 
were sold at a single premium of $45 
and provided for $55-at the end of the 
period. The 20 year bonds were simi- 
larly sold for $40 and yielded $55. In 
both classes it was provided that the 
bonds were to share in the accumulated 
profits of the Company, these shares 
being payable at the maturity of the 
bond. In the event of death within the 


period the payment was to be made of 
the face value plus 4 per cent interest 
on the premium from the time of issue 
to the date of death. The Comptroller's 
department furnishes the actuary’s de- 
partment with a list of savings bonds 
outstanding on December 31 of each 
year. On December 31, 1919, there 
were thirty-nine such bonds, each with 
a 20 year period. The total face 
amount of these policies was $1,950. The 
Company’s policy reserve was $53 in 
each case, making a total reserve of 
$2,067. There were no terminations on 
this group during 1919. 
Poland Re-Instatement 

In Poland the Company has re 
instated policies and paid claims for 
matured endowments and death losses 
in 1920 that apparently existed in De- 
cember, 1919. Any settlement made 
with such policyholders is accompanied 
by an assignment from such insured to 
the Company of any and all claims 
against the Russian Soviet Government 
on account of the policy contract. * * * 

The admitted assets of the New York 
Life on December 31, 1919, were $961, 
022,120. This excluded ledger assets 
taken over by the Russian Soviet Gov- 
ernment of $33,187,609. It will thus be 
seen that had it not been for the Rus 
sian revolution the New York Life 
would have had a billion in assets at 
the beginning of last year. 





NEW YORK BILLS 





Phillips’ Measures Introduced in As- 
sembly; Refer to Deposits, !n- 
vestments and Ex2enditures 





Recommendations for amendments to 
the New York insurance laws have re 
sulted in the introduction of bills by 
Senator Towner and Assemblyman 
Gardner. One bill amends section 13 
of the insurance law by authorizing the 
superintendent to receive deposit from 
a domestic insurance corporation when- 
ever such deposit is uired by laws 
of another state or regulations as 4 
condition of admission of such corpora: 
tion to that state. 

Another amends the law relative to 
mergers of fraternal benefit socicties. 

A third has to do with limitation of 
expenditures of a domestic life com- 
pany. 

Another gives a five-year extension 
to corporations in which to dispose of 
certain stocks and bonds. 
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Lively Meeting of 
Local Underwriters 


CONSTITUTION AMENDMENTS 





Lawrence Priddy Crosses Swords With 
Alexander Cowen and R L. Dodson; 
Dues Raised 





At a business meeting of the Life 
Underwriters’ Association of New 
york, held in the Woolworth Building 
on Tuesday noon, Lawrence Priddy, 
former president of the Life Underwrit- 
ers’ of New York; and Alexander Cow- 
en, and R. L. Dodson, of the Massachu- 
setts Mutual, crossed swords. Mr. Prid- 
dy and representatives of the Massachu- 
setts Mutual have been on opposite 
sides of the fence on several things re- 

ntly 
The ontroversy on Tuesday was over 
an amendment to the constitution to 
the effect that all resolutions and other 
new business “of a formal nature,” 
shall be made in writing and referred 
to the executive committee without de- 
bate. This amendment was offered by 
Mr. Priddy, and Messrs. Cowen and 
Dodson criticized it as an alleged at- 
tempt to gag the membership. The 
amendment was defeated. 

At the meeting it was voted to raise 
the annual dues. The action was pre- 
liminary to the engaging of a paid sec- 
retary. The new schedule fol ows: 

General agents, agency directors and 
managers, $25; sustaining members, 
$15.20; active members, $7; associate 
members, $5. The executive committee 
was raised to twelve in addition to the 
oficers with ten constituting a quorum. 





OCCUPATION TAX UNJUST 





Resolution of Health & Accident Un- 
derwriters’ Conference; Why Op-o- 
sition To It Is Registered 





At the recent convention of the 
Health & Accident Underwriters’ Con- 
ference the folowing taxation resolu- 
tion was passed: 

Whereas, The insurance interests of 
this country have been required under 
the present revenue law to pay an oc- 
cupation tax on all its business, a tax 
that we believe is unjust and unfair 
and ought to be repealed at the earliest 
opportunity, 

Be It Therefore Resolved, That we, 
the members of the Health and Acci- 
dent Underwriters’ Conference, do 
hereby record oyr opposition to the 
continuance of the present occupation 
tax which we believe is an unjust tax 
on all insurance business and ought to 
be repealed. And 

Be It Further Resolved, That each 
member of this conference be urged 
to take such effective steps as they 
may devise to advise and present to 
the members of congress from their 
respective states, the unfairness of the 
Present occupation tax placed uwpon-the 
insurance interests of this country, and 
to urge upon them the immediate re- 
peal of the present tax law. 

Be It Further Resolved, That the co- 
operation committee of this conference, 
together with such additiona’ members 
as it may be necessary in the judgment 
of the president of this conference to 
add, shall be constituted for the pur- 
pose of securing the repeal of this law 
the legis'ative committee of this con- 
ference, and authorized to act for this 
conference and in behalf of this con- 
ference in concert with similar com- 
mittees from other conferences and as- 
sociations representative of insurance 
interests, and with them to urge before 
and upon the congressional committees 
of both houses of congress the repeal 
of all such oceupation or policy issue 


taxes now exacted from the insurance 
companies. 





C. D. Hami’ton has been appointed 
assistant superintendent of the Ballti- 
more agency of the National Life & 
Accident, of Nashville, Tenn. Mr. 
Hamilton is one of the biggest pro- 
ducers of the office. 


FORREST F. DRYDEN 
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The Prudential 


Insurance Company 


HOME OFFICE 
Newark, N. J. 


Incorporated Under the Laws of the State of New Jersey 








Phoenix Mutual’s 
Sub-Standard Review 


AN ANALYSIS OF BUSINESS 








Phoenix Mutual Shows Occupation and 
Overweight Account for More Than 
Half of This Class of Risks 





Of interest to all students of life in- 
surance is a review of the substandard 
business done by the Phoenix Mutual 
during. the last two years, which has 
just been made public. It reads in part 
as follows: 

“In 1920, the ratio of policies issued 
on underaverage lives to the total num- 
ber written, 6% per cent, (in 1919, 5% 
per cent) is well within the bounds of 
conservatism. It has been the policy 
of the Company that the substandard 
business shou!d constitute but a rela- 
tively small proportion of the total is- 
sue. Every application received has 
been studied with the sole purpose of 
issuing insurance upon some basis if 
possible. Of course, there are certain 
types of impaired risks that we are not 
yet ready to accept. 

“The results seem to prove conclu- 
sively, that our agents are not going 
out of their way to find underaverage 
applicants for insurance. This is pre- 
cisely the result that we had hoped for 
when we extended the scope of our sub- 
standard business. We wanted to find 
a way to save for the men in the field 
business that had been well! sold, but 
which we had hitherto been obliged to 
reject because the risks were not in- 
surable at standard rates. 

“This brings us to the second source 
of gratification. We calculate that some 
million and a half of business was is- 
sued in 1919, which previously would 
not have been acceptable. The impair- 
ment in practically all of these risks 
was of a medica! nature. Of the 1919 
substandard business nearly 80 per 
cent was placed and paid for. This 
means that over $18,000 in first premi- 
um commissions was saved for agents. 

“In 1920 the Company issued policies 
for $2,450,000 to medicalyy impaired 
risks (excluding overweights and those 
rated because of occupation as before) 
and at this date 70 per cent has been 
placed and paid for with 6 per cent still 
outstanding. Estimating, as before, we 
find that over $27,000 in first year com- 
missions has been paid.” 

Proceeding to the analysis it is stat- 
ed that in 1919 thirty per cent of the 
policies in the substandard group were 
rated because of occupation. The ratio 
in amount of insyrance was only 17 
per cent, however. The corresponding 
percentages for 1920 were 22 per cent 
in number of policies and 10 per cent 
in amount of insurance. This would 
indicate that the po'icies for this class 
were in amount smaller than the aver- 
age. 

“Overweights accounted for 28° per 
cent of the supstandard policies for 
1919 and 26 per cent in 1920. As to 
amount they had 36 per cent in 1919 
and 33 per cent in 1920, the average 
for the former year being $4,000 and 
for 1920, $4.500. When contrasted to 
the occupational figures this would in- 
dicate that prosperity and increased 
avoirdupois go together. 

Impairments of the heart and blood 
vessels constituted approximately 12 
per cent of each of the two year groups, 
both as to the number of policies and 
the amount of insurance. Impairment 
of the urinary system amounted to 10 
per cent (12 per cent in amount of in- 
surance) in 1919, and 16 per cent in 
1920 (19 per cent in amount of insur- 
ance). 

These four types of underaverage 
risks make up from 75 per cent to 80 
per cent of the whole group, the bal- 
ance being divided up among a dozen 
or more different kinds of impairments. 





Henry F. Tyrrell, of the Northwest- 
ern Mutual Life, lectured this week on 
life insurance taxation before the Col- 
lege.of Economics, Marquette Univer- 
sity.’ 
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The Provident 


Founded 1865 


Company of Philadelphia 


(Pennsylvania) 


Life and Trust 





satisfaction. 





PROVIDENT agents are selling not only protection but 


The policy-holder who matures a Provident Long Endow- 
ment is a center of Provident influence in his community. 


PROTECTION+ THRIFT = SATISFACTION 








THE MOST VALUABLE POLICY FOR YOU 


Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the insured. 
Secure prompt action in the 





INSURANCE COM 


—————— 











WILLIAM N. COMPTON, General Agent 
Metropolitan District 
St. Paul Bldg., 220 Broadway, New York, N. Y,. 
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* ® ° say, “Get that piece of red.” When I _ rate is so much.” Some fellow has just for twenty-five years, you are telling 
High Lights in Talk put that on the counter she would say, been in who quoted him a rate two dol- but one truth and twenty-four un. 


By Fred A. Wallis 


HUMAN SIDE OF SOLICITING 








Examples of Quick Thinking and Clever 
Repartee as Given By New 
York Manager 





Holding down the position of general 
agent of a life insurance company in 
Greater New York, commissioner of im- 
migration at the port of New York, and 
addressing congresses of life insurance 
and other gatherings, is keeping Fred- 
erick A. Wallis, of the Fidelity Mutual 
Life, busy. In a recent talk in Phila- 
delphia, he made these among other 
points: 

It makes all the difference in the 
world how you announce a premium— 
or flash it on your prospect. Men are 
impressed and carried away by a soft, 
mellow light, but then again, some- 
times the lightning comes and strikes 
people dead. So it is with the premium. 
You can make a splendid impression 
on him with it, or you can flash it so 
that it absolutely strikes and blinds him 


and then you wonder why you haven’t 
written him. 





When I first started in the life insur- 
ance business we put down the premium 
and showed the prospect the cash value 
and dividends—that was everything 
there was to show him then. But I do 
not think in this day of advancement 
that premium is the thing to talk about. 





If your prospect asks a question, you 
are making fine progress; but if he 
starts right in by praising your con- 
tract you want to get up and get out, 
When I was a boy in the South |{ was 
in the dry goods business, and a woman 
came in to buy a silk dress. The dress- 
maker told me to “get down that piece 
of blue silk, the one just in,” and the 
woman started right off by saying, 
“That is beautiful. That is all silk, 


isn’t it? Isn’t it lovely?” I used to 
think, “Well, I’ll sell this one.” But the 
dressmaker knew better. She would 


“That is beautiful,” and I would think, 
“Maybe she'll buy this one instead of 
the blue,” but she didn’t buy either one. 
Then the dressmaker would ask, “Any 
shade you wanted in particular?” “Why, 
yes. I thought of a blue gray.” 

When the blue gray was brought out, 
she would say, “Is that all silk? How 
wide is it? How much is it worth?” 
When she asked a lot of questions about 
it, that was the piece of goods she was 
interested in. 


And when you go to sell a policy, and 


the prospect begins to praise it, you 
won’t sell it; but if he begins to ask 
questions and say, “Do you mean to say 
that your company will do thus and so? 
How much does this thing cost?” Then 
you are going to sell him—if you don’t 
spoil it by telling him the premium 
right away. 

I think we talk about the féatures of 
this wonderful policy entirely too fast— 
very often. If I throw a bucket of water 
on this table it will all run off. But if 
I drop it on a drop at a time, it will 
soak in. 





In talking of the income I say, “Every 
year as long as you live you will get 
this $750. It is not affected by war, 
rumor of war, stock exchange depres- 
sions following war; thieves cannot get 
at it, rust cannot corrupt it, moths can- 
not get into it. It is always there. And 
the beautiful thing is it is guaranteed 
by an institution with the laws of forty 
of Uncle Sam’s States around it.” 





I do not know anything that kills a 
sale so quickly as to pick up a rate 
book and start looking for a rate. If I 
begin to hunt through this book to see 
how much it is going to cost, I have 
lost the prospect’s confidence. If you 
go into a store to buy collars and ties, 
and you tell the salesman what you 
want and he has to look through half a 


‘dozen boxes, and then ask some other 


fellow, “Say, do.we have such and such 
a collar?” you have lost confidence in 
that fellow. 





When the time comes to state your 
premium, don’t flash it on him. There 
is nothing in the world kills a case like 
saying, “You are 44. Let me see, your 


lars less on a twenty-payment life pol- 
icy, and you cannot get that two dol- 
lars out of that man’s mind. 

If you flash $412 on him, you have lost 
his interest because he thinks he can- 
not pay $412. But tell him just a little 
over a dollar a day, and he thinks he 
can pay it. 





If you say to a man, “If you want to 
get out in five years we will lend you,” 
right away he asks, “How much will I 
have paid in in five years?” When you 
say, “If you have to borrow money,” 
you are discrediting your policy and 
that man’s ability to succeed. But if 
you say to him, “We have a wonderful 
clause. If you have paid three years 
and want to go to Europe, or for some 
reason want to be relieved, we will 
carry that contract for nine years long- 
er—” That is different. 





Today our train was twelve minutes 
late pulling out of Newark, but when 
we got into Philadelphia we were on 
time. I said to the conductor, “You 
are going in late, aren’t you?” 

“No, sir. We are going in on time.” 

“But you were twelve minutes late 
pulling out of Newark.” 

“Yes, but we’ve made that up. We 
have a wonderful engineer. He knows 
the engine and he knows the road.” 





That is just our position. The real 
agent is the one who knows his policy, 
knows his rate book and knows the man 
he is talking to. He knows his busi- 
ness. If we have at our fingers’ ends 
some answer for everything that comes 
along and can hold that premium off 
until the right time comes, and then 
give it- at about what you think it 
would be, you have him. 





And then, it would be a crime to say 
that train made twelve miles an hour 
coming over to Philadelphia—as it did 
when we were pulling through Newark 
—for I am confident we were going fully 
seventy-two miles when out in the 
broad, open country. It would be just 
as wrong to say it made seventy-two 
miles an hour. What it made was an 
average. 

If you give a prospect the first pre- 
mium only, and he knows he is to pay 


truths. 





Would you want to buy $10,000 in 
government bonds with the understand- 
ing that you cannot get them until you 
die? You could never sell bonds on 
that basis. Would you buy $15,000 in 
bonds, with the understanding that you 
could pay $1 a day until you are 60 
and then get the bonds? And, if you 
lose your health while paying jor the 
bonds, the government makes you a 
present of the bonds and all interest. 
If you are disabled, the bonds are 
yours. If you meet with an accident you 
can have the bonds and the interest, 
and if you die we will give the bonds 
to your beneficiary. The government 
could not issue enough bonds, if they 
came out with that kind of a bond. 
That is exactly what we are selling, 
$10,000 bonds. 





Mr. Poteet went in to see a man in 
the cloak business. He was very 
friendly, and he said, “Why, Mr. Poteet, 
I didn’t know you were with the Fi- 
delity, but I don’t want any more life 
insurance. I have $160,000 now.” Mr. 
Poteet said, “I>came to talk income.” 
“What is income?” There, he had him. 
He came away with an application on 
him and one on his partner. 





I believe 90 per cent of our business 
is written on men who do not want 
insurance. 





A DEAD LETTER 





Chicago Cannot Enforce Brokers’ Li- 
cense Ordinance Passed at 
Request of Field Club 





The Chicago brokers’ license ordi- 
nance, which was backed by the Life 
Insurance Field Men’s Club and vigor- 
ously resisted by other insurance in- 
terests, is apparently a dead letter, and 
all efforts looking toward its enforce 
ment have been abandoned. The city 
found that it could not enforce the or- 
dinance where insurance men held li- 
censes from the state. Practically all 
of those who were cited for violation 
of the ordinance were able to produce 
such licenses, whereupon the cases 
against them were dismissed. 
















Seventy Successful Years 


The year 1921 marks the seventieth anniversary of our incorpora- 
tion. Ever since 1851 this Company has been furnishing unexcelled life 
insurance protection at a low net cost. 


shows that the public appreciates the perfect service and square dealing 
it has always received from the Massachusetts Mutual. 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPAN 


Springfield, Massachusetts , 


| Incorporated 1851 


The $728,000,000 now in force 

















Standard 


Dividend Scale Maintained, Surplus Increased 


In 1919 


44 General Agencies paid for 
$88,000,000 


Business 





New England Mutual Life Insurance Co. 
Boston, Mass. 
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Insist Borrowers 
Take Out Insurance 


gURE WAY TO PROTECT LOANS 








Death of Head of Business Concern 
Disarranges Affairs; An Article 
in “The Financier” 





“The Financier,” which is running an 
interesting series of articles covering 
the relations of bankers to insurance, 
ran this comment in its current issue: 

“Appreciating how important the 
continued activity of the directing 
minds of business corporations are to 
their success, particularly in these re- 
construction days with the complex 
problems they present, a number of 
prominent banks throughout the coun- 
try are insisting that borrowers of 
considerable sums of money, in addi- 
tion to furnishing other approved col- 
latera!, insure the lives of the respon- 
sible officials, naming the bank as the 
beneficiary until the loan is liquidated. 
The Internal Revenue Department has 
ruled that premiums paid upon such 
policies may be deducted in income tax 


returns. 

“Bankers realize that not infre- 
quently the death of the head of a 
business institution seriously disar- 
ranges the affairs of the concern, and 
at best time is required in which re- 
adjustment can be had. Should the loan 
fall due within such period, its payment 
might be delayed until the courts can 
sanction action, or until the interest 
of the deceased in the transaction be 
determined by the executors of his es- 
tate. It is to guard against this con- 
tingency and to guarantee beyond per- 
adventure the repayment of a loan upon 
the day it matures, that life insurance 
is now being demanded. All reputable 
life insurance companies pride them- 
selves upon the rapidity with which 
they settle claims, and such settlements 
are made within a very short time 
after the death of the assured. If the 
bank has been named as beneficiary it 
receives its money in full and without 
hothersome requirements of any kind; 
the transaction being clear-cut and 
business-like in every respect. The 
cost of such insurance covering the 
time of the loan is comparatively lit- 
tle; adding .as it does perhaps one or 
two per cent to the charge for the 
money advanced by the bank, while 
the additional security the indemnity 
ffords makes the transaction an equi- 
table one both for the borrower and 
the lender.” 





The average rate of interest earned 
by the Detroit Life in 1920 was 6 per 
cent. The company’s first-year pre 
miums in 1920 were $263,175. 
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Security Mutual Agents are successful 
WHY? 


The reasons are many 

First —Our rates are right 
Second—Our policies are attractive 
Third —Our Company is reliable 
Fourth—Our agents have our co-operation 

We can give good men good territory 
interested, 
C. H. Jackson, Supt. of Agencies 


SECURITY MUTUAL LIFE INSURANCE COMPANY 


BINGHAMTON, N. Y. 


address 

















Pledge $5,000,000 Month 
at Bookstaver Dinner 


YEAR 





AIM FOR $25,000,000 





Agents Told of Record-Breaking Busi- 
ness Since January 1 in Baltimore 
and Akron 





At the annual dinner of the $100.00, 
$200,000 and $250,000 Clubs of the Jo- 
seph D. Bookstaver Agency of the Trav- 
elers, held at the Waldorf-Astoria last 
week, the agents pledged a $25,000,000 


year for 1921 which will include one 
month of $5,000,000 of business. No 
general agency in Greater New York 
has ever done $5,000,000 of business in 
one month. The Bookstaver Agency 
wrote over $17500,000 last year, of 
which $16,849,000 was paid for. The ag- 
cency is about ten years old and the first 
year did $195,000, so that it will be seen 
that its progress has been continuous 
and healthy. 

E. Klein, who started with Mr. Book- 
staver when the latter left the New 
York Life to become a general agent 
for the Travelers, the office consisting 
cof a small room on the East Side, was 
toastmaster. From the Home Office 
came S. R. McBurney, superintendent 
of agencies, who has seen the Book- 
staver Agency grow with a great deal 
of pleasure as he had confidence from 
the start in the man at the helm. In 
these days of pessimism in some quar- 
ters, it is a pleasure to hear Mr. Mc- 
Burney sound another note. If there 
is any city in this country which has 
been hit by the industrial let-up, it is 
at Akron, Ohio, where thousands of 
people in the rubber tire factories have 
found themselves out of emp'oyment. 
Despite this fact the Heberich. Hall, 
Harter general agency of the Travel- 
ers, managed to produce $2,000,000 of 
life and quite a lot of accident business 
in the month of January. Another city 
which has been hit is Baltimore where 
the clothing manufacturing business is 
gasping for breath. but at a dinner of 
the Meyer D. Lipman General Agency, 
Mr. McBurney was informed that in six- 
teen days that Baltimore agency had 
produced $1,066,000. “Your opportunities 
are endless,” he said, “the surface is 





only scratched. If the general agen- 
cies in Baltimore and Akron can per- 
form these wonders, just think what 
can be done in the great city of New 
York.” 

Mr. McBurney then drew an interest- 
ing picture of the personnel at the 
Home Office of the company, briefly 
sketching the careers of the officers. 
Every one of the leading executives of 
the Travelers has seen exclusive insur- 
ance service with the Travelers from 
the ground up. Mr. McBurney first 
mentioned President Louis F. Butler, 
who was office boy to James G. Batter- 
son. John L. Way, vice-president, made 
out accident insurance tickets when a 
boy. He entered the field and made a 
record second to none. Vice-President 
B. A. Page “was a kid in the accident 
department.” James L. Howard, who 
is secretary, has only known two em- 
ployers. One of them is Uncle Sam, 
in whose army he was a major; the 
other is the Travelers Insurance Com- 
pany, which he joined immediately on 
leaving college. Vice-President Walter 
G. Cowles did not start as an office boy 
as he had been a lawyer, but he began 
in a humble position in the Travelers 
and deve’oped its liability business in 
such a way that he is regarded as the 
leading liability authority in the coun- 
try. 

Mr. McBurney then read some New 
York State figures of the Travelers. 
The company wrote $167,000,000; has 
outstanding in the state $431,413,234. 
In the group department of the Trav- 
elers 458000 lives are now covered, 
more than the number of individual life 
insurance policyholders. . 

Following the talk of Mr. McBurney, 
Mr. Klein read some letters of regret 
from those unable to attend and a dra- 
matic note was given when it came 
time to read the note of E. F. Holmes, 
the beloved “Pop” Holmes of the Trav- 
elers Insurance Company, everybody’s 
friend, and now in poor health. Mr. 
Klein handed the note to Mr. Book- 
staver who arose to read it, but after 
looking at the letter containing such 
expressions as “Old Pal” and other 
affectionate phrases, Mr. Bookstaver’s 
eyes welled up with tears and he silent- 
ly handed the note back to Mr. Klein 
for reading. Mr. Holmes would have 
been eqna'ly touched had he been pres- 
ent to witness the spontaneous recep: 
tion given to the reading of his name 





Evidently, every agent present knew 
“Pop” Holmes. The incident also af- 
fected William J. Moran, of the legal 
department, the next speaker. He said 
that Mr. Bookstaver’s silent speech 
was the most effective with which he 
had ever come into contact. His talk 
consisted largely of eulogies of Mr. 
Bookstaver and his associates. Mr. 
Moran said that a number of important 
commandments have been borne home 
on the American public during the last 
few years. The big appeal of insurance 
has always been to the sense of duty. 
He said three commandments should 
be tacked up in every home. 

1. Keep personal accounts so that 
you will know where you stand in tax 
matters. 

2. Make a will. 

3. Carry life insurance. 

E. J. Sisley, a Travelers general ag- 
ent, made an eloquent speech, praising 
Mr. Bookstaver. 

The other speakers included M. J. 
Hancel and A. Alexander. It was an 
enjoyable and instructive evening. 





CREATION OF ESTATES 





New Charles E. DeLong Company ine 
corporation in Syracuse; Mutual 
Benefit Advisers 





The Charles E. DeLong Company, 
which has been incorporated in Syra- 
cuse, announces that it is a service to 
be used in connection with the creation, 
protection and distribution of estates in 
addition to general life insurance busi- 
ness. Mr. DeLong is general agent of 
the Mutual Benefit in Syracuse. In the 
articles of incorporation, it was said 
that the advisory associates are George 
H. Beach Company, Inc., New York; J. 
W. Pickard, Jr., Cleveland; T. C. Rice 
Wray, Detroit; Stanley-Hamlin Corpora- 
tion, Buffalo; Samuel W. Sturm, Cincin- 
nati; and William H. Beers Company, 
Rochester. These are all representa- 
tives of the Mutual Benefit. 





VOLSTEAD NOTE 
(From the John Hancock Field) 

We read in the insurance journals 
that Mr. Phillips, Superintendent of 
Insurance of New York State, has filed 
a report on the “liquidation” of the Na- 
tional Temperance Life Society, a 
Brooklyn fraternal, which claimed to be 
the only institution of its kind in the 
country which did not insure drinkers. 
We are informed that the cause of its 
ending was its inability to attract suffi- 
cient members, and we have lost a 
night’s sleep trying to puzzle out 
whether total abstainers had no use for 
life insurance or whether they had no 
use for the fraternal brand. 





LAPSATION PHILOSOPHY 

Perhaps that lapsing policy is a re- 
flection on the agent’s salesmanship. If 
the agent only half sold the insurance, 
then he must complete the sale by se- 
curing its renewal, otherwise the trans- 
action is a loss to policyholder, ccm- 
pany and agent, says the Penn Mutual 
News Letter. 
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Late Legal Decisions 
Interesting to Agents 


ACTUARIAL SOCIETY’S NOTES 





Errors in Writing Policy and on En- 
dorsement of Term or Extended 
Insurance 





The legal notes of the Actuarial So- 
ciety of America, edited by Wendell M. 
Strong, have just been received. They 
contain digests of the latest and most 
important cases. A few of the digests 
are reproduced herewith: 


Error in Endorsement of Term of Ex- 
tended Insurances 


(Kimball vs. New York Life Insur- 
ance Company, Supreme Court of Ver- 
mont, 108 Atl. Rep. 921.) When the 
policy lapsed an endorsement of the 
term for which the extended insurance 
ran had been made; by clerical error 
the endorsement stated too long a term. 
The insured died after the date when 
by the policy contract the term had ex- 
pired but before the expiry date stated 
in the erroneous endorsement. The 
company brought a bill in equity to 
reform or cancel the endorsement but 
relief was denied (T. A. S. A., XX, 446). 
It then defended a suit at law on the 
policy and obtained a favorable de- 
cision in the Supreme Court. The fol- 
lowing extract shows the reasoning of 
the court: ‘ 

The indorsement is not a contract and is 
nothing more than an admission. It has no 
more force in evidence than it would have 
had if it had been upon a separate piece of 
paper referring to the policy, or had been a 
letter sent to the insured. It is not provided 
for nor required by the policy. 
same class with a receipt for money. The 
policy provides the term of extended insurance 
and requires no indorsement upon it to give 
effect to that provision. The insurance com- 
pany could properly be allowed to explain or 
contradict it, unless by its conduct and reli- 
ance thereon by the insured, it was estopped 
from so doing. No estoppel being presented by 
the record, no question is presented for con- 
sideration in that regard. 


This decision nullifies the practical 
effect of what seemed an unfortunate 
precedent in the result of the equity 
case. 


It is in the 


Error in Writing Policy 


(Rougon vs. Equitable Life Assurance 
Society of United States, Supreme 
Court of Louisiana, 83 So. Rep. 434.) 
The error consisted in entering an 
amount for the reserve guaranteed as 
the surrender value at the end of the 
twentieth year which was $3,000 too 
large. This amount was apparently not 
entered in the body of the policy but in 
a “panel” on the back of the policy 
under the heading “List of Privileges 
and Conditions.” The insured attempted 
to surrender the policy for the figure 
written on the policy and brought suit 
to obtain this as the surrender value. 
It appeared from the testimony and 
surrounding circumstances that the 
error was simply that of a policy writer 
who wrote the figure 8 where he should 
have written the figure 5. The court 
held that the error in entering the fig- 
ure did not give the insured the right 
to claim the incorrect amount as the 
surrender value. In the opinion it was 
stated whether the panel on the back of 
the policy were held to be part of the 
contract or not would not affect the de- 
cision. 

Reinstatement 


(Mutual Life Insurance Company vs. 
Lovejoy, Supreme Court of Alabama, 
83 So. Rep. 591.) The policy contained 
& provision giving the right to reinstate 
“upon evidence of insurability satisfac- 
tory to the Company, etc..” within 
three years after lapse. An agreement 
was made in the application for rein- 
Statement that in the case of suicide 
within one year of date of reinstate- 
ment, the reinstatement should be void. 
The court held that when the policy was 
reinstated in accordance with the clause 
therein giving the right to reinstate no 
further condition could be imposed by 
the company and that consequently the 
Prevision in the reinstatement agree- 
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ment as to the effect of suicide was 
void. The following extract from the 
opinion shows the reasoning of the 
court: 


The original policy, on which the action was 
brought and which was reinstated, gave the 
insured the right to have it reinstated with- 
out the above condition, and the condition to- 
eget with others were om printed forms or 
lanks furnished by the company, and there 
was absolutely no consideration to support the 
new agreement; but it was the intention and 
contract right of the insured under the origi- 
nal contract of insurance, which is here sued 
on, that the policy should be reinstated on cer- 
tain conditions which were complied with, and 
the original policy thus reinstated. It is cer- 
tain that the contract was to reinstate the 
original, not to make a new contract, or amend 
or change the old; and that the rights and lia- 
bilities of both parties after the renewal or 
reinstatement should be the same as if there 
never had been a forfeiture. The rights and lia- 
bilities of the parties dated from the time of 
the original contract, and not from the time of 
the renewal—as the conditions in the applica- 
tion for renewal would indicate, or would fol- 
low if they were binding. 


Cancellation of Policy for Non-payment 
of Loan 

(Stevens vs. Mutual Life Insurance 

Company of New York, Court of Ap- 


peals of New York, 125 N. E. Rep. 682.) 
The question was the power of the com- 
pany to cancel certain paid-up policies 
in accordance with the loan agreement 
without notice to the insured upon non- 
payment of loan, such cancellation 
being at the end of the extension period 
rather than at the original due date. 
The original loan became due Janu- 
ary 24, 1915; on that date interest was 
paid and the loan extended to January 
24, 1916. Notices were sent to the in- 
sured before January 24, 1916, that the 
loan and interest were due on that 
date; also after non-payment of iuterest 
other letters were sent. On March 9 
the company cancelled the policies and 
on the 13th the company wrote the in- 
sured that the policies had been can- 
celled and enclosed a check for the 
balance due on each policy. The in- 
sured died on the 14th before receiving 
these last letters and the checks. The 
loan note gave the company the right 
to cancel the policy at maturity of the 
loan without notice or demand for pay- 
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ment. The Appellate Division held that 
on the original due date no notice would 
have been required but that the com- 
pany could not cancel at the end of the 
extension period without further notice. 
(T. A. S. A., XIX, 283.) The Court of 
Appeals reversed this and held that the 
company was not liable and dismissed 
the case, 

False Statement in Application—Insured 

Not Able to Read English Well 


(Stanulevich vs. St. Lawrence Life 
Association, Court of Appeals of New 
York, 127 E. Rep. 315.) The application 
stated that the insured had not had any 
medical or surgical treatment within 
five years, which statement was con- 
ceded not to be the fact. The insured 
could not read or write English well and 
the soliciting agent testified that the 
insured informed him of his illness but 
that he did not state it in the applica- 
tion. The court held that, the applica- 
tion being part of the policy, the in- 
sured was bound by its terms and con- 
sequently there could be no recovery. 
This decision was probab y based large- 
ly upon a New York statute. 

Waiver of Lapse 

(Wright vs. Metropolitan Life Insur- 
ance Company, St. Louis Court of Ap- 
peals, Missouri, 221 S. W. Rep. 383.) The 
policy, an industrial one, provided four 
weeks of grace for payment of premium 
and also the right to revive within fifty- 
two weeks of lapse upon evidence of 
sound health. On November 10, 1915, 
the company’s agent accepted without 
inquiry as to health premiums on the 
policy in suit seven weeks after the end 
of the grace period. At the same time, 
he accepted overdue premiums on poli- 
cies of several other members of the 
family. It was testified that at this 
time he stated the policies had not 
lapsed. He had on four previous occa- 
sions accepted overdue premiums on 
the policy in suit in each case several 
days, but in no case more than one 
week, after the end of the grace period. 

The insured died on November 10, 
1915, several hours before the over-due 
premiums were paid, this, however, not 
being known to the agent at time of 
payment. The case had been allowed 
to go to the jury in the lower court on 
the question of waiver and the verdict 
had been against the company. The 
St. Louis Court of Appeals affirmed the 
judgment of the lower court apparently 
on the ground that the acts of the ag- 
ent constituted a waiver of the lapse. 

This decision appears strained. While 
there might have been a waiver of the 
condition of “sound health” for restora- 
tion had the insured been living, the 
rights of the parties had been fixed by 
the death of the insured and this the 
court apparently recognized. It, never- 
theless, held that the acts of the agent 
particularly on November 10 could be 
construed as constituting a waiver of 
the lapse so that the policy had been 
continuously in force and was therefore 
in force at the death of the insured. 





ADVANCE A. G. BORDEN 





Made Inspector of Agencies At Large, 
with Headquarters in the 
Home Office 





Albert G. Borden has been appointed 
inspector of agencies at large of the 
Equitable Life Assurance Society, with 
headquarters at the Home Office. He 
will assist in the direction of the So- 
ciety’s field operations under Vice- 
President Taylor, with especial refer- 
ence to organization and selling plans. 
Mr. Borden is a student of the business, 
an enthusiast, and has fine all around 
talent. 


Walter E. Johnson has been appoint- 
ed superintendent of the agency bu- 
reau. He is familiar with the Society’s 
field procedure. 





Cancelling of contracts is one of the 
contributory causes for the present 
slumping of business, according to the 
statement of the Chamber of Commerce 
of the United States. 
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Life Companies Have 
Few Contested Claims 


CASES IN COURT ARE RARE 


Northwestern Mutual Life Has Only 
$90,541 Resisted Claims; Travelers 
Has 63 Life Policies 








It is rarely that a life insurance com- 
pany contests a loss and when it does 
there is a good reason: fair play to all 
policyholders. No favorites. The 
Travelers, for instance, with its more 
than 800,000 of policyholders, has only 
sixty-three contested cases at the pres- 


ent time. | 

Once a year the Northwestern Mu- 
tual tells the story of the few contested 
claims that Company may have had dur- 
ing the year, and to illustrate why there 
are such claims a description ’of them 
is given herewith, taken from the 
Northwestern Mutual Life’s Home Of- 
fice publication: 

On January 1, 1921, the Company had 
accumulated upon its books resisted 
death claims and other claims for $90,- 
541.40. The following is a statement of 
the facts in each case: 

Policy No. 793497, $50,000. This was 
a corporation policy. It was assigned 
in August, 1910, by the proper officers 
of the corporation to the wife of the 
insured. After death of the insured in 
December, 1910, the Company paid the 
policy to wife as assignee. The bene- 
ficiary corporation was adjudged bank- 
rupt February 28, 1911. The trustee in 
bankruptcy questions the validity of the 
assignment of the policy to insured’s 
wife and sues to recover, attempting to 
make the Company pay the policy a 
second time. Decided in trial court in 
favor of Company. Pending on appeal. 

Policies 163616 and 186216, $6,502.33. 
A suit for alleged balance claimed 
under an agent’s estimate of tontine 
surplus. Original suit filed July 22, 
1911, and revived in name of adminis- 
trator of insured July 29, 1915. (Suit 
dismissed January 13, 1921, on stipula- 
tion of all parties.) - 

Policy 249795, $2,531.68. Amount 
claimed by insured over and above ac- 
tual tontine dividend. Suit begun Jan- 
uary 14, 1913, but never brought to 
trial. 

Policy 719285, $1,000. Insured changed 
beneficiary from wife to estate, a right 
retained by him. He then made a loan 
and policy lapsed, January 4, 1916, with 
a cash value of $6.18. Insured died in 
April, 1916. Company admits a liability 
of $6.18. Action pending since June 29, 
1916. Company won this case in trial 
court. Now pending on appeal. 

Policy 330414, $4,000. Renewable 
Term plan. Policy lapsed August 26, 
1911. Insured was defaulter in January, 
1911, when he disappeared. Company 
is not satisfied that, if dead, he de- 
ceased prior to lapse of policy. Suit 
commenced February 9, 1917. Insured 
also carried policies in the New York 
Life and National of Vermont. Case 
decided against the companies in trial 
court. Upon appeal to the Circuit 
Court of Appeals of the Ninth Circuit 
that court certified to the Supreme 
Court of the United States certain ques- 
tions with reference to liability of the 
companies if insured committed suicide. 
From the manner in which the Supreme 
Court answered the questions submit- 
ted, it is probable final judgment will 
in due course be rendered against the 
Company, at which time the policy no 
doubt will be paid. 

Policy 346929, 


$1,513.57. Amount 





Address, 


PENNSYLVANIA OPPORTUNITY 


If vou are interested in making a permanent connection with an old well estab- 
ee, Sane ee 2 sein management and an unequalled dividend record 
it will be te your interest te investigate our proposition. 

PERMANENT, 
Care of The Eastern Underwriter, 105 William Street, New York City 


claimed by insured over and above ac- 
tual tontine dividend. Suit begun April 
17, 1917. Company lost in trial court. 
Now pending on appeal. 


Policies 1261932-3-4-5. $10,000. Pol- 
icies did not leave the Home Office and 


the premiums were not paid in advance. 
They had not been delivered to or paid 
for by the applicant when he died. The 


Company denies all liability. Suit started 


December 11, 1918. ‘ Trial Court took 
this case from jury and decided in favor 
of Company. 


January 29, 1921.) 

Policy 1267827, $10,000. Policy lapsed 
during’ first year because of non-pay- 
ment of premium. Insured later died. 
Administrator brought suit August 8, 
1919. Company denies all liability. 
Company lost in trial court. Case now 
pending on appeal. Our attorneys in- 
form us it cannot be heard for about 
three years. 

Policy 631628, $5,000. Term policy 
lapsed because premium due August 23, 
1914, was not paid. Premium was ten- 
dered after days of grace but refused. 
Insured never furnished certificate of 
insurability for reinstatement. Com- 
pany denies all liability. Suit begun 
September 18, 1920. 





IMPORTANCE OF CASH 





Insurance Transaction At a Standstill 
Until Money Has Changed Hands, 
Says F. H. Burns 





A little sermon on “cash” has been 
written by F. Highlands Burns, presi- 
dent of the Maryland Assurance. Here 
is what he has to say on that important 
subject: 

“Cash in the commercial’ sense, in- 
cluding negotiable checks and drafts, 
is the thing that magically changes the 
solicitation of life insurance from a 
business of words to a business of 
facts. 

“The policy is not in effect, the pros- 
pective policyholder and his beneficiary 
are not protected, until the premium 
has been paid in cash. 

“The agent cannot receive any re- 
ward for his-work, he cannot get one 
cent in commissions, until the premium 
has been paid in cash. 

“And the best time to get the pre- 
mium is when the application is signed: 
thereby the applicant is automatically 
insured, the beneficiary is automatically 
protected, as soon as the application is 
approved at the Home Office, and there- 
by the instant the application is ap- 
proved the agent is sure of his com- 
missions. 

“Life insurance is based on cash from 
start to finish, from the first payment 
of the agent’s commissions to the ulti- 
mate payment of the  beneficiary’s 
claim—get cash with the application.” 





CRITICISES CONGRESSMAN 

Presiding over a meeting of the 
Chamber of Commerce of which he is 
head Darwin P. Kingsley president of 
the New York Life, declared that he 
had heard a Congressman publicly give 
as his opinion that the United States 
had made a mistake in spending $35,- 
600,000,000 and 100,000 lives in the war. 
Later, at his office, Mr. Kingsley said 
that the Congressman he referred to 
was William E. Mason and that the re- 
marks which he resented as unpatriotic 
were made in the Town Hall at a meet- 
ing under the auspices of the Friends 
of Korea. 





Peck, Stowe & Wilcox Company, of 
Southington, Conn., has decided to carry 
its own compensation and group insur- 
ance. 











(Judgment in favor of 
Company affirmed by Supreme Court 








IMPERIAL BUILDING 


411-13 WALNUT STREET 


PHILADELPHIA 


OF SPECIAL INTEREST TO FIELD MEN 





The Perfected Endowment Plan has been embodied in a 

volume of one hundred and eighty-four pages, containing 
working formulae, basic tables, net premiums, reserves and 
endowment accumulations, maturing at ages 45, 50, 55, 
65 and 70; also net premiums for converting Ordinary Life 
policies already issued into. Full Paid Life or Endowments 
maturing at ages 45, 50, 55, 60, 65 and 70 regardless of the 
date of issue, without the payment of the difference in back 
premium with interest, or become a lien on the policy, and 
the policy forms for the Perfected Endowment Plan. 


Its object is to furnish efficient service and to co-operate 
with Life Insurance companies for the successful inauguration 
and promulgation of the Plan. To give the Plan universal 
publicity through high class mediums of universal circulation, 
which will bring thousands of inquiries. The persons making 
these inquiries, we believe, can best be served by referring 
them to the Field Men in their respective localities, who are 
shareholders in the Perfected Endowment Company. 


Shares are hereby offered to Field Men in limited 
amounis and as broadly scattered as possible, so that each 
shareholder can attend to the prospects in his immediate 
locality and surrounding territory. 


The right to cancel subscriptions and return the money 
paid on same, is reserved for the purpose of limiting the 
number of shareholders in a given territory, thus assuring 
each shareholder as nearly equal opportunities as possible 
from this source. 


The management is in the hands of competent men with 
thirty to forty-five years’ experience, in official and other 
capacities, in the Life Insurance business, whose constructive 
ability has earned for them the high positions they now hold. 


A twenty-four page prospectus has’ been prepared, «iv- 
ing a synopsis of this book with samples of different tal:ies, 
and will be mailed to any applicant upon request. 


Write today and get aboard quickly. 


PERFECTED ENDOWMENT COMPANY 


411-13 Walnut Street, Philadelphia, Pa. 








The adoption of this plan in no way interferes with 
the old forms of policies, it simply adds a new line of 
attractive policies that it is believed will have a ready 
sale. 
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W.S. Butler’s Letter 
With Annual Statement 


TO ALL POLICYHOLDERS 





SENT 





Asks if Causes for Unusual Insurance 
Demand Has Not Some Personal 
Application 





How best can the facts in the Com- 
pany’s annual statement be communi- 
cated to the policyholder? Some ag- 
ents put the statement to most effective 
use, while others view its receipt cas- 
ually and without appreciation of its 
value in canvassing. Walter 8. Butler, 
gene?al agent of the Penn Mutual in 
Utic:s, N. Y., sends the statement to 
clien's with this letter, which covers a 
lot of ground, but is not long enough to 
tire ‘he reader: 

I trust you will examine with inter- 

est tue enclosed copy of the Company’s 
Annual Statement. It shows that in 
1920, more new insurance and new Ppol- 
icles were issued and paid for by the 
Penn Mutual than in any previous year. 
Do not the causes of this unusual de- 
mand for life insurance also appeal to 
you? 
’ First: If you are a professional or 
salaried man, does not the great reduc- 
tion in the cost of living make you rea- 
lize that you can hereafter save enough 
to purchase an additional policy of life 
insurance? — 

Second: If you have taken a big loss 
because of the decline in the value of 
your investments or your stock in trade, 
and have seen the fortune shrink which 
you had planned would always keep 
your family in comfort, do you appre- 
ciate that you can immediately replace 
this protection for the future of your 
loved ones by insuring for a substantial 
policy at a moderate annual payment? 

Third: Has not the general deflation 
of the past few months shown you the 
folly of speculative investments and 
convinced you that life insurance, be- 
sides providing immediate protection 
for your dependents, and comfort in old 
age, really pays best in the long run? 

The Penn Mutual will issue a policy 
on you, your wife, son, daughter, part- 
ner or debtor, to protect your children’s 
education, your family’s future, your 
debts, your endorser, your corporation, 
etc. 

You should return the enclosed card 
today for figures on a policy that will 
unload the burden of responsibility 
from your shoulders on to the Penn 
Mutual Life Insurance Company. 





TELEPHONE PENSIONS INCREASED 





Annual, Report Shows Total of $3,838,- 
797 in Benefits to Employes of 
Bell System During 1920 
Mortality during 1920 among em- 
ployes of the American Telephone and 
Telegraph Company eligible to death 
benefits has been only about one-half 


as high as the corresponding mortality - 


among the general population, accord- 
ing to the eighth annual report on the 
plan of employes’ pensions, disability 
benefits and death benefits operative 
throughout the Bell system. Provision 
has been made for an increase from 
$20 to $30 a month in the minimum 
Pension, effective as of July 1, 1920. 

There were 455 employes on the pen- 
sion rolls on Dec. 31, 1920, a net in- 
crease of 35 for the year. The average 
Pension is $48 per month. Employes 
eligible to sick benefits during 1920 
total: d 29,249, an increase of 5,878 over 
1919. due to the influenza epidemic. The 
agegrczate sickness benefit was $2,427,- 
206, and the average period of disabil- 
ity 35 days. 

Work accidents during the year num- 
bered 10,246. Of these 3,784 involved 


little or no disability. Accident preven- 
tion ‘ieasures have reduced mishaps in- 
volving disability of one day or more 
about 25 per cent per 1000 from the num- 
ber occurring during the early years of 
the pian. Total payments on accidental 





‘injuries were $845,668, including medi- 


cal and hospital care. 

A sum of $309,521 was paid in death 
benefits during 1920 to dependent rela- 
tives of 248 employes who at their 
death had been in service for five years 
or more. Burial expenses of 68 em- 
ployes who left no dependents amount- 
ed to $15,269. The total amount of 
benefits paid during 1920 was $3,838,- 
797, exclusive of administration ex- 
penses. 

In the eight years during which the 
plan has been in operation total pay- 
ments to employes from the benefit 
funds have amounted to $17,228,399. 
This includes the payments made by 
the postmaster general during the year 
of federal control. The reserves aggre- 
gate $9,363,215. 





ONE HUNDREDTH AGENCY 





Appointed By John Hancock in Week'y 
Premium Field; One Hundredth 
Superintendent 





Two most important actions have 
just been consummated in the John 
Hancock’s weekly premium field, first 
of which was the creation of its one 
hundredth agency, and the second, the 
appointment of its one hundredth sup- 
erintendent. The new agency has been 
established in the city of Dayton, Ohio, 
which offers exceptional opportunities 
for the upbuilding of the Weekly Pre- 
mium business, and the development 
of this field will be under the direction 
of Superintendent Florenze T. Winter, 
lately of the Elizabeth agency. The 
pronounced success which Mr. Winter 
has made of his Superintendency at 
Elizabeth is guarantee of his eminent 
capacity to undertake this pioneer work 
at Dayton. 

As successor to Mr. Winter at Eliza- 
beth the Company announces the ap- 
pointment as Superintendent of T. D. 
Heenan, heretofore an assistant super- 
intendent at the Long Island City Ag- 
ency. Mr. Heenan has been in the 
service of the Company for over fifteen 
years and has had a broad, varied. and 
very successful experience. The Com- 
pany is confident that in Mr. Heenan’s 
hands, the splendid work, so well start- 
ed by Mr. Winter at Elizabeth, will be 
carried on. 





KEITH INSURES EMPLOYES 

The B. F. Keith circuit of vaudeville 
theatres has arranged a blanket insur- 
ance policy under which all employes 
are insured; the minimum policy is for 
$500 which goes to employes who have 
been in the Keith service less than five 
years, and for $1,000 for all employes 
over that time. 





NEW AGENCY SUPERVISOR 

C. Hubert Anderson has been appoint- 
ed a supervisor of agents for The Fidel- 
ity Mutual Life Insurance Company and 
has taken up his work in the Middle 
West. Mr. Anderson was formerly 
superintendent of agents of the Inter- 
national Life and Trust Company of 
Moline, Illinois. He resigned his con- 
nection with the International to join 
the Fidelity staff. 





NEW EQUITABLE MANAGER 

H. Sinclair Miller assumed his new 
duties as manager of the Baltimore 
branch of the Equitable Society on 
March 1. He succeeds John M. Corr. 
Mr. Miller, who was for two years as- 
sistant manager of the St. Louis (Mo.) 
branch, was accompanied by Lee Foley, 
who is his assistant in detail work. 





BIG WRITERS 





READ 
THE EASTERN UNDERWRITER 


Each Week for New Ideas 


DO YOU? 
Subscription $3 a Year 


THESE PROCEEDS NOT TAXABLE 

Where an individual takes out a pol- 
icy of insurance in favor of his estate 
which is assigned to a corporation as 
security for money advanced without 
interest or other charge to pay a pre- 
mium thereon, and upon the death of 
the insured the corporation deducts the 
amount of the indebtedness from the 
proceeds of the policy paid to it as 
assignee, and turns the balance over 
to the executor of the estate, the cor- 
poration should not for income tax pur- 
poses include the proceeds of the policy 
in its gross income. The function of the 
corporation was merely that of an inter- 
mediary in the collection of the pro- 
ceeds of the policy. 





The Fidelity Mutual has inaugurated 
a drive for $7,000,000 of business in 
March. 


HOME LIFE 


INSURANCE CO. 


NEW YORK 




















| WM. A. MARSHALL, 
President 





The 61st Annual Statement 
shows admitted Assets of 
$40,465,508 and the Insurance 














New Insurance paid- 
for in 1920 over 
$95,000,000 


Total Insurance now 
in force over 
$555,000,000 


Bankers Life 
Company 
Des Moines - - Iowa 


Geo. Kuhns, President 











in Force $212,483,100—a gain 
for the year 1920 of nearly 
$27,000,000: The insurance 
effected during the year was 
nearly $43,000,000. The | 
amount paid to policyholders | 
during the year was over | 
$4,196,000. 


For Agency apply to 
GEORGE W. MURRAY, 


Superintendent of Agents | 
256 Broadway New York | 














Build Your Own Business 
under our direct general agency contract 
Our Policies provide for : 

Double Indemnity, 
Disability Benefits, 
Reducing Premiums 
See the new low Rates 
JOHN F. ROCHE, Vice-Pres’t 


THE MANHATTAN LIFE 


INSURANCE COMPANY 
66 BROADWAY NEW YORK 
Organized 1850 





GREATEST 


ILLINOIS 


COM PANY 


WANTS GOOD MEN 


AND 





aWILL PAY THEM WELL] 











1851 





Seventieth 
Anniversary Year 


BERKSHIRE LIFE INSURANCE COMPANY 
Pittsfield, Mass. g 
During this long span of years the Company has maintained a high 
reputation for fair and honorable dealing with policyholders and agents. 
WILLIAM D. WYMAN, President 
WINFIELD S. WELD, Superintendent of Agencies 


1921 
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LIVE HINTS FOR BUSINESS GETTERS 


Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 














As a preventative of dependency 
in old age, there can be no ques- 
to tion but that the endowment 
form performs this function in a 
manner which no other form 
of protection can emulate, says the 
Manhattan Life. The extra cost of an 
endowment policy can be regulated by 
spreading out the payments over a 
longer term of years, or in other words, 
extending the maturity date and thus 
providing for more numerous but small- 
er yearly payments. Whatever way the 
endowment is used, it meets the re- 
quirements of all ages and conditions. 

What is more, it has been frequently 
proved to be the case that the endow- 
ment policy, especially when of the 
monthly income variety, is the last pol- 
icy which a premium-payer will lapse 
and what agent does not want to write 
lapse-proof policies? 


The Travelers says that 


Insurance the purpose of life insur- 
as an ance taken for protection 
Investment of the family is not to pro- 


vide a lump sum of money 
but an assured and definite income, the 
means of living. 

To accomplish this purpose the fam- 
fly must invest the lump sum of the 
insurance, or the insured himself may 
directly invest it by having the policy 
paid as a monthly income. He arranges 
the settlement because he recognizes 
the hazards that beset the investment 
of all money and is determined that 
the insurance shall accomplish the pur- 
pose of providing the income he had in 
mind, and to do it in such a way as to 
eliminate all possibility of its being lost 
or impaired by any means whatever. 

The conservation of the proceeds of 
life insurance is inseparable from the 
purpose of insurance. It extends the 
protection of insurance to the income 
which the insurance created. 

All securities fluctuate in price, in 
stability, and in value. The prosperous 
manufacturing company pays large div- 
idends; the value of its shares mounts 
to a high figure. Suddenly dividends 
are cut; sometimes they cease and the 
stock that once sold at a large premium 
falls far below par. 

Railroads were long considered the 
premier investment of the country. The 
last ten years have been years of dis- 
couragement; of many a drastic reor- 
ganization and of large losses. 

Neither are mortgages safe. Fore- 
closed property is often difficult to sell 
and may have to be held for years with- 
out return and subject to taxes and de- 
preciation. 

Even national banks fail and their 
stockholders are called upon for addi- 
tional funds. 

Cities and countries have been known 
to repudiate their bonds on some tech- 
nicality with little regard as to whether 
they ruin some small investor or pick 
the pockets of large ones. 

All investors run their chances; the 
wisdom of one may be better than the 
wisdom of another but the wisdom of 
none is sufficient to prevent loss. Even 
the careful investor is influenced by the 
psychology of the crowd. He buys when 
everyone else is buying. He buys at 
the top. 

The insurance company finds in large 
holdings of diversified investments the 
safety of averages. The law of aver- 
ages is as potent in respect to selected 
investments as in respect to its mor- 
tality among a large selected group of 
men. Good investments counterbalance 
the poor ones. 

The ordinary policy of insurance 
yields a greater return with absolute 


| safety than the savings almost of a life- 


time without hazards of loss in the proc- 
ess of saving. 

Savings invested in endowment grow 
larger each year until they yield the 
stipulated value. Small annual deposits 
invested in the income policies yield, 
when the more experienced heal is nu 
longer able to advise. a safe and cer- 
tain income. The man who provides 
through insurance an income ir old age 
enjoys, during the process of saving 
and in receiving the income, immunity 
from loss and freedom from anxiety. 

What has been the fate of millions in- 
vested in the last five years? What is 
the market value today? What is the 
income compared with the income at 
the time of the investment? 

* * * i 


Following are the fea- 


Child’s tures of the child’s edu- 
Educational cational contract of the 
Contract Puritan Life which that 
company has again start- 

ed to issue: It provides for your child 


a definite guaranteed fund to begin 
when he is 18 years of age. When your 
child is 18, it will pay him $500 for his 
education; when he is 19, it will pay 
him again $500; when he is 20, once 
more it will pay him $500; when he 
is 21, it will pay him another $500. 
(Issued, of course, in larger amounts 
also.) 

If the parent who is making the de- 
posits to create this fund should die be- 
fore the child reaches 18, no further de- 
posits are necessary and the Puritan 
Life will pay the child his $500 a year 
when he reaches 18. - 

cs * * 


The prospective agents 
of the Northern Assur- 
ance are invited to come 
to the home office of the 
company to spend sev- 
eral days at the company’s expense, 
“for the purpose of acquainting them- 
selves with the management, its poli- 
cies and practices, also that we may be- 
come better acquainted with him. The 
management of the company believes 
that this method is a matter of econ- 
omy. The agent is not urged to sign a 
contract, as the company beieves he 
should have all the facts. After seeing 
and learning all about us, if he sells 
himself in this way he will stay sold; 
and by this time, he has come to see 
what it means to be able to deal face 
to face with the officers of the company 
—knowing there is a personal interest 
taken in his business.” 

The agent is given the opportunity to 
study and qualify himself to properly 


Invites New 
Agents To 
Home Office 

















Organized 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA 
OLDEST-LARGEST-STRONGEST, Southern Life Insurance Compar 


Issues the most liberal forms of Ordinary Policies from $1,000.06 to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 
CONDITION ON DECEMBER 31, 1920: 
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Payments to Policyholders.................-- 983.05, 
Total Payments to Policyholders since Organization..................... 25,823,. 3.97 


JOHN G. WALKER, President 











_bonuses are drawn. 


British Demand For 
Insurance Continues 


POLICIES 





MANY NON-PROFIT 





Temporary Passing of Dividends Has 
Caused Some to Take Out the 
Lower Premium Contracts 





(By Cross-Atlantic) 

London, February 28.—The pass‘ng 
of the “bonus” by the majority of life 
offices as a result of the losses im- 
posed on them by the war has not 
checked the public appreciation of the 
benefits life assurance renders to the 
individual, which continues to mani- 
fest itself in an unprecedented demand 
for new policies. It has. however, led 
some peop’e to assure under non-profit 
teble rather than pay the somewhat 
higher premiums for with-profit assur- 
ances. A booklet has been issued by a 
life office which has now ceased t» 
transact with-profit policies deprecat- 
ing this type of business. 

The matter is one of considerable 
public interest, and it is worth pointing 
out that nothing in the present situa- 
tion justifies the suggestion that with- 
profit policies will cease to be profit- 
able to holders and their families. In 
almost every instance offices were able 
to meet war losses out of current sur- 


pluses, and although in the !ater years _ 


of the war few offices made a general 
distribution of bonuses, most are in the 
fortunate position of having been able 
to make substantial carry-forwards to- 
wards the next distribution. Further, 
most offices are actually paying a re- 
trospective interim bonus on policies 
becoming claims. 

As to the feature, in view of the high 
rates of interest earned on invested 
capital, the heavier cost of conducting 
business should be more than compen- 
sated for. Interest earnings form the 
most important source from which 
Therefore, there 
is little doubt that in the long run with- 
profit policies will resume all their old 
attractions. 








represent the company before he goes 
out to sell, and as the past experience 
shows that it is the man who is best 
prepared, who gets the largest volume. 
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Great Southern Life Insurance Company 


HOUSTON, TEXAS 


For Agency Contracts addrese 


0. S. CARLTON 


PRESIDENT 





Penn Mutual Favor. 
Institutional Ads 


SAYS “COMBINE AND CON‘)UER” 


Runs Article in Its Home Offic 
Saying Such Ads Will Increase 
Policyholders 

A plea for co-operative adveri 
life insurance is printed in the -urrent 
issue of the Penn Mutual Life publica. 
tion, written by the Philip Ritt«: Com. 
pany. Three points are score: in an 
estimate of the results which wiil fol- 





ing in 


low such an educational campaign, 
They are: 
I. Increase the number of policyholders 
by 
(a) General education of the public 


to the need for and value of 
life insurance. 

(b) Stimulation of existing beliey- 
ers in life insurance to im- 
mediate action—both as to 
uninsured prospects and in- 
creases in existing policies. 

II. Reduce the cost of writing policies 
by 

(a) Breaking down the selling re 
sistance caused by the indif- 
ference or hostility of the 
public to life insurance sales- 
men. 

(b) Raising the dignity of the pro- 
fession of the _ insurance 
salesman through the pres- 
tige created by the advertis- 
ing, thereby attracting high 
calibre men to the profession, 
thus eliminating the costly 
operation of a _ constantly 
changing personnel. 


(c) Reducing. the number of calls 
necessary on the part of the 
insurance salesman to close 
his cases. 

Ill. Conserve the business already writ- 
ten by : 

(a) Decreasing the large percent- 


age of lapsed policies 


(b) Educating the public against 
the practice of borrowing 
money on life insurane pol- 
icies. 

Under the head of “Combine and 
Conquer,” the Penn Mutual, in ii: Home 


Office publication, says: 

“While a long line of comp: nies is 
each claiming in its advertisin: to be 
superior to every other, in a wor !, while 
the advertising is mainly compe tive, it 
cannot succeed in making the ‘esired 
impression upon the public. anage- 
ments must learn to think and (> act in 
the interest of the institutio as a 
whole, and by conserving and pr: moting 
this advance their own progr:ss. It 





needs no words to sustain the centur- 

ies-old aphorism, ‘A house _ (ivided 
against itself cannot stand.’” 
FRY IN FLORIDA 

Rupert F. Fry, president of ‘ec Old 


Line Life Insurance Compa’, Mil: 





waukee, is taking a little vac. ‘ion in 
DeLand, Fla. 
NOW IN BERMUDA 
H. M. Woollen, president of 1) © Amer 
ican Central Life, and H. T. \Vilson, 


vice-president, are in Bermud: 
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The Company OF the People, FOR the People—made BY the People 
The Greatest Life Insurance Company in the World 


In Assets In Business Placed 


In Gain of Each In Business in Force 





METROPOLITAN 
LiFE INSURANCE COMPANY 


(INCORPORATED BY THE STATE OF NEW YORK) 


Business Statement, December 31, 1920 


Assets . “ ~ o = > . “ “ . $980,913,087.17 
Larger than those of any other Company in the World. 

Increase in Assets during 1920 - - : - - - $116,091,262.62 
Larger than that of any other Company in the World. 

Liabilities - - - - - - - - - $947,465,234.24 


Surplus - : - - . ° - - - - $33,447,852.93 
Ordinary (annual premium) Life Insurance paid for in 1920 $1,062,389,920 


More than has ever been placed in one year by any Company in the World. 


Industrial (weekly premium) Insurance paid for in 1920 - $589,560,231 


More than has ever been placed in one year by any Company in the World. 


Total Insurance placed and paid for in 1920 - - - $1,651,950,151 


The largest amount placed in one year by any Company in the World. 


Gain in Insurance in Force in 1920 - - - - . $1,036,360,080 


|More than has ever been gained in one year by any Company in the World. 


The Company GAINED more insurance in force both i in a 1919 and in 1920 than 
any other Company WROTE. 


e 


Total Amount of Outstanding Insurance’ - - - $6,380,012,514 
‘Larger than that of any other Company in the World. 

Number of Policies in Force December 31, 1920 - - 23,899,997 
Larger than that of any other Company in America. 

Gain i in Number of Outstanding Policies . - - . 2,129,326 
|More than any Company in the World has ever gained in one year. 

Number of Claims paid in 1920 - - - - 312,689 


‘Averaging one claim paid for every 28 seconds of each business day of 8 hours. 


Amount paid to Policy-holders in 1920 - - - - $81,257,393.70 
Payments to policy-holders averaged $556.86 a minute of each business day of 
8 hours. 


Reduction in general mortality at ages 1 to 74 in 9 years, 22.7 per cent. 
Typhoid reduction, 72 per cent.; Tuberculosis, 40 per cent.; Heart disease over 
19 per cent.; Bright’s disease, nearly 27 per cent.; Infectious diseases of 
children, over 28 per cent. — 


In general reduction and for each principal cause of death this is far greater than that shown by 
statistics of the Registration Area of the United States. 


Death Rate for 1920 on the Industrial business lowest in history of Company. 
Dividends declared payable in 1921, nearly - . . ° $11,000,000 
Metropolitan Nurses made 1,625,271 visits in 1920, free of charge to sick Indus- 
trial Policy-holders, including 14,667 visits to persons insured under Group 
policies. 
a aka men distributed over Eighteen Millions of pieces of literature on 
ealth— 


es, | Bringing the total distribution to over 213,000,000, exclusive of Company's health 
magazine, of which over 18,000,000 are annually distributed. ™ 





In Service to the Public 
In Income Greatest In Business Gained Greatest { In Reduction of Mortality 
In Health and Welfare Work 
































FREDERICK H. ECKER, Vice-President 
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This newspaper is owned and is pub- 
lished every Friday by The Eastern 
Underwriter Company, a New York cor- 
poration, office and place of business 
105 William Street, New York City. 
Clarence Axman, President and Editor; 
W. L. Hadley, Secretary and Business 
Manager. The address of the officers is 
the office of this newspaper. Telephone 


2407 John. 


Subscription Price $3.00 a year. Sinale 
copies, 25 cents. 


Entered as second-class, matter April 
5, 1907, at the Post Office of New York, 
N. Y., under the act of Congress of 
March 3, 1879. 








SHOULD PAY FOR CARELESSNESS 

Too many persons cherish a popular 
misconception that an insurance policy 
is an infallible pass key to funds that 
may be drawn upon every time an as- 
sured suffers some minor or major loss, 
and no matter whether such loss was 
due partly to the carelessness of the, 
policyholder. Insurance is intended to 
provide indemnity for unexpected dam- 
ages and not to compensate persons 
either for their own mistakes or for the 
host of petty losses that are certain to 
occur in conjunction with ordinary 
business activities. Ever since insur- 
ance became a science companies have 
realized the perils of insurance where 
the size of the policy is almost com- 
mensurate with the value of the risk. 
Policyholders are often prone to forget 
their normal responsibilities for the 
property they have insured, assuming 
that if anything happens that the insur- 
ance company stands ready and willing 
to pay. Hence, a noticeable growth in 
‘the moral hazard which the companies 
ever hope to check by placing the as- 
sured in his correct position as a co- 
insurer. 

Last year a group of companies writ- 
ing marine risks tried to solve the preb- 
lem of increasingly large theft and 
pilferage claims by making the policy- 
holder a co-insurer to the extent of 25 
per cent on each risk, the result being 
the exercise of more care in the packing 
and handling of overseas shipments. 

At present a large number of compa- 
nies handling automobile theft and col- 
lision risks are backing a movement to 
eliminate at the conferences next week 
the full coverage clauses on both theft 
and collision policies. The reasons are 
fundamentally sound. If every motor 
car were positively underinsured the 
owner would suffer a definite loss if his 
car were stolen, whether or not he 
carried theft insurance, and most likely 
he would take every precaution to pro- 
tect his property. Besides, the unscrup- 
ulous owner would no longer pay to 
have his car “stolen” and destroyed if 
the indemnity amounted to less than 
the car’s salable value. 

Excessive losses under collision pol- 
icies should be reduced, it is believed, 
through the general use of a deductible 


clause. Approximately 50 per cent of 
those persons carrying collision policies 
take the non-deductible form, and the 
many losses the companies are called 
upon to settle are attributable in part, 
they contend, to the fact that assureds 
enter claims for all minor bumps and 
scratches—inevitable as the ordinary 
wear and tear upon the engine—and 
which may have been due indirectly or 
directly to the owners’ neglect. These 
are not proper claims, the co-insurance 
and deductible average supporters 
state, for the companies to pay, and 
the surest way of eliminating them is 
for the assured, not the underwriters, 
to be penalized for carelessness. 





STRIKE INSURANCE 





Rate of $1.25 For Each $100 of Fixed 
Charges and Profits By Balti- 
more Comoany 





In view of the line-up in the printing 
and publishing trade which may result 
in a strike in the printing industry in 
the Spring, the activities of the Em- 
ployers’ Mutua! Insurance & Service 
Company, of Baltimore, which offers 
strike insurance, is interesting. The 
company covers thirty-seven trades in 
twenty-five states. It is offering local 
publishing houses strike insurance at 
the rate of $1.25 for each $100 of fixed 
charges and profits. Accordingly, if an 
emp'oyer’s fixed charges are $100,000 
and his net profits $50,000, the cost of 
the insurance will be $1,890 a year. 
In the event of a strike, that firm will 
col’ect $500 a day for 300-days if the 
strike lasts that long, or until the em- 
ployer can resume 80 per cent of his 
normal production. 

The present headquarters of the com- 
pany are at 3 West 29th Street. F. B. 
Lincoln is its local representative and 
solicitor. Edward C. Myers is presi- 
dent of the company. 





CORPORATE SURETY 
In a talk before brokers of New York 
City, W. ‘M. Smith, manager of the 
fidelity and surety department of the 
Aetna Casualty & Surety Company, pre- 


dicted that eventually corporate surety 


wil in a large measure take the place 
of the credit which is now extended 
through mercantile agency reports. and 
in this way not only will the business 
man secure a valuable credit investiga- 
tion, but also a guarantee which will 
safeguard his investment. 

At the present time there are twenty- 
five companies engaged in the business 
of corporate suretyship, with a total 
combined capital and surplus of ap- 
proximately $60,000,000; and with a 
rate of premium income of approxi- 
mately $40,000,000 annual y. 

In describing the difference between 
corporate surety and general insurance, 
Mr. Smith said: “While corporate sure- 
tyship has always been closely identi- 
fied with the general insurance busi- 
ness, the-underlying theory of the busi- 
ness of suretyship is nevertheless rad- 
ically different. The business of a 
surety company is to sell to those who 
are in need of a surety, the use of its 
credit for that purpose and the pre- 
mium received is primarily based upon 
the theory of a service charge, and does 
not contemplate the payment of a vol- 
ume of losses, as is the theory under- 
lying general insurance.” 





APPOINT W. L. PERRIN & SON 


W. L. Perrin & Son have been ap- 
pointed general agents for New York 


,and suburban territory of the Continen- 


tal Casualty of Chicago. 





The Lafayette Fire of New Orleans 
has commissioned for Philadelphia the 
agency of Brady & Furlong. 





“HARLEM TOMMY” MURPHY 





“Harlem Tommy” Murphy, at one 
time the best of the world’s light- 
weights, is a member of the Paul Alex- 
ander Agency of the Guardian Life in 
Brooklyn, and during his first ten days 
wrote fourteen applications, “which is 
knocking them out in good fashion,” 
says “The Guardian Life Service” in 
speaking of his achievements. “Harlem 
Tommy” was in the ring for fourteen 
years, and during the war served as a 
boxing instructor in the army and navy. 
He is not the only former pugilist in 
the insurance business. There are prob- 
ably half a dozen of them, and one of 
these boxers is the right hand man of 
one of the leading general agents of 
America. 

a * = 

Guy T. Warfield, of E. E. Steiner & 
Co., Inc., Baltimore, won first honors 
among “Aetna-izers” during 1920, he 
leading the twelve largest health and 
accident producers for 1920 with new 
premiums amounting to $14,302.79. 
Chauncey G. Cozine, Brooklyn, stands 
second, with $1,480. ‘ 

* 


Chief John Sheedy, of the Albany 
Fire Protectives, who entertained the 
mid-winter conference of the New York 
State Association of Local Insurance 
Agents in Albany recently is a man of 
unusual energy. Early Wednesday morn- 
ing he personally made a difficult res- 
cue of a woman, carrying her several 
flights down a burning building. He 
spent the forenoon in fire prevention 
work. At noon he attended a fire in a 
film factory, where one of his hands 
was severely bruised. Neverthe'ess. af- 
ternoon saw him receiving the agents 
and carrying pots of hot coffee to the 
conference rooms. 

A large newspaper advertisement of 
the W. M. Whitney & Company depart- 
ment store recently announced the in- 
stallation of a fire prevention system 
under the supervision of Chief Sheedy. 
Seven employes of the company serve 
as-a fire committee, two of the mem- 
bers being ex-firemen. On each of the 
seven floors is a fire committee, headed 
by a Captain. The captains constitute 
the main fire committee, which includes 
two ex-firemen, meeting every Wednes- 
day morning. They report to a trusted 
employe designated as inspector, whose 
duty it is to go over the entire building 
every week and either to see to the 
correction of fire dangers or report 
them to the general manager. Fire 
drill and the distribution of apparatus 
follow the instructions given by Chief 
Sheedy. The John G. Meyer department 
store will soon adopt e similar system. 


William H. McGee, a prominent fiz- 


/ ure in the local marine insurance field, 


who has been absent from his office for 
the last month while on a trip to San 
Francisco and other Pacific Coast ci- 
Sen returned to New York last Satur- 
ay. 


THE HUMAN SIDE OF INSURANCE 








SS 
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Evan Reed Riale, manager of t!:« pyp. 
lication department of the Philad ‘Iphia 
Life, and editor of “Plico,” publis ed py 
that Company, is one of the mo: sy¢. 
cessful writers for the comic we: kliag 
His field therein has been son what 
curtailed by the fact that “Puck” js no 
longer in the running while its 0] com. 
petitor, “Judge,” is a member the 
Leslie group which recently go into 
financial difficulties. Mr. Riale as on 
Philadelphia newspapers before going 
with the Philadelphia Life. 

* * 


Wilson L. Coudon, deputy to T omas 
J. Keating, insurance commissio: or of 
Maryland, was one of the great ailetes 
of the ’80’s. In May, 1888, he broke 
thirteen world’s weight th: wing 
records in a single day at the Warren 
Athletic Club, Wilmington, Del., 1 per. 
formance probably never equale’i The 
New York Athletic Club soon after gave 


him a seven piece service for br aking 
seven world’s records within a year. 
When he was sixteen years old he 


weighed 176 pounds and was six feet 
tall. After joining the Baltimore Ath- 


letic Club in 1877, at the age of 19, 
he made notable marks in pole vaulting, 
weight tossing and broad jumping. He 
was an expert skater and swimmer. 
William Miller, of the Baltimore A. A, 
who taught Coudon boxing belieyaq 
that he could make a world’s champion 


boxer of him. Mr. Coudon went with 
the Maryland department in 1908 as 
chief clerk becoming deputy in 1911. 

* oa + 


James R. Pitcher, who organized an 
agency for the Aetna Life in New 
York City in 1902, says he has two 
great interests in life, insurance and 
horticulture. {n his sun parlor up- 
town Mr. Pitcher has a collection of 
cut flowers and potted plants. Horti- 
culture has cost Mr. Pitcher almost as 
much as insurance has profited him. 
He was one of the first to write acci- 
dent policies for the Travelers, which 
he did while clerking in his father’s 
country store. Later, he organized a 
mutual in which he was to receive one 
dollar for every policy issued. Soon 
the company was writing some thirty 
thousand a year. Eventually Mr. Pitcher 
capitalized his interest for $600,000, part 
of which he spent on his gardens and 
hot houses near Short Hills, where most 
of his equity was wiped out during the 
panic of 1893. After engaging in mer- 
cantile enterprises for nearly ten years 
Mr. Pitcher went with the Aetna. Al- 
though head of the agency, he person- 
ally wrote a great deal of business, 
signing up, for instance, all the gas com- 
panies for liability. Although Mr. 
Pitcher is now in retirement his busi- 
ness continues as a corporation and 
sends him daily reports. Mr. P tcher’'s 
personal clients multiply his business 
of their own accord. They cone from 
all states in the Union. Sometimes the 
morning mail brings a dozen remit- 
tances from the Pacific Coast. Mr. 
Pitcher has experimented with every 


means of business getting and draws 
the line on cold canvassing. 
* * * 
E. H. Hornbostel, formerly Ne: York 
State field man for the Nationa! | iber- 
ty, later general agent for tha’ com- 


pany at its home office in Ne York 
City, and now manager of its (2 \adian 


Department, with headquarters .t Ot- 
tawa, was a visitor in New Y« City 
“ast week. The development ({ the 


National Liberty’s agency orga: ‘ation 
in Canada is progressing satisf: ‘orily. 


* * 

John A. Hartman, secretary °{ the 
Maryland Casualty Company, a: Miss 
Mabel Rice, also of Baltimor. were 
married last week. After brav ig the 
rice barrage, the newly-weds | \arded 


the train for Jacksonville, Fl: from 
which point they will motor 
Florida, later going over to Cu! 


rough 
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Return Expirations 
By Postal Messenger 


IN INDEX OF STEEL & MAYER 





H. F. Miller and C, M. Schmitt Quit 
to Go Into Business For 
Themselves 





The resignation of Harry F. Mi ler, 
pres dent, secretary and general man- 
ager. and Charles M. Schmitt, treasur- 
er, of Steel & Mayer, Inc., co-incidental- 
ly with a number of the staff, and fol- 
lowed by the starting of a new corp9ora- 
tion, Miller, Schmitt & Company, 45 
William Street, has interested the 
Street. Steel & Mayer, Inc., own a 
four-story building at 3 Cedar Street, 
occupying the entire fourth and part of 
the third floor, and they have sent a 
letter to their policyholders in which 
they advise them that a special audit 
of the books and accounts of Stee’ & 
Mayer corporation is being made. 

H. W. Sampson, vice-president of 
Steei & Mayer, Inc., who has been in 
charge of the marine department. is 
now in charge of the general business 
of the corporation with which he has 
been affiliated for four years. He said 
that despite the retirement of a num- 
ber of representatives of the corpora- 
tion, it would go right ahead and fill 
their places. He declared that the cor- 
poration’s expiration cards had been 
taken from the card index cabinet, but 
that later they were returned by a Pos- 
tal messenger boy. 

Mr. Miller told The Eastern Under- 
writer that as- president and general 
manager of the Steel & Mayer, Inc., he 
had objected to some of the activities 
of the board of directors of that cor- 
poration, which objection finally be- 
came so strong that he thought it ad- 
visable to resign. He showed a repre- 
sentative of The Eastern Underwriter 
a letter from Edward E. Mayer, chair- 
man of the board, expressing regret for 
the resignation. He admitted that ex- 
piration cards of business personally 
controlled by himself and Mr. Schmitt 
had been taken and said that this was 
simply the old question of who owns 
expirations, which is at present agitat- 
ing the National Association of Insur- 
ance Agents and other insurance cir- 
cles. That there might be no question, 
however, about the legality of the inci- 
dent, these cards had all been returned 
by messenger. Mr. Miller was former- 
'y with the North British & Mercant'le: 
Mr. Schmitt was at one time with Will- 
cox, Peck & Hughes. 





AETNA’S AUTO ACTION 
The Aetna Life companies have dis- 
continued writing full co'lision cover 
on auto risks in Manhattan, the Bronx 
and Brooklyn; and will write only de- 
ductible formas. - 
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The Tax Burdens 
of Fire Insurance 


HARTFORD 





ILLUSTRATED BY 





That Company’s Tax Payments For 
1920 Nearly Equaled 60 P. C. of 
Income Over Outgo 





Just what the fire insurance compa- 
nies have to contend with in the matter 
of insurance taxation is well illustrat- 
ed by the Hartford. 

This company paid out during the 
past year in the shape of Federal taxes 
on premiums, on income and on profits, 
to the several states as premium and 
privilege taxes, and to the State of 
Connecticut as a special corporation 
tax, almost $3,000,000. This was ex- 
clusive of taxes upon real estate, as to 
which the Company stands on the same 
footing as all other property owners. 

“This is in excess of 7 per cent of the 
entire, and nearly equals 60 per cent 
of the excess of income over outgo, i. e., 
the trade profit premium of the Com- 
pany,” says the Hartford in its Home 
Office publication. Continuing it says: 

“Fire insurance bears a heavier bur- 
den of taxation than any other business 
in the country. There is no reason or 
logic or state policy for this discrimina- 
tion against an industry which serves 
such a great public end as does fire in- 
surance. We earnestly hope our ag- 
ents will do their utmost to create a 
public opinion which will lessen the ef- 
fect of this spirit of discrimination 
against fire insurance. We do not ob- 
ject to paying our fair share of the 
taxes which are necessary for the con- 
duct of the Government, state and na- 
tional. We should not be. singled out 
for extraordinary taxation far above 
that exacted from other businesses.” 

The Hartford’s Statement 

A brief summary of the Hartford’s 
statement is as follows: 

Gross premiums amounted to $64,- 
100,000, an increase of $13,400,000 over 
last year. Net premiums amounted to 
$41,300,000, an increase of $6,200,000. 
Expenses of every description amounted 
to $17,700,000 and losses paid amounted 
to $18,400,000, making a total outgo of 
$36,100,000 and leaving an excess of in- 
come over actual outgo of $5,200,000. 
While this large sum remained in our 
hands on the 31st of December, it could 
not be added to surplus since our re- 
serve for unearned premiums increased 
from $25,500,000 to $30,500,000, an in- 
crease of $5,000,000; and our reserve for 
unpaid losses, owing to the unprece- 
dented losses of the last three months 
of the year increased by $1,500,000. 

The policyholders’ surplus is $18,150,- 
000 and our net surplus $13,150,000—the 
two surplus items each showing a de- 
crease of slightly less than $1,000,000. 








——THE AUTOMOBIL 
_INSURANCE COMPANY 


OF HARTFORD, CONN. 
MORGAN G. BULKELEY, President 
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$2,000,000 
$11,022,207.23 
$6,966,656.56 
| SURPLUS TO POLICYHOLDERS 


$4,055,550.67 


FIRE AND ALLIED LINES 
Fire, Tornado, Rents, Profits, Lightning, Explosion, Commissions, Lease- 
hold, Riot and Civil Commotion, Sprinkler Leakage, Use and Occupancy, 
Automobiles, Aircraft, Fleaters. 


OCEAN AND INLAND MARINE LINES 


Hulls, Cargoes, Merchandise, Specie, Builders’ Risks, War Risks, Regis- 
tered Mail, Transportation, Motor Truck Contents, Salesmen’s Samples, 
Personal Effects Floaters, Parcel Post, Tourists’ Baggage. 


Affiliated with 


ZETNA LIFE INSURANCE CO. 
ZETNA CASUALTY & SURETY CO. 
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Asurance (. 


oF NEw HAVEN. CONNECTICUT. 


RIOT and CIVIL COMMOTION—EXPLOSION 
SPRINKLER LEAKAGE 


AUTOMOBILE 
FIRE—THEFT—COLLISION—PROPERTY DAMAGE 

















THE 
MARINE AND FIRE 
INSURANCE COMPANY, Limited 











UNITED STATES FIRE BRANCH 
J. A. KELSEY, General Agent 
80 MAIDEN LANE, 








NEW YORK | 











LEWIS & GENDAR, 


INC. 
NEW YORK CITY AGENTS 
Commonwealth Insurance Co. of New York 


New Jersey Insurance Co. of Newark 


ONE LIBERTY STREET, NEW YORK CITY 
Telephones: John 63-64-65 


BROOKLYN AND SUBURBAN AGENCY 


Northern Assce. Co., Ltd., of Eng. Firemen’s Ins. Co. of New Jersey 

Commonwealth Ins. Co. of N. Y. Globe & Rutgers Insurance Co. 
: United British Ins. Co., Ltd. of London 

New Jersey Ins. Co. of New Jersey 


Detroit F. & M. Ins, Co. of Mich. 
se Employers’ Lia. Assce. Corp. of London 
Special Facilities for Handling Out of Town Business 
145 Montague Street, Brooklyn—New York 
Telephones: Main 6370-6371-6372 
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I was indebted in a previous article 
to Walter Carter, of the Royal Insur- 
ance Company, for his remarks on 
character and I now discover that I 
have received another inspiration from 
the same source for I find in examining 
one of his letterheads that the cable 
address of his company is “Tolerance.” 

You may recall that there was a time 
in the early history of New England 
when the people of Salem, Massachu- 
setts, representing, as they thought, the 
designs of the creator, threw tolera- 
tion to the winds and burned a great 
many old women as witches, although 
the only evidence the authorities had 
against them was their own supersti- 
tious and fervid imaginations. 

Today we do not burn witches, but 
unfortunately we have not entirely got 
rid of the spirit of intolerance and per- 
haps one of its greatest present mani- 
festations is the disposition of certain 
parties to spend a good deal more time 
than is necessary in damning competi- 
tors and some such idea seems to pre- 
vail in the insurance business, notably 
the harsh remarks we occasiona'ly hear 
with reference to competitors (who do 
not happen to be members of our 
“church,”) or “the mutuals.” 

Now, I hold no brief for mutual cas- 
ualty insurance companies. Time will 
take care of the question as to whether 
they have the right to live or not, but 
it seems to me that much of this criti- 
cism directed at mutuals and other 
“orthodox” competition should receiv» 
some attention at the hands of the edi- 
torial blue pencil before it is allowed 


to broadly function, whether in speech 
or print. 

These are what orators sometimes 
call “par ous times” and while the law 
forbids us to burn witches, it seems to 
allow a great deal of “warm” fault-find- 
ing latitude with respect to religion and 
politics and business and social life. 
In other words, we cultivate intoler- 
ance with reference to things that we 
either dislike or of which we are ig- 
norant or of that which doesn’t seem 
to quite agree with our own cherished 
opinions and then we get out the little 
hammer, although sometimes it is of 
the s’edge variety, and the old brass 
knocker, and act like hungry wood- 
peckers ‘clinging to the bark of the 
old apple tree. 

The above analogy, however, is not 
altogether well conceived, for the wood- 
pecker “knocks” because it is a part of 
the honest process which gets him a 
living, whereas our intolerant tattoo 
very frequently deprives us of a meal, 
although we are often so stupid as not 
to realize it. 

Nobody has yet offered me a job in 
an insurance company, which perhaps 
is a tribute to the sagacity of the ex- 
ecutives conducting them, but if they 
ever do and I accept. I will try to sel 
insurance on the basis of service and 
a fair price, and not use up any of my 
valuable time in damning the other 
fellow’s motives and methods. 

While I might not be successful, this 
policy would at least give me a lot 
more time to talk about my own propo- 
sition, which, as I understand it, would 
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be the thing to be talked about and 
not the one offered by somebody else. 

It has always seemed to me that 
there were ony four,cardinal crimes 
and here they are: Unkindness, selfish- 
ness, dishonesty and intolerance. 

And as I started out to say in the 
first place, Mr. Carter, by adopting a 
rather unusual cable address, has fur- 
nished me with an interesting topic, 
although I confess I may not have han- 
dled it with that nicety which it so 
well deserves. 
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The Pittsburgh Fire has withdrawn 
from the Pennsylvania Underwriters. 
With the Peninsular Fire it is now 
guaranteeing the Empire Underwriters’ 
policies. The Pittsburgh Fire has re- 
cently entered Washington, California 
and Tennessee. 
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Of Philadelphia 
Organized 1854 





ASSETS and LIABILITIES 
CAPITAL .....$ 600,000 


Reserve Re-insurance 
Fund 
Reserve For All Other 
Liabilities 159,357 


NET SURPLUS 564,541 
TOTAL .....$2,789,828 
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“ACTUAL MARKET VALUES USED FOR ALL SECURITIES” 


D. H. Dunham, President 
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A. H. Hassinger, Secretary 
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Statement Jan. 1, 1921 
ASSETS and LIABILITIES 
CAPITAL .....$1,250,000 


Reserve Re-insurance 
WBA Pinkie ss os ds. 


Reserve For All Other 
Liabilities 1,205,347 


NET SURPLUS 2,086,742 
TOTAL ..... $9,732,168 


5,191,079 


CAPITAL 


*Reserve Re-insurance 


Se 2,295,788 
*Reserve For All 
Other Liabilities... 260,940 


NET SURPLUS 449,841 





H. M. Gratz, Pres*dent 

D. H. Dunham, Vice-President 
Neal Basset, Vice-President 
John Kay, Treasurer 

A. H. Hassinger, Ass’t Secretary 













The 
F. & M. Ins. Co. 
Of Philadelphia 


Organized 1853 





Statement Feb. 16, 1921 
ASSETS and LIABILITIES 


cetw $1,000,000 


TOTAL ..... $4,006,570 





Policyholders 
Surplus. $1,164,541 


Policyholders 
Surplus. $3,336,742 
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Surplus. $1,449,841 





A. H. Hassinger, Ass’t Secretary 
J. A. Snyder, Secretary 
The 
Ins. Co. 
Statement Jan. 1, 1921 





“ACTUAL MARKET VALUE USED FOR ALL SECURITIES” 





*As of Dec. 31, 1920. 
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DIP TANK HAZARD 





Fires in Automobile Body Factories 
Cause Meeting of Sprinkler Ex- 
perts and Insurance Men 





As a resu't of the numerous serious 
fires recently due to the dip tank haz- 
ard in automobile body factories and 
implements works, a meeting of sprink. 
ler experts, insurance men and others 
interested was held in Chicago last 
week to prepare a tentative set of regy- 
lations for the installation of foam de- 
vices, which have been found the most 
effective way of handling this hazard 
and the similar oil and other flash 
risks. 


The General Fire Extinguisher Com- 
pany and the Automatic § Sprink’er 
Company of America have devices for 
handling fire foam and similar mate- 
rials, but they have not yet been ap- 
proved by the Underwriters’ Labora- 
tories and can not be for some time 
under the usual procedure. The rules 
adopted at the Chicago meeting are 
therefore intended to cover this inter- 
im period, and are subject to modifica- 
tion after the tests of the Laboratories 
are completed and the National Fire 
Prevention Association is able to take 
action. They provide for the spacing 
of sprinklers, the pressure tanks, size 
of pipes and other similar factors, and 
are intended to care for an undoubted 
emergency which exists in plants 
where the dip tank hazard is regarded 
as serious. 





WALLACE KELLY COMING HERE 
Made U. S. Branch Secretary of the 
Yorkshire, Succeeding Major 
Harry F. Wanvia 





U. 
» and 


Wallace Kelly has been appointe 
S. Branch Secretary of the Yorkshir 
the London & Provincial, succeeding 
Major Harry F. Wanvig who has gone 
into the production end of the busi”ess. 


Mr. Kelly is now special agent for »oth 
companies in the Middle West at Chi- 
cago, having previously been for sev- 
eral years in a similar position with 
the “Great American” and allied co.pa- 


nies in Louisiana and Texas. He will 
remove to New York. 

Mr. Kelly is an old friend of E:iest 
B. Boyd, underwriting manager, ai! is 
a brother of McClure Kelly, P.» ‘ific 
Coast manager of the two compani:s at 


San Francisco. 





FALL KILLS J. L. JOHNSO? 


James Le Baron Johnson, an i 
ance man living at 96 Grove Street 


ur- 
his 


city, died on March 3 when he fell om 
a window on the 12th floor of the « ‘ice 
building at 70 Fifth Avenue. A W. 
Jerry, who-has an office on the (2th 
floor, and who identified the body, aid 
that he was expecting a call from Mr. 
Johnson, and that, as Mr. Johnson was 
in poor health he had probably felt 
faint and had gone to the window for.' 


some air where he must have los’ his 
balance and fallen to the courtya’’. 
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Fifty-five Insurance 
Agencies in Boston 


PARTNERSHIP IDEA GROWING 


stock Fire Companies and Mutuals 
Thrive in Same Offices in 
Woburn, Mass. 





“the Standard Insurance Directory 
of New England,” which is just off the 
press, onsists of 1,328 pages and is by 
all odcs the best of any of the insur- 
ance d'rectories. According to this di- 
rector) there are fifty-five insurance ag- 
encies in Boston. R. S. Hoffman & 
Company seem to represent the largest 
numbe. of companies—seventeen. Ka- 
jer, Corney, Lifer &- Company repre- 
sent twelve companies, as do John C. 
Paige < Company. Gale & Stone rep- 
resent .welve mutual companies. 


The tendency of large agencies to 
take representatives into partnership is 
illustrated by some of the leading Bos- 
ton firms. Accordipg to this directory 
there are five partners in Field & 
Cowles. In Dewick & Flanders there 
are four partners. In Gilmour, Rothery 
& Company there are seven. In Jordan, 
Lovett & Company there are six part- 
ners, 2!l of whom, with one exception, 
are also partners of Gilmour, Rothery & 
Compaiy. There are five partners in 
Hinckley & Woods. There are eight in 
Obrion, Russell & Company. There are 
six par‘ners in Simpson, Campbell, Hav- 
ens & Company. The book lists about 
fifty fire insurance adjusters in Boston. 

Judging by the number of agents in 
Hartford, and the number of companies 
they represent, the competition is un- 
usually keen in that city of big imsur- 
ance interests. Allen, Russell & Allen 
represent ten insurance companies. 
Beardsley & Beardsley represent eleven 
companies. Silas Chapman, Jr., repre- 
sents fifteen stock fire companies and 
two mutuals. H. W. Conklin & Company 
represent thirteen insurance companies. 
George B. Fisher Company represents 
twenty-one companies. A. M. LeRoy & 
Company represent fourteen insurance 
companies of all kinds. Charles E. 
Parker represents twelve insurance 
companies of various kinds. William R. 
Penrose & Company represent eighteen 
insurance companies of various kinds. 
Wakefield, Morley & Company repre- 
sent fifteen stock fire companies and 
four mutuals. They also represent a 
number of companies in other lines. 
Webster & Company represent twenty: 
seven insurance companies of all kinds. 

In the little city of Woburn, Mass., 
which has 17,000 population, S. B. God- 
dard & Son represent thirty-five stock 
fire companies, fourteen mutual compa- 
nies and eight other companies includ- 
ing casualty, surety, steam boiler and 
plate glass. Im the same city, Walter 
H. Wilcox represents thirty-one stock 
companies, nine mutuals, two life insur- 
ance companies, fifteen casualty, surety, 
plate glass and other companies. 





ORIENT TO BUILD 
Rumor To That Effect Published in 
Hartford Daily Paper; Now in 
Trinity Street 





The Orient Insurance Company - is 
Dlannins to build an addition of con- 
siderable size to the Company’s present 
home olfice building on Trinity Street, 
facing ta Capitol, Hartford. The Orient 
shares its present homie office with the 
United States branch of the London & 
Lancasi.ire, the companies having the 
same principal executive officers. 

The irontage of the Orient’s present 
building on Trinity Street is 140 feet. 
It is considered one of the most attrac- 
tive home office buildings in Hartford, 
with exceptionally well laid out offices. 
The property is approximately 158 feet 
in depth, running through to Clinton 
Street, where the frontage is 103 feet, 
one frame and one brick structure being 
onthe Clinton Street side. 

















ORGANIZED 
1853 


CASH CAPITAL 
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March Winds That Blow In Vain 


When a brisk March Wind devel- 
ops into a gale, or a tornado or 
hurricane, homes and business prop- 
erty in its path are in line for con- 
siderable damage. 

A Windstorm Insurance Policy is 


the property 
against loss from such destruction. 


owner’s guarantee 


Match March Winds with Home 
Windstorm Policies. 





THE HOME 


INSURANCE COMPANY 


NEW YORK 


ELBRIDGE G. SNOW, President 









56 Cedar Street, New York 





Aircraft, Automobile (Complete Cover in Combination Policy) 
Crop Investment, Earthquake, Explosion, Fire and Lightning, 
Flood, Hail, Marine (Inland and Ocean), Parcel Post, Profits 
and Commissions, Registered Mail, Rents, Rental Values, Riot 
and Civil Commotion, Sprinkler Leakage, Tourists’ Baggage, 
Use and Occupancy, Windstorm. 





SERVICE 


STRENGTH REPUTATION 
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Text of “Main Place 
of Business” Decision 


WHAT JERSEY HIGH COURT SAID 





Legislature Can Prescribe Conditions 
Under Which Agents of Foreign 
Companies Can Do Business 





The full text of the New Jersey 
Supreme Court’s decision of James W. 
Ferguson vs. Insurance Commissioner 
of New Jersey, which was favorable to 
the commissioner, and an account of 
which was published in The Eastern 
Underwriter last week, is reproduced 
herewith. This is the case where a 
New Jersey agent, having main offices 
in New York, made a fight against the 
ruling of the New Jersey commissioner 
for withholding a license. The decision: 

“In this case, the prosecutor attacks 
the statute P. L. 1919, p. 302. This is 
an amendment to the act regulating 
insurance companies and to regulate 
the transaction of insurance business 
in this state. Section 80 is amended, 
so that, no insurance company of 
another state, except a life insurance 
company, may transact business in this 
state, except through authorized agents 
‘whose principal place of business is 
located in this state.’ The prosecutor 
admits on the record, that ‘his principal 
place of business’ is in New York City. 
On this admission, the commissioner of 
banking and insurance revoked the 
license of the prosecutor to act as the 
agent in this state of the Hartford 
Fire Insurance Company of Hartford, 
Connecticut. Hence, the writ in this 
case is to test the legality of such or- 
der, dated February 3, 1921. The mean- 
ing and purpose of the statute are clear. 
Its application to the facts admitted’ is 
free from doubt. There is no room, 
therefore, either for construction or 
interpretation. The sole duty of the 
Court is to give the statute the mean- 
ing conveyed by its language. 


Attacked Validity of Statute 


“The attack is made, however, upon 
the validity of the statute. It is said 
to offend against article one paragraph 
one of the State Constitution, in, that, 
it is an unreasonable and arbitrary re- 
striction upon the rights of citizens of 
this state to enjoy, acquire, possess and 
protect property and pursue and obtain 
safety and hapriness; that, it offends 
against the fourteenth amendment to 
the Constitution of the United States, 
which provides, that, no state shall 
make or enforce any law which shall 
abridge the privileges or immunities of 
citizens of the United States, nor deny 
to any person within its jurisdiction, 
the equal protection of the laws. It 
is invalid. because, it imposes an arbi- 
trary and unreasonable requirement. 

“We think these questions are all 
disposed of adversely to the prosecutor, 
by what this Court said, speaking 
through Mr. Justice Collins: It is set- 
tled beyond controversy, that one state 
may forbid an insurance company of 
another state from doing business at 
all within its territory, or may at 
pleasure impose conditions on such 
business and may punish individuals 
for acting as the agents of an inter- 
dicted company. This does not abridge 
any right guaranteed by the state or 
federal constitutions. 

“Hickman v. State, 62 N. J. L. 499, 
504; affirmed 63 ib. 666. That one state 
may forbid a company of another state 
from doing business at all within its 
territory, has long been the settled 
rule of the Supreme Court of the 
United States, the ultimate authority 
on the point under discussion. Hooper 
v. State of California, 155 U. S. 648; 
Hammond Packing Company v. State of 
Arkansas, 212 ib. 322; 343. If it be 
conceded, that the state has the power 
to exclude altogether, as it. must» be, 
it is difficult to see why the state has 
not the power to regulate. A power 
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to exclude embraces the power to 
regulate. 

“Lastly, it is said, the statute im- 
poses an arbitrary and unreasonable 
requirement, but, the qualification pre- 
scribed by the statute is neither ar- 
bitrary nor discriminatory between 
persons. It is simply one of the pre- 
requisites, under which a foreign in- 
surance company can do business in 
the. state. There is no discrimination 
between insurance agents, who have a 
principal place of business within the 
state. The legislature in its wisdom 
had the power to prescribe the condi- 
tions under which, agents can do busi- 
ness in the state for foreign insurance 
companies. 

“The order of the Commissioner of 
Banking and Insurance dated Febru- 
ary 3, 1921, revoking the prosecutor’s 
license is affirmed with costs.” 


Central of Baltimore 
Leads in Net Premiums 


PREMIUMS LAST HALF OF 1929 











National of Hartford Second; Home of 
New York Third; Insurance Co. 
North America Fourth 





Net premiums written by fire compa- 
nies in Baltimore for the six months 
ending December 31, 1$20, have been 
made public by the Association of Fire 
Underwriters of Baltimore. Companies 
having premiums of more than $20,000 
follow: 


Premiums 
Name of Company Received 
Gt aibdlihs. day camer nee 29% $23,715 
Agricultural ....... geniawistd os 28,822 
American Eagle ...........- 46,922 
Atlas Assurance .....:...... 22,948 
Baltimore American ........ 52,363 
EE SF iadied cstencs i 8 a5 is ope a0 25,165 
Central, Baltimore .......... 179,118 
Colonial Underwriters ...... 24,530 
Commercial Union .......... 32,758 
GIES © GSintnceins cigals caine 27,674 
PIGGHEY<F OTE 6. 0:0)6 veciene vce os 32,574 
F. & M. Underwriters........ 23,451 
Piremame PGnd ......ic.cee 28,044 
PIGGROREs ii. BES ote cid oc de 26,375 
Globe & Rutgers............ 21,858 
Great American ............ 27,725 
DEORE | « viks cls bicccbidadevilnes 26,529 
PENG 5485 Be iGo diet 8)d see 57,406 
PND Asta i'r 0. bd.05d dkny o Gee’ 665 91,426 
Home Underwriters ........ 29,276 
Insurance Co. of N. A....... 55,656 


Liverpool & London & Globe. 50,786 


London & Lancashire........ 22,325 
PO nd ih Oi. AE do dv ou 98,016 
National Liberty ........... 46,274 
New York Underwriters..... 24,871 
North British & Mercantile... -24,436 
Northern Assurance ........ 20,844 
IEE al aid o dais 6 de tid THs vines 21,147 
ails dbl <civsdaa oauewsa 29,302 
er el Pe ee eer 52,068 
RIN Sai kk iis ddibbend 6 HE a) 6 5K8 20,768 
ee Se ir 28,443 


R. G. COTTON AUTO MANAGER 

Roger G. Cotton, formerly head of 
the automobile department of the North- 
western Mutual, has been made man- 
ager of the automobile department of 
the United Firemen’s. That Company 
has entered eight additional states. 








The Automobile Insurance Company 
has established a service branch at 
Pittsburgh, Pa. Other service offices 
are at New York, Boston, Philadelphia 
and Chicago. 


Bill to Amend Tax 
Section of N. Y. Act 


SIGNIFICANCE OF THE MEASURE 








All Companies But Domestic Pay 2 Per 
Cent Except Fire, Which is 
Reciprocally Taxed 





Following a conference in the offices 
of the New York State Insurance De- 
partment between insurance men, de- 
partment counsel and officials, an 
amendment to Section 34 of the New 
York Act, relating to taxation of foreign 
corporations and foreign insurers, has 


been introduced. The situation is this: 

A tax of 2 per cent has always been 
paid on marine premiums. Fire pre- 
miums have been taxed by local fire de- 
partments and under retaliatory law. 
Companies pay in New York State 
what New York companies pay in the 
states where these companies are in- 
corporated. Under the amendment all 
companies except domestic companies 
will pay a tax equal to 2 per cent on 
all insurances except fire insurance. 
Fire insurance will still be taxed by de- 
partments arid under the reciprocal law 
as heretofore. In computing the tax, 
however, companies will be allowed full 
credit for all re-insurance premiums 
paid to.an authorized company. Here- 
tofore this credit when placed with a 
domestic company was limited to 1 per 
cent. The amended act reads as fol- 
lows: 

How Amended Act Reads 

“Taxation of foreign corporations and 
foreign insurers. The capital of an in- 
surance corporation incorporated under 
the laws of any state or country outside 
of the United States, to the extent em- 
ployed in the transaction of business in 
this state, and as determined and certi- 
fied as prescribed by section 27 of this 
chapter, shall be subject to taxation the 
same as the capital of a like domestic 
insurance corporation, to be levied, 
assessed and collected as prescribed by 
law, at such place in the state as it 
shall have its principal office. Every 
health or casualty insurance corpora- 
tion incorporated by or organized under 
the laws of any government outside of 
the United States engaged in the trans- 
action of the business of health or cas- 
ualty insurance in this state under a 
certificate of authority from the super- 
intendent of insurance shall, for the 
privilege of doing business in this 
state and in addition to any other 
taxes imposed for such _ privilege, 
annually, on or before the first day of 
April, pay to the superintendent of in- 
surance a tax of 2 per centum on all 
premiums received in cash or other- 
wise by its attorneys or agents in this 
state during the year ending on the 
preceding thirty-first day of December, 
for business done at any time in this 
state on risks resident therein. Every 
life insurance corporation incorporated 
by or organized under the laws of 
any government outside of the United 
States engaged in the transaction of 
the business of life insurance in this 
state under a certificate of authority 
from the superintendent of insurance 
shall, for the privilege of doing business 
in this state and in addition to any 
other taxes imposed for such privilege, 
annually, on or before the first day of 
April, pay to the superintendent of 
insurance a tax of one per centum on 
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all premiums received in cash or other- 
wise by its attorneys or agents in this 
state during the year ending on the pre- 
ceding thirty-first day of December, for 
business done at any time in this state 
on risks resident therein. 


“Every other foreign insurance cor- 
poration or foreign insurer authorized 
to transact in this state any of the 
kinds of insurance specified in sections 
one hundred and ten or one hundred 
and fifty of this chapter shall, for the 
privilege of doing business in this state 
and in addition to any other taxes im- 
posed for such privilege, annually, on 
or before the first day of April, pay to 
the superintendent of insurance a tax 
of two per centum or in case of a health 
or casualty insurance corporation in- 
corporated under the laws of any other 
state of the United States, a tax of one 
per centum upon the amount of all pre- 
miums upon such insurances except 
premiums on insurances on property 
or risks other than automobiles against 
loss or damage by fire and lightning, 
which have been received by, or agreed 
to be paid to, any attorney or agent of 
such foreign insurance corporation or 
foreign insurer for any such insurance 
effected, or agreed to be effected, or 
procured by him, within this state for 
the year ending on the preceding 
thirty-first day of December, provided 
that in the case of insurances other 
than marine and inland, the tax should 
be computed only upon premiums re- 
ceived for insurances upon property or 
risks located in this state. 


“In ascertaining the amount of pre- 
miums upon which a tax is payable 
under this section by a foreign cor- 
poration or foreign insurer there shall 
be deducted from the premiums in- 
cluded in the aforesaid the following: 





“1. Premiums subject to the tax 
hereby provided for, which have been 
paid or have been agreed to be paid 


for re-insurances to corporations or 
other insurers authorized to transact 
business in this state. 

“2. Unearned premiums returned on 
cancellation of policies, premiums on 
policies not taken and dividends paid 
to policyholders. 

“Upon satisfactory proof to the super- 
intendent of insurance that any foreign 
insurance corporation or foreign insurer 
has neglected or refused to pay any tax 
levied or assessed under the laws of 
this state, he shall revoke any certifi- 
cate of authority granted by him to such 
corporation or issurer to do business in 
this state and such tax shall be collect- 
ed by the superintendent out of the in- 
terest on the securities deposited with 
him by such corporation or insurer. 

“This section shall not apply to for- 
eign mutual fire insurance corporations 
or associations incorporated or organ- 
ized under the laws of any other state 
of the United States and authorized to 
transact business in this state under 
section 149 of this chapter.” 





W. F. PATTON AT HOME OFFICE 





Withdrawal of Automobile’s Special! 
Results in Roach Going on Execu- 
tive Committee Up-State 





At a meeting of the Underwritcrs’ 
Association of New York State, W. ©. 
Roach, specia’ agent for Western New 
York, of the Aetna Fire. was unani- 


mously elected a member of the execu- 
tive committee to fill the place of W. 
F. Patton, of the Automobile Insurance 
Company, who resigned from tlie com- 
mittee to take a position in the home 


office of the Automobile. 
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Ford Car Owners’ Protective Association 
Ruled to Be An Insurance Company 





Opinion of Attorney General’s Office Sent to Insurance Commis- 
sioner Platt Whitman, of Wisconsin; Analyzes Certificate of 
Protection; Complete Review of Law in Case. 


The insurance commissioner of Wis- 
eonsin, Platt Whitman, has received a 
ruling from W. W. Gileran, assistant at- 
torney general, (and endorsed by the 
attorney general) to the effect that the 
Ford Car Owners’ Protective Associa- 
tion is doing an insurance business, 
ani, therefore, is required to observe 
insurance laws and be supervised by 
the insurance department. Because of 
‘the large number of Ford car owners, 
and, therefore, the widespread interest 
in this subject among insurance men 
the ruling is reproduced herewith al- 
most in full: 

February 28, 1921 

Dear Sir:—You have requested my 
opinion as to whether the Ford Car 
Owuers’ Protective Association is doing 
an insurance business, and, therefore, 
reguired to comply with the provisions 
of our laws with reference to insurance 
before it can legally transact such busi- 
ness in this state. You enclose copies 
of application, certificate of protection, 
and other literature, furnished you by 
the secretary of the board of managers 
of thé organization. 


In the application the applicant gives 
his name, address, whether the car is 
owned personally or by a corporation 
or co-partnership, the number of auto- 
mobiles owned, the number of chauf- 
feurs employed, the purpose for which 
the automobile is, or will be, used, 
where it is principally kept, the descrip- 
tion of the car, including type, model, 
factory number, when manufactured, 
list price, when purchased, actual cost, 
whether purchased new or second-hand, 
license number, from whom purchased 
whether fully paid for at time of pur- 
chase or bought on the installment 
plan, and if the statement that the car 
will not be rented to others nor used 
to carry passengers for a consideration, 
except as therein stated, etc. It also 
contains the following: 

1 herewith enclose $7 enrollment fee and I 
further expect to pay a per capita tax of $2 
per year which I will pay for the first year 
upon receipt of my certificate of protection. I 
further expect to pay my pro rata share of 
losses in accordance with the terms of the “cer- 
tificate of protection” to be issued to me by 
reason of this application. 

I hereby authorize C, F. Davis, secretary of 
the Board of Managers of the Ford. Car Own- 
ers’ Protective Association, to act as my ag- 
ent in this behalf; it being understood and 
agreed, however, that I am not obligated to 
conform to the terms of said “certificate of 
protection” unless I feel that self interest so 
impels, and I further agree that the same shall 
be true of all other members and the board .of 
managers. I have carefully read said “certifi- 
cate of protection” and I fully understand the 
terms and conditions thereof, which are en- 
tirely satisfactory to me, and I hereijy agree 
that my failure to pay a monthly indemnity 
call within the time specified in said “certifi- 
= f protection” shall render same null and 
void. 


“In making application for protection on the 


above described automobile, undersigned 
agrees to co-operate with ¢ mem- 
bers of the Ford Car ive Asso- 


ciation and hereby warrants “the foregoing 
Statements to be true to the best of his knowl- 
edge and belief.” 


Co-operative Units 


The “certificate of protection” signed 
by the secretary of the board of man- 
agers, recites that the applicant “has 
become a co-operative unit and member 
of” the association, and, among many 
other things, contains the following: 


The association, its members or its manage- 
ment, if self interest impels, will, through its 
board f managers or otherwise, make a pro 
rata c.ll on said member and the other mem- 
bers .i the association for an amount not to 
excee’ the sum designated herein as the maxi- 
rae a ndemnity each year, and said party 
hereby agrees to accept the sum so realized as 
om ty for any loss sustained by collision, 
re, theft, lightning, tornado, or explosion to 
the fo!lowing deseribed Ford automobile. 

urbe Ford owner named herein agrees with 
‘ he rest of the members of said association 
d t he will-pay his pro rata share of | the in- 
emnity ‘call each month to the association’s 
office, Chicago, Illinois, or to a local dealer if 
of directed, not later than the twentieth day 
ot the month in which the indemnity call is 
made, and further agrees that the Board of 
nagcrs of said association shall retain 5 per 


cent (for postage to mail indemnity call 
notices) of any indemnity money that may 
come into its hands by reason of loss on the 
above described car either by collision, fire, 
theft, lightning, tornado or explosion, and said 
Ford owner further agrees that in case he 
should sell, or otherwise dispose of the above 
described car, fhat he will immediately notify 
the association’s office to cancel this certificate 
or to transfer same to the new owner (trans- 
fer charges to be fifty cents.) 

The Ford owner named herein agrees with 
the rest of the members of said association that 
the board of managers and its appointees shall 
receive and disburse the funds of the associa- 
tion as follows: The enrollment fee of $7, the 
per capita. tax of $2 per year, and the 5 per 
cent of the indemnity money shall belong to 
said board of managers and is to be used as 
it may elect to organize Ford owners, pay 
office expenses and compensate itself for serv- 
ices rendered, and further that said board of 
managers. shall pay the total sum (less 5 per 
cent) collected it from Ford owners each 
month as indemnity money (including all 
fhoney realized from the sale of salvage) to 
the Ford owners who are entitled to same by 
reason of leases and make a sworn affidavit to 
this effect once each month. . 

And also the Ford Owner named herein 
agrees with the rest of the members of said 
association that he understands the Ford Car 


Owners’ Protective Association to be a volun-the right to life, liberty and the pur- 


tary body of Ford car owners themselves, and 
that this certificate of protection does not come 
within the free will actions of the Ford car 
owners throughout the country, who are co- 
operating with each other in the manner ser 
forth herein. 


What Certificate Provides 


The certificate provides a maximum 
indemnity, based upon the model and 
date of manufacture of the car, and de- 
creasing each year during the life of 
the certificate. It also provides a “imit 
of the amount each certificate holder 
may be called upon to pay for each 
$400 loss, ranging from 1/10th of a 
cent if the number of the cars protect- 
ed by the association is 400,000 or 
more, to 20 cents if the number is 500 
or more and less than a thousand. 

Literature sent out by the associa- 
tion claims that it is not an insurance 
company or corporation, nor engaged 
in the insurance business, because it is 
purely a voluntary, mutual associat‘on, 
having no funds and assuming no li- 
ability other than the distribution of 
the proceeds from the indemnity calls, 
and that the business is conducted in 
“the regime of status instead of in the 
regime of contract.” The claim is 
also made that it is protected from all 
state regulation by the provisions of 
the federal Constitution guaranteeing 


suit of happiness. 
No Voice in Management 

I have been unable to find anywhere, 
in any of the literature sent out, any 
provision giving the holders of these 
“certificates of protectfon” any voice 
in the choosing of the board of man- 
agers. In fact, all this literature is 
significantly silent upon the manner of 
choosing the members of this board, the 
number composing the board, and the 
duties, powers, and compensation of its 
members. The letterheads do not dis- 
close who the members are, and from 
all that appears there is a well-ground- 
ed inference that the secretary is “the 
bo’ sun tight, and the midshipmite, and 
the crew of” this board of managers. 

Apparently the certificate ho ders 
must rely entirely upon the capability 
and honesty of this unknown, and pos- 
sibly non-existent, board of managers 
and its secretary for the prover han- 
dling of claims presented and money 
paid in. I have failed to discover any 
other security. When it is recalled 
that indemnity calls may be made up 
to “an amount not to exceed the sum 
designated * * * as the maximum 
indemnity each year,” it will be seen 
that this requires a gocd ceal of faith 
in one or more perfect strangers to the 
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imdividual certificate holders. No safe- 
guards seem to have been provided. 

Sec. 1978, Stats., provides: 

“No corporation, association, part- 
nership or individual shal do any busi- 
ness of insurance of any kind, or make 
any guaranty, contract or pledge for 
the payment of annuities or endow- 
ments or money to the families or rep- 
resentatives of any policy or certificate 
holder, or the like, in this state or 
with any resident of this state except 
according to the conditions and re- 
strictions of these statutes. And the 
term insurance corporation as used in 
this chapter may be taken to embrace 
every corporation, association, partner- 
ship or individual engaging in any such 
business.” 7 

Sec. 1917, Stats., provides in part: 

“No insurance corporation _ shall 
transact any insurance business in this 
state without first having paid the li- 
cense therefor as required by law.” 

It will be noted that our law is suffi- 
ciently broad and comprehensive to 
cover individuals, co-partnerships and 
associations, as well as corporations. 
If any such are doing any business of 
insurance of any kind, he, they, or it 
are subject to the law, and are required 
to have a license. 

Our supreme court has said: 

“An insurance contract is a contract 
whereby one party agrees to wholly or 
partially indemnify another for loss or 
damage which he may suffer from a 
specified peril.” 

Shakman v. United States Credit 
System Co., 92 Wis. 366, 374. 

Here the very purpose of the so- 
called certificate of protection is in- 
demnification for loss or damage that 
may be suffered from specified perils. 
The holder, in so many words, agrees 
to accept “as indemnity for any loss 
sustained by” the specified perils, the 
sum realized from the indemnity call. 
The application and certificate, in a'l 
essential features, are the same as in 
any mutual, assessment organization, 
that relies entirely upon the sum re- 
alized from an assessment made after 
a loss has occurred for its ability to 
meet such loss, except that in the lat- 
ter organizations the members have a 
voice in running the affairs of the or- 
ganization and electing the officers who 
have the direct charge of the business, 
while here they apparently do not. 
Legislature Has Power To Regulate 

This definition by our court is sub- 
stantially the same as that given by 
the foremost text-writers. 


1. Joyce on Insurance (2d ed.) sec. 2. 
The legis’ature has the power to 
regulate the business of insurance in 
the state, whether carried on by a do- 
mestic or foreign company, an individ- 

ual, or an association. 
People v. Holmes, 135 N. Y. S. 467, 

151 App. Div. 257. 

And if such business is conducted 
by a mutual association, as is claimed 
here, it still is doing an insurance busi- 
ness. 

- Joyce on Insurance (2d ed.) sec. 


“In controversies arising with a mu- 
tual benefit association, the weight of 
authority seems clearly to establish 
the rule that such companies are insur- 
ance companies, and their contracts 
are governed by the same rules as in- 
surance policies * * *. Such asso- 
ciations are usual y controlled by insur- 
ance laws in regard to transacting 
- business in the state unless specifically 
exempted by statute, * * *. They 
are usual'y regarded as insurance com- 
pan‘es on the question of jurisdiction. 


Under statutes exempting benevolent 
associations from the operation of gen- 
eral insurance laws, such societies are 
frequently regarded as insurance com- 
panies for all purposes except those 
limited by the proviso in the exempt- 
ing statute.” 
Note to Penn Mutual Life Ins. Co. 
v. Mechanics’ Savings Bank & 
Trust Co., 38 L. R. A. 33. 

“A ‘mutual company’ is one wherein 
the members constitute both the in- 
surers and the insured, where the mem- 
bers all contribute, by a system of as- 
sessments, to the creation of a- fund 
from which all losses and liabilities 
are paid, and wherein the profits are 
divided among themselves in propor- 
tion to their interests.” 


Mutual Indemnity 
State v. Willett, 23 L. R. A. (N. S.) 
197, 202, 171 Ind. 296, 86 N. E. 68. 

This answers fully the claim made 
that the members are merely agreeing 
among themselves for mutual indem- 
nity, and that there is no contract be- 
cause a person cannot contract with 
himself. Such a contract is as binding 
as though made with a stranger. 

Northwestern Ben. & Mut. Aid 
Ass’n. v: Wanner, 24 I'l. App. 357, 
362. 

This so-called association has sought 
by an adroit use of language to cover 
and conceal the real purposes of the 
organization. Many phrases that are 
really meaningless are repeated in 


numerous places in its literature. That - 


literature is like a long train of empty 
cars—it sounds formidable, but carries 
no freight. For instance, that litera- 
ture informs us repeatedly that th 
business carried on is in the “regime 
of status” and not the “regime of con- 
tract.” At first blush this might seem 
to indicate the discovery of a new way 
of evading the law. However, the Cen- 
tury Dictionary gives the meaning of 
“regime” as: “Mode, system; or style 
of rule or management; government, 
especially as connected with certain 
social features; administration; rule.” 
And it defines “status” as: “1. Stand- 
ing or position as regards rank or con- 
dition. 2 Position of affairs. 3. In 
law, the standing of a person before 
the law in the class of persons indi- 
cated by his or her legal qualities; the 
relation fixed by law in which a person 
stands toward others or the state.” So 
we get as the definition of “regime of 
status” this: The mode or system of 
government of the standing of a per- 
son before the law in his or her lega’ 
qualities. As used in this literature, 
the phrase is simply absurd. But in 
any event, the test is not what does 
the association style itself, or claim as 
its business, but what, in fact, is 
the business conducted by it? If in 
truth it is doing an insurance business, 
the absence of the word “insurance” 
from its name and its literature “can 
operate as no charm wherewith to 
wrest it out of the control of the In- 
surance Department.” 

State v. Alley, 51 Sc. 467, 475, 96 

Miss. 720. 

“The nature of the contract must be 
determined from its contents and not 
by its terminology.” 

Physicians’ Defense Co. v. O’Brien, 
111 N. W. 396, 398. 100 M‘nn. 490. 

“The law looks to the substance 
rather than to the form and is not to 
be cheated by any gloss of words. Th2 
declared objects of the order may hav2 
been Jacob’s voice, but the hands were 
the hands of Bsan.” 

Marcus v. Hera‘ds of '*berty, 88 
A. 678, 680, 241 Pa. 429. 
I might well adopt the language of a 
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distinguished federal judge and say: 

“This is indemnity pure and simple, 
and with whatever verbiage the con- 
tract may be clothed, it does not serve 
to cover its real purpose, which is one 
to indemnify the holder against dam- 
age and liability” due to collision, fire, 
etc. 

Physicians Defense Co. v. Cooper, 
47 L. R. A. (N. S.) 290, 301, 118 
c. C. A. 50, 199 F. 576. 

What Constitutes Insurance 

There is an extensive note to this 
case in the L. R. A. on what consti- 
tutes insurance. 

As was well said by the Mississippi 
court: 

“Siatutes of the character under dis- 
cussion should be liberal’'y construed 
in orcer to bring within their provisions 
and remedial purpose all associations 
organized for the purpose of conducting 
the insurance business, however com- 
plex and obscure may be the plan at- 
tempied through which to carry on 
that business. We are prepared to 
say, under the comprehensive language 
used in our statute, that no plan of in- 
surance can be originated whereby that 
business can be conducted without com- 
pliance with our laws.” 

The needs for subjecting such or- 
ganizitions as this to the regulatory 
features of our law are well stated by 
the Mississippi court: 

“This beneficent legislation was 
found necessary in order to insure the 
peop!e protection from the imposition 
and fraud of so-called insurance com- 
panies not organized in accordance 
with law, not financially responsible 
for losses in case such should occur, 
and being in truth simply traps for the 
unwary, operated mainly, if not solely, 
for the benefit of the officials and so- 
liciting agents. The inhibition against 
the unlicensed transaction of insur- 
ance business was wisely couched in 





‘general terms, and that inhibition ‘ap- 


plies to all insurance companies, with- 
out regard to mere: formal differences 
occurring in their routine of business 
or in the promised benefits.” 
Fikes v. State, 39 Sc. 783, 784, 87 
Miss. 251. 

Our statute, like that of Mississippi, 
“includes every possible character of 
association or organization in that (the 
insurance) business.” 

Ibid., p. 475. 

The Kansas court said of a contract 
practically identical with the’ one un- 
der consideration here: 

“The corporation proposes to ‘indem- 
nify its members for loss or damage 
by accidents, death, and theft of ani- 
mals belonging to members.’ It says, 
it is true, in one of its circulars, that it 
does not sell insurance, and does not 
receive premiums for insurance, but 
nevertheless its single, unmistakable 
business is that of contracting for in- 
demnity for loss. Its method is this: 
Each member pays a membership fee 
and annual dues. This is for the pur- 
pose of keeping up the organization, 
paying officers’ salaries, etc. Then, for 
leases, assessments are made upon the 
members, and only members can share 
in the benefit of the corporation. There 
is no accumulated fund out of which 
to pay losses, but reliance is wholly 
upon the assessments. But this is in- 
surance. It is contracting for indem- 
nity. It matters not how the funds for 
the payment of losses are secured, so 
long as the contract is such that in case 
of loss the promisee is entitled to claim 
compensation for the loss, it is a con- 
tract of indemnity. 

“* * * It is a co-operative insur- 
ance company, organized substantially 
upon the same basis as many life com- 
panies. Being such, it is covered by 
the insurance law.” 


State v. Vigi'ant Ins. Co., 2 Pac. 
840, 841-842, 30 Kan. 585. 

This, I believe, accurately and fairly 
states the law applicable to the Ford 
Car Owners’ Protective Association. 

And the Mississippi court, speaking 
of a-similar association, said: 

“The question of whether or not the 
association is doing an insurance busi- 
ness, within the meaning of the sta- 
tute, is not affected by the fact that 
the association confines itself to the 
insurance of only a particular kind of 
property. If this were not true, all sub- 
jects of insurance might be covered 
under a similar plan * * * and thus 
repeal the whole insurance law. This 
construction of the statute does no vio- 
lence to the constitutional! rights of 
any person, whether it be a right as- 
serted under the federal or state Con- 
stitution. The right of a state to regu- 
late the business of insurance is so 
well settled that it needs no citation of 
authorities. * * * But it is claimed 
by counsel for the association that, if 
it be held by this court that the statute 
is broad enough to cover the plan un- 
der review, then the statute is uncon- 
stitutional, because it invades the right 
of private contract. This contention is 
not sound. The question in this case 
is whether or not this association is 
doing ‘an insurance business’ in this 
state within the meaning of the statute. 
There is no question in the case as to 
the right of any individual to make a 
contract with the association. The 
main question here to be considered is 
whether mere language may be so 
manipulated as to formulate an adroit 
plan for the operation of an insurance 
business in this state in violation of 
its laws. We say not.” 


Associations organized for the pur- 
pose of providing to all members a 
burial worth a stipulated amount, in 
stipulated 


consideration of assess- 


ments, made as often as necessary, to 
be paid during life, have been held to 
be subject to the laws regulating in- 
surance business. 

The association relies upon the case 
of Isaac H. Blanchard Co. v.. Hamblin, 
144 S. W. 880, 162 Mo. App. 242, but 
the decision there is expressly based 
upon statutory provisions peculiar to 
that state, exempting “interindemnity 
contracts” from the provisions of their 
insurance laws. We have no such ex- 
emption in this state. 

A decision by the Pennsylvania court, 
from a mere superficial examination, 
might be thought to be favorable to 
the claim made here, but that decision 
was placed upon the ground tnat there 
was no proof that the association was 
in fact doing an insurance business, 
although its charter was broad enough 
to authorize the doing of such business. 

Commonwealth v. Provident Bicy- 
cle Ass’n., 36 L. R. A. 589, 592, 
178 Pa. 636, 36 A. 197. 

In my opinion the Ford Car Owners’ 
Protective Association is doing an in- 
surance business, and cannot legally 
operate in this state without having a 
license. ‘ 





WRITE TAXICAB LIABILITY LINE 

The taxicab liability insurance of 
the Yellow Taxicab Company o/ Chi- 
cago, with premium running between 
$450,000 and $500,000 has been placed 
with the Massachusetis Bonding and 
will be written by the Associated 
Companies, recently organized to han- 
dle catastrophe insurance. The Chica- 
go company has heretofore carried its 
own insurance. Several mutuals and 
reciprocas were bidding for the line 
but the officers of the company decided 
they wanted the better security of stocx 
company coverage. 
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American General 
Being Organized 


SUBSCRIBE $70,000 OF CAPITAL 





New Company Promoted By Men 
Behind Zenith Insurance Company 
of Minneapolis 

Reports from Chicago are to the ef- 
fect that the American General is being 
organized in that city to write fire in- 
surance. 

The new company has an authorized 
capital of $200,000, of which $70,000 has 
been subscribed and $25,000 paid in so 
far. The authorized expense of organi- 
zation is 15 per cent. The Zenith insur- 
ance companies of Minneapolis are be- 
hind the new company. The Zenith com- 
bination operates the Merchants Life 
& Casualty of Minneapolis and the Mer- 
chants Casualty and Union Insurance 
Company, both of Winnipeg, Man. The 
main factors in the Zenith are S. D. 
Works, former Minnesota insurance 
commissioner, and Rufus M. Foster, for- 
merly a well known field man in the 
Northwest. 

P. J. Kieffer, formerly superintendent 
of agents at the head office of the Svea 
and Hudson in New York is interested 
in the new enterprise and is to be genr- 
eral manager of the company. He trav- 
eled for the two companies in the Cen- 
tral West before going to New York 
and is familiar with conditions in that 
territory. 








BANK PAPER ON MISSISSIPPI! 





Discusses Predicament of Cotton Grow- 
ers When They Find Them- 
selves Without Insurance 





In commenting upon the situation in 
Mississippi in its current issue “The 
Financier” said: 

“Evidence of the intimate relation that 
exists between banking and insurance is 
afforded by the situation now existing 
in Mississippi, and which is destined to 
become more complicated before it im- 
proves. Some weeks ago the Mississippi 
authorities, contending that the great 
majority of the fire insurance compa- 
nies operating in the state were violat- 
ing its anti-compact law, in that all were 
subscribing to a common rate-making 
organization, sued to recover penalties 
aggregating millions of dollars. The 
insurance companies at once ceased 
further business and it is not expected 
will renew present licenses when these 
expire the latter part of the present 
month. As the banks of Mississippi all 
had loans outstanding largely upon cot- 
ton stored in warehouses, the worth of 
which would be practically nil should 
the product burn without being insured, 
the financial men are making a desper- 
ate effort to call in their advances, to 
the great embarrassment of their cli- 
ents. These latter, wholiy innocent 


parties in the controversy, are between . 


the ‘devil and the deep blue sea,’ finding 
it virtually impossible to dispose of 
their cotton save at present prices, 
which they contend are ruinous, or to 
get an extension of banking accommo- 
dation without the protection which 
fire insurance policies afford.” 





MAY ENTER AUTO FIELD 

The officers and board of directors 
of the United Firemen’s, elected at a 
special meeting a few weeks ago, have 
been re-elected at the annual meeting 
of the company here last week. Plans 
for the entrance of the company into 
the automobile field were discussed at 
the meeting. 





GOES WITH SUN 
Oscar F. Soff has joined the staff of 
the Sun Insurance office as inspector in 
the local department. He was former- 
ly with the New York Board of Fire 
Underwriters. 


PHILADELPHIA AUTO 
LOSSES INVESTIGATED 


(Continued from page 1) 


Bureau to go with Stoumen could not 


be corroborated. 

In discussing Philadelphia losses a 
local underwriter said that co!lision 
and theft losses were particularly 
heavy. Some policyholders have their 
cars fixed up and various little items 
put in good condition and then, after 
they have a long set of bills dating 
three or four months. put in a claim 
for the entire amount to the comnvany. 
If a man has a tire used up, it is very 
frequent these days that he wi'l throw 
it away and claim a theft. Agen‘s 
seem to think that equipment shonld 
be stricken from the theft policies or 
else that it should be issued as a sepa- 
rate rider on excess insurance. 

The suggestion recently made bv 
President J. Porviance Bonsal, of the 
Maryland Motor, that this action would 
be necessary and should be done, is 
meeting with favor in  Philadel- 
phia automobile circles. Thefts of 
whole cars seem to be just as numer- 
ous there as equipment losses, despite 
the fact that Mr.” Bonsal declares that 
equipment losses are greater than 
whole car losses. 

Business is coming in just as heavy 
as ever, but the losses are still heavier, 
and there is a feeling here that some- 
thing must be done very soon to put 
the automobile line on a paying basis. 





AIR CARGO POSSIBILITIES 

Cargo insurance for aircraft is a line 
with great immediate possibilities and 
is now being investigated by compa- 
nies with interest, says Charles H. 
Payne, aviation manager of the Na- 
tional Liberty. Take, as a single in- 
stance, the shipment of gold to Hav- 
ana. Last summer as much as $6,000,- 
000 in bullion was being shipped in a 
single day. The difference in interest 
rates and exchange for a single day 
were enormous. Yet millions and mil- 
lions of dollars could have been trans- 
ported quickly by air from Florida to 
Cuba at a cost of, say, one hundredth 
of a per cent, exclusive of insur- 
ance. By having air routes patrolled 
below by small boats and by shipping 
the money in fireproof buoys easily de- 
tached from the planes, a commercial 
aircraft company could have got a very 
low rate. 





WILL ENTERTAIN COX 
Fred J. Cox, president of the Na- 
tional Association of Insurance Agents, 
will be the guest of honor at a dinner 
tendered him by the Fire Insurance 
Club of Cleveland, Ohio, next Saturday 
evening in that city. 





The New Jersey Fire Insurance Co. 
has appointed Carl Buxbaum as Brook- 
lyn Eastern District agent for that com- 
pany. Mr. Buxbaum’s office is at 886 
Broadway, Brooklyn. 


———— 
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Analysis of Expenses 
of Fire Companies 


ANSWER’ MISSISSIPPI QUERY 





Commissioner Henry Asked if Items 
on 44.9 Per Cent Expense Record 
Could Be Abridged 
Some interesting correspondence has 
peer exchanged between T. M. Henry, 
insurance commissioner of Mississippi, 
and J. Harvey Patterson, vice-president 
of Alfred M: Best & Co., relative to un- 
derwriting expense. It is reproduced 

here vith: 

Alfrod M. Best Company, Incorporated, 
No. 75 Fulton Street, New York, N. Y. 
Gentlemen:—I am again turning to 

you ‘or some assistance. As you know, 
this State is in a big fight over the fire 
insurance question, growing out of a 
suit filed by the Revenue Agent, in 
which he claims that, by reason of the 
fact ‘hat the companies use the services 
of an inspection and rating bureau, they 
are in violation of the Anti-trust Law, 
and is claiming a maximum penalty of 
$5,000 per day from each company. 

As all informed people understand, 
Mississippi is not a profitable field for 
fre insurance the average loss ratio 
from 1902 to 1916, inclusive, being 64.9, 
and from 1902 to 1919, inclusive, 59.9. 

Now, the point that disturbs some 
people, is the fact that so much money 
is used for underwriting expenses. Your 
most excellent report for 1920 shows 
that the average underwriting expense 
for the fire companies operating in Mis- 
sissippi was 44.9. What I desire espe- 
cially to know, are the items composing 
this expense, and, in your opinion, 
whether the same is necessary, or could 
be abridged. My answer to this is, that 
it is necessary, or the companies would 
not expend it, as they naturally would 
incur no expense that was not neces- 
sary. The stockholders would see to 
this, even though the officers might 
overlook it. 

Any other thoughts that you might be 
able to give me along this line would 
be appreciated. 

Sincerely yours, 
T. M. HENRY, Insurance Commr. 





T. M. Henry, 
Insurance Commissioner, 
Jackson, Mississippi. 

Dear Sir:—Your favor of January 28 
indicates that you are reviewing the in- 
surance situation and results of the 
operations of the fire insurance compa- 
nies in your State, and we shall be 
pleased if we can assist you in any way. 

We do not have in file a statement 
showing segregation of expense items 
in the aggregate for all the fire insur- 
ance companies and if we did have, it 
would not be an accurate showing of 
the particular group operating in your 
State. We do have, however, a very 
interesting segregation of nine of the 
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leading American companies, compiled 
from their reports made to the New 
York and Connecticut State Depart- 
ments for the year 1919. In compiling 
this list we had intended to include the 
ten leading companies, but that would 
include the Globe & Rutgers Insurance 
Company, and the plan of operation of 
that company is so unusual that includ- 
ing its figures would show misleading 
results. The nine companies included 
are the Home Insurance Company, Con- 
tinental Insurance Company, Hartford 
Fire Insurance Company, Great Ameri- 
can Insurance Company. Aetna Insur- 
ance Company, Insurance Company of 
North America, Phoenix Insurance Com- 
pany, Fidelity-Phenix Insurance Com- 
pany and National Fire Insurance Com- 
pany. : 
The premiums include fire and allied 


lines only. 
Gross premiums written for 

the nine companies...... $241,831,000 
Less re-insurance and return 

POMS. coos cess ceces 81,382,000 


‘Total net premiums written 160,448,000 


The average percentages of expenses 
segregated are as follows: 
Agency expenses: 

Agents’ compensation including 


WUOMOMO wccccscccvevoccesse 20.79 
Field supervisory expenses: 
(a) Salaries of field men..... 1.79 
(b) Expenses of field men.... 1.32 
(c) Executive traveling ex- 
penses of others than 
traveling men ..........-. Al 
Postage, telegrams, telephone, ex- 
change and express............. 34 
Inspections and surveys including 
underwriters’ board, etc......... 1.78 
Federal taxes ....... ae eee 2.11 


Taxes, licenses and fees: 
(a) State, county and municipal 2.06 
(b) Insurance Department ..... 40 
(c) Fire department ........... .20 
(d) Fire patrol and salvage corps. .21 
(e) All other taxes, licenses and 
fees (except on real estate) .14 


Advertising and subscriptions, in- 


cluding commercial reports .... .38 
Maps and corrections............. .09 
PINNING hice taraliclir db % 0.0.0 an ebciaen 

Total agency expenses ........ 31.74 


Administration expenses, Home Of- 
fice salaries, etc., directors, offi- 


cers and clerks......... ree: 5.22 
Stationery and printing........... 1.01 
I rads tered in isc ste aid ts Wiisedriiinnce pated 52 
Legal expenses, including loss ex- 

I Ph as SS: Be Ce cles de He veered 04 
Miscellaneous ..... bawihiCales- acne db 17 
Furniture and fixtures............ 19 

Total administration expenses... 7.14 

> 38.88 
Loss adjustment expenses......... .99 


The fact should be taken into con- 
sideration that these figures are com- 
piled from the results of the very 
largest companies whose large volume 
of business and commanding positions 
place them in a favorable position to 
keep their expenses to a minimum. The 
largest item is, of course, commissions 
to agents and brokers and we know 
that the companies have withstood very 
great pressure to increase this item in 
the past few years, especially during 
the war period when increased allow- 
ances were general in nearly every 
branch of endeavor. The Home Office 
administration expense seems reason- 
able in view of the necessary very 
great detail in properly handling this 
class of business. 

The tax item, aggregating nearly 5 
per cent exelusive of fire patrol and 
salvage corps, is open to serious ques- 
tion as a means of raising revenue, both 
as to amount and principle. Should the 
premiums of the prudent paid for the 
protection of property, the destruction 
of which would destroy the sources of 
a tax, contribute and those who do not 
so protect this taxable property escape 
such a tax? 

You understand, of course, that we 
are unprejudiced and impartial as to 
any group or class of companies or to 


any plan of insurance, but your kind in- 
quiry does give us a chance to say that 
we think the suits of the State Revenue 
Agent are unfortunate. We are already 
receiving inquiries from our subscrib- 
ers in regard to their insurance in this 
crisis. In order to prevent discrimina- 
tion between policyholders and secure 
adequate premiums to keep the compa- 
nies solvent, some plan of measuring 
relative hazards must be used and 
the purchase by companies of advisory 
estimates from independent rating bu- 
reaus is recognized by law in many 
States. The figures quoted in your let- 
ter indicate that the rates obtaining in 
your State have not produced unreason- 
able profits, which should adequately 
answer any charge that there had been 
a conspiracy to obtain unreasonable 
profits. The companies cannot control 
the amount of the losses and we believe 
that a study of the percentages of ex- 
pense shown above would indicate that 
it would be difficult to reduce the cost 
to the companies unless it may be the 
item of taxes. 
Yours very truly, 
J. HARVEY PATTERSON. 





FRAME STRUCTURES IN CHICAGO 





Movement of Lumber Interests and 
Unions Meets with Opposition 
From Insurance Men 





Chicago Board members and others 
interested in the matter of fire protec- 
tion are up in arms against the ordi- 
nance which the lumber interests, car- 
penters’ unions and owners of some 
new subdivisions are trying to put 
through the city council of Chicago, 
permitting the erection of frame struc- 
tures in certain prohibited territory. 
The housing shortage is made an ex- 
cuse for the effort to break down the 
present fire limits. 

The insurance men are prot*sting 
vigorously because of the already seri- 
ous conflagration hazard in the closely 
built frame sections on the northwest 
and southwest sides of Chicago, and 
the risk involved in permitting the con- 
struction of new frame districts which 
would expose these. As a result of 
their protests action on the ordinance 
has been deferred. 

One move made recently by the Chi- 
cago city authorities which has the en- 
tire approval of the insurance interests 
is the order for a more thorough in- 
spection of theaters, and the plans for 
additional ordinances to compel them 
to observe the fire regulations, which 
have been in many cases virtua ly ig 
nored. 





A. G. CHAPMAN A VISITOR 

A. G. Chapman, of Louisville, who 
was an active figure in the recent con- 
troversy at Louisville over bank agen- 
cies, was a New York visitor last week. 
He said to The Eastern Underwriter 
that the bank situation in the Kentucky 
metropolis is still a stalemate. Neither 
side will give in. 
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The Insurance Field, 
Louisville, Ky. 


Gentlemen: — 


It has been my good fortune to represent 


Mutual Insurance for the past twenty years and during all this 
time I have evidently been asleep if I am to accept the statements 
made by Mr. Edson S, Lott, appearing in your journal, as being 
fundamental truths, 


Have just read several articles in your paper 


which prompt me to ask the learned gentleman the following 
questions, and it is possible he may be able to convert ® 
thoroughly mutualized individual, but I doubt it: 


lst. 


2nd, 


3rd, 


4th. 
5th, 
6th. 


7th. 


8th, 


9th. 


What was the first kind of insurance offered to the insuring 
public? Stock or Mutual? 


Name the oldest American Fire Insurance Company doing business 
in the United States? 


Is it Stock or Mutual? When organized and by whom, and was 
he a Socialist? 


Name the oldest Fire Insurance Company in the World? 
Is it Stock or Mutual? 


If “Mutual Old Line Legal Reserve Life Insurance is sound in 
principle’ is not the same true of Mutual Fire Insurance 
Companies operated upon the same plan? 


If Syutual Old. Line Legal Reserve insurance is individualistic 
and not socialistic, and it represents thrift, providence, 
prepardedness, capitalized by the individual, also banked 
savings plus interest, plus health averaged’ does not the 
same analysis apply to Mutual Fire Insurance Companies under 
proper supervision of authorized Commissioners, especially 
when proper legal reserves are maintained? 


Is not all insurance in the last analysis provided 

"at cost"? Let us see, Premium less acquisition and 
operating expense, losses, dividend either to Stockholders 
or Policyholders equals what? 


In the last analysis is the cost of protection under the 
Stock plan higher or lower. than the cost of protection 
under the Mutual plan? 


If Mr, Lott will kindly answer these questions 


and stick to the text, I may have more of them to present for his 
kind consideration, 


Yours very truly, 


ACB/NH THE INTERSTATE MUTUAL INS. AGENCY CO, 


aa 


Underwriter, 
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The Answers 


To ‘he Editor, The Insurance Field. 


| acknofdedge receipt through you (with your 
lett -v Of uary 27th) of a letter by Mr. A. C. 
Bersen, Underwriter of Th Interstate Mutual In- 
surcnee Agency Company, dated January 18, 1921, 
in: hich Mr. Bensen propounds to me a number of 
que-tioms. ‘Here are Mr. Bensen’s questions and my 
ans. ’ers: 


F:RST QUESTION: “What was the first kind of 
insurance offered to the insuring public? Stock or 
Muiual?” # 


AN i Neither. The first known form of 
insurance was a contract (in the nature of a per- 
sonal obligation) whereby one person, called the 
insure? (éxfunderwriter), in consideration of a pay- 
men: (noWhdalled a “premium’”’), agreed to indem- 
nify another, person, called the insured, against loss 
of or damage to vessels and/or goods by perils of 
the seagi site 


SECONDeQUESTION: “Name the oldest Ameri- 
can Fire Insurance Company doing business in the 
United States.” 


ANSWER? 


THIRD ‘QUESTION: “Is it Stock or Mutual? 
When organized and by whom, and was he a 
Socialist 2% 


ANSWER: On February 18, 1752, Joseph 
Saunder§ catised an advertisement to be inserted in 
the “Pennsylvania Gazette” as a result of which the 
ey Contributionship” was organized on 
April 13th that year with the following Board of 
Directo William Coleman, Joseph Fox, Benja- 
min ¥¥. in. William Griffiths, Jonathan Lane, John 
Mifflin, Joseph Morris, Israel Pemberton, Jr., Samuel 
Rhoads, Hugh Roberts, Amos Strettell, Philip Syng. 

John Srifigh was elected tréasurer and had gen- 


“Philadelphia Contributionship.” 


eral cha of the business of the association, Mr. 
Saundersy (fk e organizer) taking a position as his 
assistants ie 


It is a ‘tual association, being formed when 
our’ cou iwas in a corresponding stage of devel- 
opment, ing the days of the tallow candle, before the 









days of corporations. It has always remained 
a | a, | organization. 

do not Know whether Mr. Smith or Mr. Saun- 
pe wasiat ocialist, but I submit that it is fair to 
assume geigmer resorted to the Socialistic argument 
that it igv@tong-to furnish insurance “for profit.” 


QUESTION: “Name the oldest Fire 


Insurance mpany in the World.” 


A} SWER: 
FI!'TH QUESTION: 
AN swe: Stock. 


SI TH°QUESTION: “If ‘Mutual Old-Line Legal 
Rese. -e Life Insurance is sound in principle,’ is not 
the s me true of Mutua! Fire Insurance Companies 
we ed the same plan?” 


A) WER: ‘No. 
insurangg p@te radically different at vital points, 
There canbe-no claim under a life policy until death 
Sceur. orthe specified payments have matured the 
contriicts ‘There is no chance about death. It is 
Inevitable?! +Everybody must die. Even wars and 
epidemics have but a negligible effect upon life ex- 
eetancys en uncertain proportion of property will 


_“Sun Insurance Office.” 


“Ts it Stock or Mutual?” 


eae, 


Life insurance and Property 


never burn. Other property will only partially burn. 
There never may be a claim against a fire policy; 
there may be one claim for a total loss; there may 
be a number of claims for partial losses. The con- 
flagration hazard is never absent. The value of 
property constantly changes. Only one gifted with 
second sight could guess the liability under a fire 
policy. It is our PROPERTY the Socialists are 
after. 


SEVENTH QUESTION: “If ‘Mutual Old-Line 
Legal Reserve (life) insurance is individualistic and 
not socialistic, and it represents thrift, providence, 
preparedness, capitalized by the individual, also 
banked savings plus interest, plus health averaged,’ 
does not the same analysis apply to Mutual Fire 
Insurance Companies under proper supervision of 
authorized Commissioners, especially when proper 
legal reserves are maintained?” 


ANSWER: No. With our accumulated mortal- 
ity experience, there is no gamble about the suffi- 
ciency of life insurance premiums and reserves (for 
the reasons indicated in the answer to the previous 
question), whereas the amount of the premiums and 
reserves necessary to cover fire losses cannot be at 
all closely calculated (likewise for the reasons in- 
dicated in the answer to the previous question). 
Consequently there can be no certainty of indem- 
nity for fire losses without a margin of capital and 
surplus to guarantee payment of excess losses, and 
without a thorough distribution of risks. Existing 
laws and regulations do not require of fire insurance 
mutuals anything like an adequate margin of safety 
in reserves, nor an adequate distribution of risks, 
but leave the mutuals free to take long chances in 
every way. In effect such fire insurance is a com- 
munization of undeterminable and unforeseen mis- 
fortunes, without capitalistic protection. That is 
highly socialistic, and differs from absolute social- 
ism only in degree. (“Legal reserve” as applied to 
life insurance is unknown in connection with fire 
insurance, but I assume Mr. Bensen had in mind 
unearned premium reserve.) 


EIGHTH QUESTION: “Is not all insurance in 
the last analysis provided ‘at cost’? Let us see. 
Premium less acquisition and operating expense, 
losses, dividend either to stockholders or policy- 
holders, equals what?” 


ANSWER: The expression “at cost” has a double 
meaning. It may mean either the cost to the pur- 
chaser or the cost to the seller. In stock company 
insurance, the cost to the purchaser is always the 
premium, whereas the cost to the seller may be more 
or less than the premium; and consequently, in that 
sense, the insurance may be and often is provided 
at more or less than cost. Stock companies pro- 
vide insurance at a premium representing the ab- 
solute cost to the purchaser and aim to add a little 
more than cost to the companies, the “little more,” 
if there be any, representing the small profit re- 
ceived as a return or “consideration” for hazarding 
their capital to guarantee the payment of the losses. 
In mutual fire insurance, on the other hand, the 
cost to the purchasers and to the sellers is always 
the same, for the reason that the purchasers and the 
sellers are identical; but the cost then is not always 
the premium, but may be the premium plus assess- 
ments or minus dividends. When there is no power 
on the part of a mutual to assess its policyholders, 
it has absolutely nothing back of its premiums with 
which to guarantee the payment of its losses. The 
fact that mutual insurance is thus provided “at 
cost,” whereas stock company insurance is normally 





provided “at cost plus profit,” is a distinction much 
harped upon in mutual fire insurance propaganda, 
Mr. Bensen’s own letterhead bearing the words 
“Mutual Production* at Cost”; but this seeks to 
ignore the fact that the stock companies’ average 
profit is a fair charge for a valuable service, the 


guarantee (by their capital) of no assessment or 


further cost—a guarantee which mutuals cannot 
provide. 


Now as to the second part of this question: 


“Premium less acquisition and operating expense, 
losses, dividend either to stockholders or policy- 
holders, equals what?” 


Why, if the dividend is earned and nothing is set 
aside for surplus, the premium less the items 
specified equals zero. That proposition is entirely 
irrelevant to the question of what constitutes “cost.” 
But, if no dividend is earned, and the losses plus 
the operating and acquisition expense exceed the 
premium, then, under the stock company plan, the 
insurance is provided at less than cost, whereas, 
under the mutual plan, the insurance is simply not 
provided, unless the policyholders make good the 
deficiency by contributions in addition to premiums, 


NINTH QUESTION: “In the last analysis is the 
cost of protection under the Stock plan higher or 
lower than the cost of protection under the Mutual 
plan?” 


ANSWER: Here the word “cost” may mean 
either the first and certain cost, or the ultimate or 
possible cost. Under the stock company plan the 
ultimate cost to the policyholder is the same as the 
first cost, being fixed by the premium, without lia- 
bility to a further charge in any contingency. In 
mutual fire insurance, on the other hand, the first 
premium cost is merely tentative, the ultimate cost 
to the policyholder being subject to increase, de- 
pendent upon contingencies. Therefore the proper 
answer to this question is that the first cost of the 
complete and certain protection provided under the 
stock company plan is usually h‘gher than the first 
cost of the partial and uncertain protection under 
the mutual plan, just as the first cost of the partial 
and uncertain protection under the mutual plan is 
higher than the first cost of no protection under 
the “self insurance” plan. 


In connection with the entire discussion it should 
be remembered that in stock fire insurance the 
policyholder occupies but one position in the policy 
—that of being assured or guaranteed; and that in 
mutual fire insurance he occupies two positions— 
that of being assured or guaranteed, and also that 
of assuring or guaranteeing—like unto the man 
who lifts himself by his own bootstraps. 


In conclusion Mr. Bensen says: 


“If Mr. Lott will kindly answer these questions 
and stick to the text I may have more of them to 
present for his kind consideration.” 


Not so fast! I have answered his trick questions 
and stuck to the text. Now let him “stick to the 
text,” which consists of the above questions. He 
has had his day in court. 

EDSON S. LOTT, President, 
United States Casualty Company, 


80 Maiden Lane; New York. 





*Mr. Bensen probably means Protection. 
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Smail Boy and Janitor 
Electric Incendiaries 


SUBURBAN CLUB HEARS BRUEN 


Extra Wiring, Done After Regular 
Inspection, is Declared Responsible 
for Most Current Fires 





Small boys who install electric bells, 
extension ’phone wires and otherwise 
add to the regular electric equipment 
of their homes, janitors of a mechanical 
turn of mind who do likewise in apart- 
ment buildings and “handy men” who 
string extra wires around industrial 
establishments were branded as “ama- 
teur incendiaries” and blamed for prac- 
tically all fires due to electrical hazard 
by George E. Bruen, superintendent of 
the electrical department of the Sub- 
urban Fire Insurance Exchange, in the 


course of a talk given at the monthly 
luncheon of the Suburban Field Club 
at the St. George’s Hotel, Brooklyn, on 
March 7. 

Mr. Bruen said that his department 
inspects over 90 per cent of dwellings 
and industrial establishments, both new 
and old, upon which policies are issued 
in the suburban district, only a few 
small “outlaw districts” which fail to 
send in prompt reports, escaping. In 
the case of new structures the depart- 
ment insists that inspection precede 
the “covering in’ by lath, plaster or 
other finishing. As a result very few 
fires resulted from this regular work 
done by electrical contractors, but 
when it came to the unofficial efforts 
of the small boy and janitor another 
story opened. To their unauthorized, 
unapproved ard uninspected achieve- 
ments most “electrical fires” were due. 

The self-heating flat-iron, both elec- 
tric and gas, was looming up as a for- 
midable hazard in both dwellings and 
industrial establishments, Mr. Bruen ex- 
plained. The housewife often would get 
well started on her ironing when a ring 
at the door bel! or something outdoors 
would call her away. Meanwhile the 
flat-iron would grow steadily hotter and 
finally set fire to.some of the combus- 
tible material that was too apt to be in 
close proximity. Various preventives 
were suggested, including thermostats 
and red lights, but Mr. Bruen explained 
that it was difficult to regulate the mat- 
ter as flat-irons were bought haphazard 
and usually with cheapness rather than 
gafety as the primary consideration. 

Asked if flat-iron inspection or a seal 
device could not be required Mr. Bruen 
said that any such action probably 
would reduce the hazard but that such 
steps were matters for the underwrit- 
ers and out of his department. 

Mr. Bruen gave the members of the 
club many hints on electrical equipment 
inspection. He divided electrical haz- 
ards into two general classes, viz.: short 
circuits and “grounds,” and told the 
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danger points to be watched. Deterio- 
ration of insulation was a serious cause 
of fires, but a notable decrease had been 
attained in the last few years, thanks 
to the national board having secured the 
co-operation of manufacturers in adopt- 
ing a higher standard of rubber and 
other insulating material used on elec- 
trical fittings. 

At the conclusion of his address Mr. 
Bruen answered many questions as to 
possible preventive measures and as to 
initial safeguards calculated to lessen 
electrical hazards. He was accorded a 
vote of thanks and also, on motion of 
E. C. Ryan, secretary, was elected an 
honorary member of the club. Richard 
B. Dawson, president, was in the chair. 





PHILADELPHIA CLUB 





Ten Special Agents Join at Last Meet- 
ing; Rating Talk By Charles 
E. Hexamer 





The annual meeting of the Under- 
writers’ Club of Philadelphia held on 
March 7th was one of the most success- 
ful held by that organization. Ten 
new special agents were elected to 
membership. They are as follows: 

G. W. Alcock, Providence-Washing- 
ton; G. A. Davies, Home; C. A. S. Mc- 
Clellan, Firemen’s Fund; Walter A. 
Freyburger, Commercial Union; Harry 
C. Wagstaff, Automobile; G. A. Sutter- 
ley, London Assurance; A. L. Reed, 
Continental; R. P. McKown, Firemen’s 
of Newark; C. P. Walters, E. K. 
Schultz & Company; R. A. MacDonald, 
Rhode Island. 

Charles E. Hexamer, secretary of the 
Philadelphia Fire Underwriters’ Asso- 
ciation, was the speaker of the evening, 
his topic being “Schedule Rating From 
Its Infancy To Date.” 





RE-INSURES EASTERN BUSINESS 

The Capital Fire Insurance Co. of 
California will hereafter discontinue all 
of its eastern business, as the Mets- 
Stovel Agency eastern managers for 
the Capital Fire, have re-insured all 
of the eastern business of that com- 
pany in the Globe & Rutgers as of 
March 8. 
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within our power. 
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THE HANOVER 


FIRE INSURANCE COMPANY 


Continuously in business since 1852. 


The ceal strength of an insurance com- 
pany is in the conservatism of its man- 
agement, and the management: of THE 
HANOVER is an absolute assurance of 
the security of its policy. 


R. EMORY WARFIELD, President 
FRED. A. HUBBARD, Vice-President 
CHARLES W. HIGLEY, Vice-President 

E. S. JARVIS Secretary 
WILLIAM MORRISON, Asst. Sec’y 


HOME OFFICE 


Hanover Bldg., 34 Pine St. 
NEW YORK 


HOWIE & CAIN, Inc., Gen. ts 
Metropolitan District = 


9 WILLIAM STREET, NEW YORK 
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Insurance Specialists 
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Capital: 
One Million Dollars 
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307 FOURTH AVENUE 


HARRY C. FRY, Jr., President 


LOGUE BROS. & CO., Inc. 


Fire—Casualty—Automobile Insurance 


Nation-Wide Facilities for Handling SURPLUS LIN 
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Would Institute Fire 
Prevention Education 


CREDIT MEN 





FRAME BILLS 





National Association Back of Measures 
in Twelve States Affecting Primary 
School Courses 





The National Association of Credit 
Men is sponsor for bills in about 
seventeen state legislatures proposing 
compulsory fire prevention education 
in the public schools, courses of study 
to be laid out by the state educational 
department in co-operation with fire 
marshals and others interested in fire 
prevention. One hour a month is the 
time specified to be devoted to this 
study. Chambers of commerce, fire 
authorities, insurance agents, safety 
societies, women’s clubs and many wel- 
fare organizations are supporting the 
credit men’s measure. The chief oppo- 
sition comes from the education inter- 
ests. who dislike the upset in their 
curricula. . 

The following form is the basis of 
all the bills and it is modified in some 
states merely to conform with individ- 
ual conditions: 

Course of Study in Fire Prevention 

1. The State Fire Marshal and the 
Commissioner of Education are hereby 
empowered and directed jointly to pro- 
vide a course of study in fire preven- 
tion for use in the public, private and 
parochial schools of this state dealing 
with the protection of lives and prop- 
erty against loss or damage as a result 
of preventable fire. 

Arrangements for Instruction 

2. It shall be the duty of the board 
of education, school directors, trustees 
or other committees or persons having 
control of the public, private or paro- 








TOTAL ASSETS - ~ 
TOTAL LIABILITIES’ - 
NET SURPLUS ~ - 


O. J. PRIOR, President 





INCORPORATED 1868 


68 
f Che Standard Fire Insurance Co. 


OF NEW JERSEY 
TRENTON, N. J. 


1920 


$1,448,852.62 
847,154.95 
601,697.67 


W.._M. CROZER, Secretary 




















chial schools in each township, village, 
borough or city or school district there- 
of to arrange for said course of study 
in fire prevention and to compe! its 
use in each school under its or their 
control or direction. 


Extent of Time for Instruction 


3. On and after September 1, 1921, it 
shall- be the duty of each teacher in 
public, private or parochial school of 
ee to devote not less 
than one hour in each month, during 
which such school is in session, to the 
instruction of the pupils thereof in said 
course of study in fire prevention com- 
prising the ways and means of pre- 
venting loss and damage to property 
through preventable fires. 


4. This act shall take effect imme- 
diately. 

W. W. Orr, president of the national 
association, is asking the backing of 
insurance agents for the bills in their 
respective states. Most of the bills 
have already received a number in their 
legislatures and appropriate numbers 
will be furnished upon request to any 
agent wishing to write a letter to his 
representative approving. In Tennes- 
see the bill has been reported favor- 
abiy by both houses of the legislature. 
The following states are considering 
the bills: California, Massachusetts, 
Tennessee, Nebraska, Pennsylvania, 
West Virginia, Connecticut, South Da- 
kota, Michigan, Wisconsin, Oregon, 
Vermont, Indiana, Washington, Rhode 
Island, and Illinois. 


See Insurance Plots 
in Auto “Graveyard” 


BURY CARS REPORTED STOLEN 








Detectives Say Arrested Men Admit 
Owners Paid Them to “Steal” 
Machines Which Carry Policies 





Discovery of a “graveyard” for auto- 
mobiles and the unearthing of a con- 
spiracy betweén automobile owners of 
New York City and Jersey City and 
thieves with the defrauding of auto- 
mobile insurance companies as its ob- 
ject have resulted from investigations 
made by Paul S. Murphy, of the Auto- 
mobile Underwriters’ Detective Bureau 
and others. 


Murphy had trailed a car reported 
as stolen to the Springva’e Valley 
Farms at Unionville, near the Essex 
County line in New Jersey, where ar- 
rests were made of William. Permison, 
546 Springfield Avenue, Newark, and 
Benjamin Berger, who gave his address 
as 1.234 Intervale Avenue, the Bronx. 

The detectives found on the farm 
chasses of nine automobiles, all later 
identified as having been reported as 
stolen in the last three months, besides 
seven automobile bodies and _ the 
wrecks of half a dozen other bodies. 
License plates were found concea’ed 
under boulders near a brook, all bear- 
ing the numbers of cars recently re- 
ported by owners as stolen. Buried in 


a pit were discovered several hundred 
parts of machines. Permison and Ber- 
ger, admitted the detectives, say that 
the farm had been hired by Permison 
from John H. Kedian, the owner, for 
the purpose of destroying “outworn” 
automobiles. Also Permison is alleged 
to have confessed that owners of cars 
paid him to have their machines dis- 
appear so they could collect insurance 
on them. Berger is reported as ad- 
mitting he got $100 for each car he 
scrapped and that he made about $50 
more on the sale of the parts. 


ACTUAL KNOWLEDGE FAILS 
Supreme Court of New York’s Decision 
in Case of Sternweiss vs. Royal 

In a decision last week in the case 
of Sternweiss v. Royal Ins. Co., the 
Supreme Court of New York decided: 

“Where the conduct of a _ person 
against whom a waiver is set up has 
been such that the law will im- 
pute to him a constructive knowledge 
of the facts, the ordinary rule requiring 
actual knowledge fai's. The test is 
rather the effect wpon the insured than 
the intention of the insurer, for one is 
presumed to know that which in con- 
templation of law he ought to know 
and to have waived that which is neces- 
sarily implied from his conduct (see 
Prentice v. Knickerbocker Life Ins. 
Co., 77 N. Y., 482.) In the instant case, 
though the pleading does not show that 
the statement of the agent that the 
policy in its then form was valid as 
insuring the premises was made with 
actual knowledge of the facts, but eith- 
er recklessly or without proper investi- 
gation, the defendant is nevertheless 
bound by the representation under the 
authorities. The defendant’s motion 
for judgment upon the pleadings is de- 
nied, with $10 costs.” 





The Safeguard of New York has with- 
drawn in Philade’phia from the office 
of J. Donald Gibson and entered the 
Stone, Matthews & Co. Agency. 
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~ COLUMBIA 


Insurance Co., New Jersey 


Who Is Afraid— 


That the tremendous future of the Automobile 
business will be long or seriously affected by depres- 
sion? The specialized automobile departments of the 
Columbia and Union Marine, with the allied office of 
the Norwich Union Indemnity Co., offer you complete 
facilities for this sure and lucrative business. 


Union Marine Ins. Co. 


f Allied Offices of Service and Progress 
E . Columbia Insurance Co. 








Norwich Union Indemnity Co. 
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Wilmington Agents Seeks to Eliminate ba = 
See Arson Plot Full Collision Covers 
MANY FIRES IN SUBURB WHITNEY CITES EXPERIENCES 
Deny Liability on Policies in Minqua- Losses Growing Constanty and Moral 
dale Section; Houses Burned Hazard Increased; Present Rates Se rv i ce Pla s 


Were Frame 





Fires in the Minquadale section near 
Wilmington are under scrutiny of local 
agents and Delaware special agents and 
adjusters. 

Three fires in the section were re- 
ported in one week, largely of frame 
dwellings. As a result of investigation 
by Wilmington insurance men liability 
on many policies has been canceled. 
There is no water supply in the sec- 
tion. The largest amount of insurance 
carried on one risk was $7,000. 

Wilmington fire losses are unusually 
heavy. Garage fires are attracting at- 
tention. 





SCRAMBLE FOR BUSINESS 

The question of commissions and 
brokerage conditions in “excepted ci- 
ties” is likely to come prominently to 
the fore at the coming meeting of the 
Western Union in Washington D. C., 
as many members of the Union feel 
that it is urgently necessary to adopt 
some more stringent measures to deal 
with that situation. It is asserted that 
in some of these cities, particu’arly in 
Chicago, St. Louis, Cleveland and Cin- 
cinnati, the companies seem to be en- 
gaged in a wild scramble for business, 
and have made arrangements with 
their representatives in those cities 
that seem to be entirely out of line with 
anything like a reasonable acquisition 
cost. 





HOME OFFICE INSPECTOR 

Frank Gieb, formerly fire prevention 
inspector of the New York fire depart- 
ment, has become an inspector for the 
Automobile Insurance Company with 
headquarters at the home office. Dur- 
ing the war Mr. Gieb was engaged in 
fire prevention work on the New York 
City waterfront. 





APPOINTS C. C. CHARTIER 

The appointment of Charles C. Char- 
tier as Brooklyn western district agent 
for the Washington Marine Insurance 
Co. has been announced by William H. 
Frank, metropolitan manager. Mr. 
Chartier has opened an office at 198 
Montague Street. 





ATTORNEY NOW LICENSE CLERK 

K. 8. Hampton, a Columbus, O., attor- 
ney, has been appointed license clerk 
in the Ohio insurance department, to 
succeed A. R. Wulff, who has joined the 
state agency staff of the Home of New 
York. M. M. Redding has been ap- 
pointed assistant statistician. 





ECKERY MOVES 
John A. Eckert & Co., New York 
brokers, have removed to their new 
building at 90 John Street. The build- 
ing runs through Gold to Platt Street 
and is one of the handsomest in the 
district. 





P. J. Priore has returned to the Sun 
Insurance Office as superintendent of 
the automobile department. He re- 
signed not long ago to become automo- 
bile manager for the Kenny Agency, 
Inc. . 





The fire loss for the United States 
and Canada as printed by the “Journal 
of Commerce” totalled $25,888,850. 













43 Cedar St., 
New York City 


Atlas Assurance Co. 





Binders Effected on Risks Anywhere in 
Phone John 4613 


BERNHARD INSURANCE AGENCY 


Agricultural Ins. Co. of Watertown Nationale of Paris 
Rhede Island Insurance Co. Home Fire & Marine 


Are Too High 





General Manager A. W. Whitney, of 
the National Workmen’s Compensation 
Service Bureau is circularizing the 
members of the bureau to ascertain 
their views on the question of eliminat- 
ing the full coverage clause from auto- 
mobile collision policies. He wants to 
know the companies’ views before the 


National Automobile Underwriters’ Con- 
ference meets here on March 17, so 
that if the big majority of companies 
favor a revision the bureau may meet 
to decide its attitude at the Conference. 
The automobile committee of the bu- 
reau is unanimously in favor of with- 
drawing the full coverage provisions. 

In his questionnaire Mr. Whitney asks 
the companies whether they will sub- 
scribe to a revision if the National Fire 
Conference adopts a similar rule and if 
certain stock casualty companies out- 
side the bureau decline to follow such 
a rule; and whether the answering 
company will prohibit the writing of 
full coverage irrespective of any gen- 
eral action by the bureau or confer- 
ence. 

In stating the position of the bureau 
Mr. Whitney said: 

“The situation is one that cannot be 
corrected by a further increase in rates; 
the rates are already too high, and a 
further increase will drive all the good 
risks away and leave only“the bad, and 
particularly the dishonest for whom 
there is great encouragement under 
full collision coverage. What is needed 
is the popularization of collision cover- 
age and the bringing of its price to a 
point where the average policyholder 
can afford it. This can be done under 
the circumstances only by a restric- 
tion in the nature of the coverage, 
namely by the complete withdrawal of 
full coverage.” 





RE-INSURES IN G. & R. 

The National Fire & Marine Insur- 
ance Company of Elizabeth has re-in- 
sured all its outstanding business as 
of December 31, 1920, in the Globe & 
Rutgers Insurance Company and is now 
confining its operations to fire busi- 
ness only. During 1920 the company 
wrote $131,430 net fire premiums and 
$26 324 net marine premiums. Its 
losses paid were $225,436 on fire poli- 
cies and $399,291 on marine policies. 
The statement of the company at the 
close of last year showed total assets 
of $587,090, a capital of $100,000 and 
a net surplus of $16,482. 


AN INVESTMENT BILL 
A bill has been introduced in the 
New York legislature by Assemblyman 
Towner relative to investment of insur- 
ance companies other than life. The 
new section of the bill provides that 
any domestic insurance company other 
than a life company may invest not 
more than 20 per cent of its capital in 
or loan such amount on the stock of 
another insurance corporation carrying 
on the same kind of insurance business 
which is incorporated under the laws 
of the United States or of any state 
thereof and transacting such business 

exclusively in foreign countries. 














40 Clinton St., 
Newark, N. J. 
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“AMERICA FORE” 


“EXTRA! WHERE NEXT?” 


This is the title of a timely circular we have just issued 
featuring 


Explosion, Riot and Civil Commotion Insurance. 


During the past month newspapers in many localities 
have teemed with accounts of threatened bomb plots. 
Serious rioting has been going on in Albany and Troy, 
N. Y. Strikes and disorders are threatened elsewhere. 
Your community may be next. 


Our SERVICE plus includes many such timely circulars 
that add strength to the agent’s selling arguments. Write 
to us if you want to know the advantages of representing 
this company. 

Address Department 4 


FIDELITY - PHENIX 


Fire Insurance Company 


Cash Capital $2,500,000 C. R. STREET, President 
Home Office: 80 Maiden Lane, NEW YORK 


CANADIAN DEPT.: PACIFIC COAST DEPT.: WESTERN DEPT.: 
W. E. Baldwin, Manager Cc. E. Allan, Secretary Alfred Stinson, Sec’y. 
17 St. John Street, Insurance Exchange Bldg., 137 S. La Salle St, 
MONTREAL SAN FRANCISCO CHICAGO 
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Wood-Fourth Insurance Agency 
* GENERAL AGENTS 


ARROTT BUILDING, PITTSBURGH, PA. 
H. A. LOGUE 


Chairman 


C. M. LOWRIE, Pres. EDW. A. LOGUE, Vice-Pres. 








_JOS. WINGERSON, Sec’y. H. C. NIEHAUS, Treas. 




















CRUM & FORSTER 


GENERAL AGENTS 


110 WILLIAM STREET NEW YORK CITY 





United States Fire Ins. Co., N. Y. The North River Ins. Co. N. Y. .- 
Richmond Ins. Co., N. Y. United States Underwriters’ Policy, N. Y. 
Potomac Ins. Co., Washington, D. C. Union Fire Ins. Co., Buffalo, N. Y. 


Guaranty Fire Assurance Corp., N. Y. 


H. JUNKER, Mer. Pacific Coast Dept. 
San Francisco, California 


F. M. GUND, Mer. Western Dept. 
Freeport, Illinois 











LINES SOLICITED AND BOUND THROUGHOUT UNITED STATES 
AND CUBA 


E. F. FLINDELL 
INSURANCE 















1 LIBERTY STREET Telephone John 2612 NEW YORK 
LOCAL OFFICES 
JERSEY CITY, N. J. BROOKLYN, N. Y. NEWARK, N. J. 
153 Remsen St. 945 Clinten St 
Tel. 614 Mulberry 
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| MARINE DEPARTMENT 








Takes Favorable View 
of Marine Outlook 


MARKET NOW OF RIGHT SIZE 





Underwriter Says Reduction of Aggre- 
gate Facilities Means More Risks 
for Remaining Offices 





Refreshing, indeed, it is to find a 
prominent marine underwriting office 
that views the near future optimistical- 
ly, sincerely believes the local market is 
on the upward turn and that the many 
changes occurring during the past 18 
months have placed finally both the re- 
maining companies and the business 
upon a steadier and more encouraging 
basis. Most of the published opinions 
of underwriters here and in foreign 
markets have treated solely with the 
unfavorable results of 1920—all perfect- 
ly true—and few of them have drawn 
other than similar conclusions for the 
outcome of business to be written dur- 
ing the current year. The Eastern 
Underwriter, therefore, takes pleasure 
in publishing extracts taken from the 
letter of an underwriter, acting as the 
local representative of a foreign com- 
pany, to the directors of the admitted 
corporation who were frightened on 
reading the reports of American busi- 
ness in 1920. Regarding the present 
condition of the New York market and 
prospects for the future this underwrit- 
er, whose name is withheld, says the 
following: 

“During 1919 and the first few months 
of 1920 the New York market was too 
large for the volume of business of- 
fered, and, in addition, London competi- 
tion still further aided in holding rates 
to a confiscatory level. Only by the 
most cautious and conservative under- 
writing, by meticulous attention to de- 
tails and an utter disregard for re- 
duced premium income was that period 
weathered by any company without a 
serious deficiency. 

“But, we now face the aftermath of 
that period and the results are to be 
noted which it was always obvious to 
the careful student of the situation 
would follow. ‘The liquidation of four 
companies (entirely solvent in so far as 
the policyholders are concerned, as, of 
course, must of necessity be the case 
under our stringent laws for the pro- 
tection of the assured,) the withdrawal 
from the United States of at least five 
poorly represented foreign companies, 
the discontinuance and the expected dis- 
continuance of marine business by sev- 
eral American fire companies, and the 
cancellation by those companies re- 
maining in the field of many of their 
foreign re-insurance treaties, because of 
doubt as to their security, has had the 
effect of enormously reducing the aggre- 
gate facilities. In addition, a material 
reduction has been effected in the num- 
ber of underwriting offices or agencies, 
which has shown most healthful results 
by climinating certain of those organi- 
zations whose underwriting policies 
were detrimental to the best interests, 
both of the companies they represented 
aad of the market as a whole. 

“Added to the foregoing has been the 
Partial cessation of foreign competition 
caused by the tax on acceptances 
abroad of American business by foreign 
admitted companies. Also the Ameri- 
can assured is beginning to pay atten- 
tion to the persistent and truthful pro- 
Paganda that financial protection is 
worth more than cheap rates, and that 
genuine security is guaranteed by in- 


suring in any company permitted to- 


write business under the laws of the 


State of New York, whereas the assur- 
ance of such security is absolutely lack- 
ing when the insurance is placed 
abroad, as the several recent failures in 
Scandinavia and England bear witness. 
“The result of all these factors is that 
today we find the New York market re- 
stricted to a point almost comparable 
with the pre-war level, with the trough 
of the business depression past, ex- 
change rising, home supplies of im- 
ported products depleting, inquiries for 
foreign purchases again being received 
by our exporters, and strenuous efforts 
being made by carriers to safeguard 
merchandise entrusted to their care. 
Possibly six months or a year may 
elapse before any result from this re- 
vival is felt by the marine insurance 
companies, but when normal conditions 
return, as they surely will, the New 
York market will find itself with not 
too ample facilities, and more good busi- 
ness at adequate rates will be offered 
for coverage than can be absorbed. 
Then those companies that possessed of 
managements endowed with care, con- 
servatism and vision have weathered 
the depression, cannot but reap their 
reward in largely enhanced profits. 


“Conditions are not and have not 
been so bad here as have been painted 
for the purpose of forcing higher rates 
and eliminating new competition. 


“In illustration of our remarks rela- 
tive to the ridiculous misinformation 
you receive, we enclose two clippings 
from a recent issue of “Fair Play’: one 
records disasters to the steamers ‘Yeli- 
lowstone’ and ‘Lakeside Bridge’ as ser- 
ious blows to the American Hull Syndi- 
cate. On neither vessel did the Syndi- 
cate have a cent at risk. The other 
marked paragraph stating that Ameri- 
can merchants feel safer with British 
than with admitted American security 
and are willing to pay higher rates for 
the former is so obviously and palpably 
false on its face that comment will only 
weaken its denial. It is sufficient to 
say that this market will watch with 
amusement the underwriting results of 
any English company or group which, 
influenced by such a theory, attempts to 
write, as offered, the class of American 
business submitted to it.” 





There are further signs of improve- 
ment in the marine underwriting offices 
for a certain number of shippers are 
taking advantage of the prevailing un- 
usually low freight rates and are send- 
ing their goods abroad where there is 
a market for articles that can be pur- 
chased at reasonable prices. 





G. Kirkham Smith, of the marine de- 
partment of the Fireman’s Fund, has 
resigned to go with Willcox, Peck & 
Hughes in San Francisco. 
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DELAYS IN SETTLEMENTS 

British Companies Say That 

Time Is Lost Because of 
Claimant’s Errors 





Much 





(By Cross-Atlantic) 

The press has been calling attention 
to the de'ays in the settlement of mar- 
ine insurance claims. There was at 
first resentment on the part of some 
of the insurance companies. But it is 
beginning to be recognized by all in 
the insurance market that the public 
ventilation of the question and the rec- 
tification of the wrong really promotes 


business. Delays are not general. Some 
companies are still settling claims, as 
in the past, very promptly, although 
recent statements of brokers seemed to 
suggest that delays were more com- 
mon than had been supposed. 

There has not been the slightest sug- 
gestion that delays have been due to 
any hesitation on financial grounds to 
settle claims. In spite of almost an 
avalanche of claims, the London mar- 
ket generally remains financially ser- 
ene. Further, responsibility for delays 
is evidently by no means one-sided. 
Settlers of claims point out that many 
claimants, possibly owing to inexperi- 
ence, do not help them at all, and that 
brokers acting for such claimants, 
sometimes present claims without sup- 
porting documents which the under- 
writers consider necessary to a com- 
plete comprehension of the statements. 
It is also suggested that, arising out of 
the deplorable extent of robberies, 
claims are sometimes presented to un- 
derwriters which should, instead, be 
submitted to shipping companies. 
Brokers are quite alive to the com- 
plexities of the present situation, and 
all they ask is that claims in which 
full investigation is needed and which 
may therefore require much time, shall 
not be allowed to lie in the way of 
settlement of simple, straightforward 
business. 
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SALVAGE ASSOCIATION FORMED 





Marine Syndicates Adost Proposals To 
Broaden the Operations of 
Syndicate A 
Proposals for the formation of an 
United States salvage association were 
endorsed at the last meeting of the sub- 
scribers to the American Marine In- 
surance Syndicates, and a charter and 
detailed plans for operation drawn up. 
Initial recommendations were submit- 
ted for consideration several weeks ago 
but final action postponed until within 
the last few days. The market seems 
heartily in favor of a salvage associa- 
tion that shall perform the same func- 
tions of the London Salvage Associa- 
tion, and operate on a broader scale 
than is possible for Syndicate A. In 
due time the salvage association will 
perform actual salvage work at a cost 
commensurate with the service ren- 
dered, the general belief at present be- 
ing that salvage costs, like repair costs, 





are extremely high, and result in ab- 
norma! general and particular average 
claims. 


BRITISH THEFT PLANS 

There is a growing feeling among the 
marine writing companies in the 
British markets that the only method 
of minimizing the theft and pilferage 
hazard is to cease writing such risks 
altogether. A committee of underwrit- 
ers met recently to discuss this solu- 
tion and while they agreed that the 
present time was not favorable for 
throwing out the theft clause altogether 
from the marine policy there were sev- 
eral members of the committee who 
were strongly against the further writ- 
ing of theft covers. Richard Gibson, 
chairman of the Glasgow Underwriters’ 
and Brokers’ Association, said he did 
not believe that the dropping of the 
theft clauses could be accomplished 
satisfactorily by British companies be- 
cause of the very wide market at 
Lloyd’s and elsewhere for such risks. 








NOT TO CEASE WRITING 

Despite widespread rumors through- 
out the marine market that the Union 
Hispano Americana de Seguros, of Hav- 
ana, and the National, of Copenhagen, 
both represented here by Walter D. Des- 
pard, are about to withdraw from the 
field, there is no foundation whatsoever 
for the stories. A recent examination 
of the Union Hispano showed that the 
reserves were impaired, according to 
the State Department’s standards, and 
the necessary sums were forwarded im- 
mediately from the company’s home of- 
fice, and the New York office will con- 
tinue to write business as heretofore 
ay the admittance of the company in 





PAGE ON TRIP TO COAST 


Charles R. Page, manager of Syndi- 
cate A, left last Saturday for the Pacific 
Coast where he will remain for a month 
supervising the extension of the Ma- 
rine Insurance Syndicates’ facilities at 
the Pacific ports. 
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Premiums and Losses 
Increased in 1920 


MORE RISKS PLACED IN U. S. 





Growth in Net Losses Paid Greater 
Than Increase in Income; British 
Companies’ Experience 





Drawing accurate deductions from 
marine figures, as they are published 
in this country, staggers the ordinary 
mind. Unfortunately for the outsider 
the marine statements of domestic com- 
panies and the branch offices of ad- 
mitted foreign companies individually 
throw little light upon the general fi- 
nancial condition of the business. Were 


one to examine closely the voluminous - 


reports filed with the State Department 
in Albany, enlightening facts would 
be found, but most marine men cannot 
find time for such a trip, and as the 
reports are now condensed and pub- 
lished they reflect inaccurately the past 
vear’s transactions. Insurance returns, 
like those of industrial corporations, de- 
partment stores, or any other enter- 
prise, are based upon the income and 
expenditures of a single year, and with 
the summarized receipts and disburse- 
ments before him the ordinary reader 
can judge fairly accurately results for 
the period covered. However, this is 
not so with marine insurance, for the 
well known reason that so many ac- 
counts are not closed during the year 
the premiums are received 

Unearned premiums and unpaid loss- 
es, the reserves, constitute an import- 
ant item in every account. Viewing the 
experience of a number of British com- 
panies, which use the two-year system, 
one finds that on the average approxi- 
mately 25-35 per cent of the annual 
premium is paid out in losses during 
the current year, from 35-45 per cent 
in the second year, from 10-15 per cent 
in the third year, and the balance goes 
to expenses, profits, surplus, etc. These 
respective percentages are not dis- 
closed in the published statements of 
domestic companies and the local mar- 
ket would be the gainer were the com- 
panies to prepare for general perusal 


reports like those appearing in the for-, 


eign press. As it is one secures his 
best information from the company ex- 
ecutives, rather than from the compa- 
ny’s figures. 

The market well knows that most 
domestic companies last vear made 
either a very slim margin of profit or 
lost money on their underwriting. All 
this was known before any figures came 
out, and now that they are available 
what do they show on the surface? 
The Eastern Underwriter has taken 
the marine net premiums earned and 
net losses paid of forty of the 'argest 
fire and marine writing companies, 
compared these figures with those 
for 1919, and the results show that net 
premiums for 1920 increased nearly 
fifteen per cent, while net losses in- 
creased between twenty and thirty per 
per cent over 1919. The fieures are 
given as follows: premiums for 1920— 
$78,000.000; for 1919—$63.000.000: loss- 
es paid in 1920—$51,000,000; during 
1919—$37,000,000. 
not to be mistaken as those for the 
entire American marine market, but a 
sufficient number of companies are in- 
cluded to form the basis for assump- 
tions. The volume of net premiums in- 
creased in greater proportion last year 
than did the volume of the United 
States’ foreign trade. indicating that 
a larger percentage of domestic risks 
is going to the home companies and 
through the local offices of foreign com- 
panies instead of being cabled directly 
abroad. Europe received millions in 
re-insurance and in direct lines as in 
other years, but it is encouraging to 
note that the agitation for greater sup- 
port for American companies has had 
considerable beneficial effect. 


These figures are. 


The increase in net losses more than 
offsets the gain in premiums from the 
standpoint of possible profits, though 
one cannot say what percentage was 
due to 1920 accounts and what per- 
centage to business written in 1919. 
Both years were bad for underwriters, 


‘and most of them believe last year was 


the worst of the two. Even 1921 
should show a large paid loss ratio 
because the total volume of premiums 
will undoubtedly be smaller than in 
1920, while the unexpired risks and un- 
adjusted losses that the current year 
falls heir to will eat heavily into the 
loss reserves carried forward. 

In addition to the figures already 
quoted The Eastern Underwriter has 
compiled the net premiums and losses 
of ten companies writing practically 
nothing except marine risks in the 
American markets. One is the Atlan- 
tic Mutual, the other nine either foreign 
owned or controlled companies. The 
premiums were $16,1Q0,000 for 1920; 
$15,320,000 for 1919; losses paid equal- 
led $10.350.000 for 1920, and $7,030,- 
000 for 1919. Both the actual and pro- 
portionate increase of losses was great- 
er than the increase in premium in- 
come. 

A more accurate view of 1920 marine 
writings may be had by taking the 
statements of two British companies 
which base their returns on a two-year 
form. Using the “fire form,” or the 
American system, the report of the 
Indemnity Mutual Marine, one of the 
leading companies, appears as follows: 
Premium income, £2,297,339, as com- 
pared with £2,150,219 in 1919; total 
settlements, £2,420,711; expenses and 
a reserve adjustment, £105,910, or an 
underwriting debit of £229,282. ‘Of 
the total settlements £794,842 were for 
first year (1920) risks, £997,135 for 
1919 accounts, and £628,734 for 1918 
accounts and income taxes. 

What attracts most interest in this 
statement is the fact that the ratio of 
accrued losses is much above the aver- 
age of previous years both in respect 
to 1920 first year charges and second 
vear charges on the 1919 account. 
Thirty-four per cent of the 1920 ac- 
count was paid out on losses occurring 
last year, as compared with 21 per cent 
in 1919 and 29.72 per cent in 1918. 
Forty-six per cent of the losses on the 
1919 business was settled last year, this 
item accounting in large measure for 
disbursements in 1920 exceeding the 
income. Expenses during 1920 were 
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nominal for the volume of business 
done, and there remains 64 per cent of 
the year’s premiums for subsequent 
settlements and profits. The report 
showed that there had been a profit 
of £119,114 (5.54 per cent), on the 1919 
account. 

The Sea Insurance Company, now the 
only independent company of the old 
marine offices, had a net premium_in- 
come for 1920 of £954,959 as against 
£986,078 for 1919; total settlements 
amounted to £912,341 and expenses to 
£55,549. First year settlements for 
last year totaled £299,435, or 31.35 per 
cent of the premiums. Expenses were 
higher, being 5.82 per cent against 
4.64 per cent for 1919, and as against 
an average of 2.76 for the preceding 
five years. Second year’s losses on the 
1919 account, paid during 1920, equaled 
£502,037. The reserve of 1920 premi- 
ums for second and third year settle- 
ments amounts to 62.83 per cent, usu- 
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ally considered quite sufficient, but at 
present viewed with some concern be- 
cause the second and third year settle- 
ments on the 1919 account will, it is 
estimated, add up to 71 per cent of that 
year’s premiums. The profit on the 
1919 account should equal nearly seven 
per cent, and the large dividends paid 
by the company are allowable because 
of the good investment returns. 


COTTON EXPORTS OFF 

Cotton exports during the current 
winter season have fallen off tremen- 
dously according to the cotton -under- 
writing offices. Foreign countries ap- 
pear to be overstocked with this staple, 
and comparatively small shipments are 
moving outward even though the market 
price has been cut practically to the 
bone. Underwriters are hoping that 
the recent reduction in the Shipping 
Board rate on cotton cargoes from At- 
lantic ports to Liverpool will stimulate 
a little more business. 








THE “MARNE” RECONDITIONED 

The Shipping Board steamer “Marne,” 
sunk several months ago in Christobal 
harbor by a submarine after her cargo 
of gasoline and oil had caught fire, has 
been rebuilt at the Balboa shops of the 
Panama Canal and will c'ear from 
Christobal for New Orleans. The 
“Marne” is a vessel of 4,885 net tons, 
and is the seventh to be rebuilt at the 
Balboa shops. The other six included 
one American steamer and five former 
German liners. 





AUTO AGREEMENT FAILS 
Every week brings fresh reports that 
the automobile marine rate agreement 
is not functioning as originally ©xpect- 
ed, and that various offices, smail and 


large, are cutting under the printed 


schedule for large automobile acounts. 
With a shortage of business being of- 
fered it was hardly to be hoped that 4 
purely gentlemen’s agreement would re 
main in force, when there are a <oodly 
number of alluring accounts off red 48 
prizes to the lowest bidders. 





1920 LOSSES NUMBERED 277 

Total losses for 1920 number 4d 277, 
or thirty more than in 1919, according 
to a report of the Liverpool ‘/nder- 
writers’ Association, For last ° 
ber thirty-five vessels were lo:'; and 
among the more serious Americn ca& 
ualties were the “Yellowstone,” “Lake 
side Bridge,” “Francis Widlar,’ ‘East 
ern Moon,” and the “Charles Mi Ever 
es) ” 
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CASUALTY AND SURETY NEWS 











Pennsylvania State 
Fund Returns Loan 


TOOK PLACE OF CAPITAL STOCK 








Dividends Not a Sufficient Line; Why 
$500,000 Was Returned to Com- 
monwealth Treasury 





The Pennsylvania Workmen’s Com- 
pensation State Fund has been and 
gone and done it. Done what? Why, 
paid back the $500,000 it received from 
the State when the fund was started. 
This was to take the place of capital 
stock. and at the time it was generally 
thought would never be paid back. But 
the siock and mutual companies have 
made considerable point of this loan 
and the State Fund has evidently decid- 
ed to pay it back to clear the slate. 

Now, the State Fund claims to be 
self-sustaining, although still coddled by 
the state to the extent of the 10 per cent 
differential on the rates which all other 
carriers are 1equired to charge. The 
fact is, however, that dividends, past 
and prospective were not a sufficient 
lure and a rebate from the initial pre- 
mium has been decided necessary. 

At the start the stock and mutual 
companies conceded the 10 per cent 
differential to the State Fund, thinking 
that it would not cut very much Agure. 
Under the state compensation law, 
which allowed no discrimination in the 
rates charged, the 10 per cent rebate 
permitted the state fund, seemed illegal, 
at least it was so interpreted by Insur- 
ance Commissioner Donaldson, as he 
ruled that the same rates must be 
charged by all including the State Fund. 

But the State Fund appealed to Gov- 
ernor Sproul and he ordered the Insur- 
ance Department to withdraw its ruling. 
More recently, the matter has been put 
up to the State Insurance Department 
in another form; namely, that all other 
carriers, stock and mutual, be author- 
ized by the Department to charge the 
same rates as the State Fund. - Should 
the Commissioner acquiesce in, this, it 
would not necessarily follow that the 
stock and mutual companies’ would 
meet the State Fund rate, but they 
could if they wished to. 

As to the present financial condition 
of the State Fund, it claims invested 
assets of $5,000,000, with a surplus of 
$1,500,000 over liabilities. This latter, 
of course will now be reduced to $1,- 
000,000, since $500,000 was paid back on 
February 26 by a check into the state 
treasury. 

The State Fund was originally estab- 
lished in 1916, following a law enacted 
by the Legislature in 1915. At that 
Session of the Legislature there was a 
Proposition backed by important 
State politicians to establish a monopo- 
listic Workmen’s Compensation Fund, 
but the insurance men had organized 
a Federation and were able to put up 
such a strong case that the politicians 
involved were induced to withdraw 
their «pproval from the proposed mo- 
nopoly. As a sop to the disappointed 
ones the optional State Fund was estab- 
lished 

The Fund carries a number of the 
coal mine properties, especially in the 
western part of the state, but it does 
also a substantial commercial business. 
Its premiums last year were said to 
total some $3,000,000. Prominent poli- 
ticians are interested in the growth of 
the Fund which probably is one rea- 
Son why the Governor feels obliged to 
30 concessions in the matter of 


80 P. C. Co-Insurance 
on Mercantile Stocks 


MARYLAND CASUALTY’S POLICY 








Contract Covers for Full Amount On 
Merchandise Within Store 
Windows 





The Maryland Casualty, which has 
discontinued writing mercantile open 
stock insurance, writing the class here- 
after only under a new contract con- 
taining the 80 per cent co-insurance 


clause, recently sent out a circular of 
instructions to agents, reading in part: 

In order that you may understand 
this co-insurance policy more fully, let 
us assume that you have an application 
for an automobile tire and accessory 
risk—the co-insurance limit given as 
$10,000. If the applicant has a stock 
with a cash value of $5,000 he must 
take out insurance of at least $4,000 
for which the premium would be $140 
in Territory A and $160 in Territory B. 
If he has a stock of $5,000 and takes 
out insurance of but $2,000 he becomes 
a co-insurer with the Company, and the 
Company will pay only such part of the 
loss as the amount of insurance bears 
to 80 per cent of the value. If the value 
is $5,000, 80 per cent of this would be 
$4,000 and the Company would pay but 
two-fourths or one-half of the loss. On 
the other hand, if the applicant has a 
stock valued at $15,000 he need only 
take $10,000 insurance as the co-insur- 
ance will not apply when the amount of 
insurance on an automobile risk is $10,- 
000 or more. In other words, his stock 
may be anywhere from $10,000 to $100,- 
000 or more yet if he takes $10,000 in- 
surance his policy is a full coverage 
policy without any co-insurance clause. 
On the other hand if he has a stock of 
$50,000 and takes but $5,000 insurance 
the Company will then pro-rate the loss, 
not in proportion which the amount of 
insurance bears to 80 per cent of the 
value, but in proportion which the 
amount of insurance bears to $10,000. 
In other words we would pay five-tenths 
or one-half of the loss. * * * 

The policy will cover the merchan- 
dise wherever located within the prem- 
ises of the assured. The policy will 
cover in its full amount on merchandise 
within the show-windows, thus abolish- 
ing the $200 limit which heretofore ex- 
isted. Show-cases or show-windows 
which do not open directly into the in- 
terior of the premises are not covered 
and these show-cases or show-windows 
(so-called) must be insured as show- 
cases. 

Jewelry, precious and semi-precious 
stones, watches, necklaces and articles 
containing one or more gems and 
pledged goods are excluded from the 
co-insurance. This is because the Com- 
pany places a limit of $50 on any one 
article of jewelry, precious’ stones, 
watches, etc., and we limit our liability 
on pledged goods to the amount actually 
pledged, so consequently the co-insur- 
ance could not be applied to such 
articles. 
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Ten Reasons Against 
State Insurance 


GIVEN BY GENERAL ACCIDENT 








Robs Peter to Pay Paul; Experimental 
Stage; Not Enough Spread 
of Liability 





The General Accident announces ten 
reasons against state insurance. They 
are in brief as follows: 

1. The state appoints men who have 
no business training, knowledge, skill 
or experience to manage the business 
properly. 

2. When tried out, state insurance is 
unsatisfactory. It fails to meet its 
obligations promptly; it is a system 
that robs Peter to pay Paul. 

3. When the emplover is allowed to 
choose his insurance, he does so, in the 
great majority of cases. in the proper- 
ly organized and properly managed 
companies. 

4. State insurance is still in the ex- 
perimental stage. 

5. State insurance likes state distri- 
bution whereas stock insurance lives 
up to the laws of average. 

6. The exclusive feature of monopo- 
listic state insurance is a good areu- 
ment against its soundness. Why so 
exclusive? Is it not ab'e to compete 
with vrivate enterprise? 

7. State insurance is not favorable 
to the working man nor dos it protect 
him against unjust impositions of cap- 
ital. Experience abroad proves this. 

8. Cheap insurance is not much dif- 
ferent than cheap clothes, cheap ma- 
chines or cheap toys. The question is 
which is the more valuable and useful 
in the long run—stock insurance or 
state insurance. 

9. State insurance is not guaranteed. 

10. It is said “if ifmpartial investi- 
gation be made in any ‘State Fund’ 
state, it will be found that the only 
reason such state does not now retire 
from this purely business activity is 
that it sees no satisfactorv way as yet 
to ‘unscramble’ its fund. Like the man 
who had hold of the bear’s tail. it would 
like to let go but doesn’t dare.” 





STANDARD’S RECORD 

The assets of the Standard Accident 
Insurance Company, of Detroit, are now 
$13,459,657. This company is 37 years 
old. It has a surplus to policyholders 
of $2,845,075. The company has paid 
$34,442,526 in claims since organization. 
C. A. Timewell is manager of the metro- 
politan branch. 
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Magistrate Sets Out to 
Reform Bail Bonding 








DESCRIBES PRESENT EVILS 
Bill Introduced By Senator Cotillo 


Provides Several Means to Check 
Up Bondsmen 





Whereas a judicial attitude toward 
present methods of bail bond writing 
generally obtained during recent inves- 
tigations, Chief Magistrate William 
McAdoo now has made an unequivocal 
condemnation, in announcing a bill re- 
cently drawn up in his office and pre- 
sented to Senator Cotillo. 

“The business is now being conducted 
under suspicion, to say the least,” said 
Magistrate McAdoo. “The professional 
real estate bonder’s place has been 
taken by the surety company and the 
cash bondsman. Some of the old pro- 
fessional bondsmen are the intermedi- 
aries furnishing indemnification, and 
these are all a part of the criminal un- 
derworld with whom they live. 

“Sometimes the indemnification is 
part of the stolen loot. In other cases 
the indemnifier is connected with the 
criminal world. This is shown by the 
fact that the ink is not dry on commit- 
ment papers before some of these ag- 
ents and cash bondsmen are in court 
ready to give any amount of bail for 
pickpockets, burglars, highwaymen, 
gangsters, loft robbers, automobile 
thieves, dock thieves, truck robbers, 
swindlers, prostitutes and other profes- 
sional criminals.” 

Magistrate McAdoo’s bill would limit 
commissions to 2 per cent and require 
examination and license of agents under 
$5,000 bond. Under its provisions the 
court would have the right to examine 
a depositor of security for bail to see 
whether any part of the security had 
been feloniously obtained by the de- 
fendant or whether the indemnifier 
shall have given indemnity or security 
for like purposes more than twice dur- 
ing the past month. 





THE LATE MILLARD LEONARD 


Vice-President of Fidelity & Deposit 
Was an Authority on Judicial 
Underwriting; His Career 





The death of Vice-President Mil ard 
Leonard, of the Fidelity & Deposit 
Company of Maryland, at his home last 
week witnessed the passing of one of 
the best known authorities on judicial 
underwriting in the country. It is said 
that Mr. Leonard could tell whether a 
risk was good or bad by just taking one 
look at it. He is also said to have had 
the knack of declining a risk without 
offending the would-be policyholder. 

He was vice-president of the old 
American Bonding in charge of the 
judicial department and when that com- 
pany was merged with the F. & D., he 
was made joint manager of the latter 
concern’s judicia! department. He was 
elected a vice-president of the Fidelity 
& Deposit on June 19, 1915. 

Mr. Leonard is_ survived 
widow and three children. 


by his 





F. E. Brisbine has joined the Fidelity 
& Deposit as associate manager of the 
San Francisco branch office. 
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In Twenty-six States 
The Norwich Union Indemnity Com- 
pany is now in twenty-six states. The 


Company’s premiums last year reached - 


about $750,000. 


Fable of the Tough Proposition 

Under the above head the General 
Accident tells this story to its repre- 
sentatives: 

Years ago we tried to sell a man some 
income insurance, but didn’t. He said 
he didn’t expect to be hurt and would 
take a chance. He did. About a year 
ago he said he was ahead of the game. 
He was. That is, he hadn’t paid pre- 
miums “for. nothing” for ten years or 
so, and figured he was $500 to the 
good. But he didn’t have it in the 
bank. When the old law of averages 
got busy, an automobile hit him—hard 
too. They put him in a nice, clean 
hospital room. at $35 per and got a 
good-looking nurse at $35 per and a 
highly trained surgeon, an’ everything. 
After a few days of blissful uncon- 
sciousness he began to wonder where 
“it” would all come from. Then we 
couldn’t help him. In about six weeks 
they turned him over, all fixed up, to 
his creditors. He’s still with them. 

* * * 


Hartford Auto Charts 
The 110 William Street office of the 
Hartford Accident Indemnity and the 
Hartford Fire has issued automobile 
rate charts in a form that will be found 
very convenient to insurance agents. 
* oa « 


Liberty Mutual’s New Home 


The Liberty Mutual has seven stories 
under lease in the nine-story building 


‘at Franklin and Kneeland streets, Bos- 
ton. The company started in 1912. The’ 


new location is not in the insurance 
district. 

* * aa / 
When Policy Is Ceonstrued Against 

insurer 

Il. the case of Hessler v. Federal Cas- 
ualty Company the court says in part: 
“But, in construing a policy of acci- 

dent insurance, words printed on the 
back of the policy purporting to sum up 
what is embraced by it constitute a 
part of the contract, and are to be taken 
into consideration in its construction 
(25 Cyc., 744.) Where the meaning of 
a policy of insurance is ambiguous, or 
it is so drawn as to be fairly susceptible 
of different constructions, it will be con- 
strued strictly against the insurer, and 
that construction will be adopted 
which is most favorable to the insured.” 

* + * 


F. S. Johnson To Join Agency 

Frank S. Johnson, assistant manager 
for Canada of the Preferred Accident, 
is severing his connection with that 
company. On March ist he will join 
the insurance agency of Carl J. Jen- 
nings, Hamilton, Ont., as office manager 
and to handle claims. 

cal oo * 


R. F. Proctor’s Record 

Ralph F. Proctor, who has been made 
assistant secretary and superintendent 
of.the contract section of the bonding 
department of the Maryland Casualty, 
succeeding Harry B. Sprague, has been 
handling claims and assisting as under- 
writer in this section for -eight years, 
frequently being in entire charge. He 
is a graduate engineer of Cornell Uni- 
versity and for nine years was engaged 
in general engineering and contracting 
work. During the war he was com- 








missioned a Major and promoted to 
Lieutenant-Colonel, and was in charge 
of the construction of Camp Meade, 
Md., and the Curtis Bay, Md., Ordnance 
Depot. 


*- *£ # 


Maryland’s Garage Policy 

Broadness of coverage, through sim- 
plicity of form and brevity, is the key- 
note of the new garage policy adopted 
as of January 21 by the Maryland Cas- 
ualty Company. Instead of nine ques- 
tions in the application, as heretofore, 
there are only three in the new form. 
In describing the new policy, G. H. 
Payne, the company’s automobile un- 
derwriter, says: “We have remodeled 
our garage policy along the lines of our 
new automobile policy. The new policy 
covers accidents away from premises 
of assured caused by active officers or 
employes in discharging their duties; 
there is an automatic transfer of inter- 
est in the event of death, insolvency 
or bankruptcy of assured, and it con- 
tains an insolvency or bankruptcy 
clause changing policy from an indem- 
nity contract to one of direct insurance. 
Under the property damage clause we 
now pay the loss imposed upon the as- 
sured by law.” 

* * * 


Heath in Charge 
Since the illness of Arthur Saxton, 
easualty examiner of the Insurance 
Department, which resulted fatally, Ex- 
aminer Heath has been in charge and 
he is the logical man to succeed Mr. 


Saxton. 
~~ 2 - 


Dawson Bill From Standpoint of Up- 
State Manufacturer 

Writing in the New York “Sun” from 

the standpoint of a manufacturer, H. S. 

Powell, of’ Utica, has this to say of the 

Dawson automobile compensation bill: 


If this project works out the same as the 
workmen’s compensation insurance the rate will 
be advanced about four times. 

In 1920 in the operation of our factory, which 

employs an average of twenty-five men, the cost 
of accident insurance was $841.30. We had a 
total of ten visits to the doctor’s office for such 
items as cuts and beuises, This works out at 
the rate of $84.13 for each visit one of our 
men made to the doctor’s office, which is pretty 
expensive business for us manufacturers. 
_ To offset this item we paid only $141 for fire 
insurance on our merchandise and $70 on our 
factory, making a total of $211 for the entire 
fire risk, as against $841.30 for compensation in- 
surance. 

If the automobile insurance is taken over by 
the State and made compulsory the automobile 
drivers of this State can rest assured that in- 
surance which costs them about $50 will cost 
them not less than $200 
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Troubles of the Telephone Girl 

“It gets me how some of these brok- 
ers call you up,” says a switchboard 
girl in one of the large companies. 
“You'd think they owned the company 
and were paying mea salary. They ask 
for the claim department. Now, you 
know how many there are in the claim 
department. If I ask who they want to 
see, they say ‘the manager.’ Then he 
has to take the trouble to find out what 
they want and tell them who to speak 
to. I’m supposed to find out what sort 
of a claim they have so that I can put 
them on the right wire. Then they think 
I’m getting fresh and trying to find out 
something about their business.” 

_ * * aK 


it’s a Pleasure To Get the Enve'ope 
Cutter, Too 

The Aetna Life has sent out a num- 
ber of envelope cutters, made of bronze, 
and containing this 
Pointed Suggestion: It is a pleasure to 
open a letter and find a check.” 

* ok cd 


$20,000 Burglary Booze Claim 
The Travelers New York office has 
received a $20,000 claim under a bur- 
giary policy for stolen booze. The as- 
sured insists upon payment. Naturally, 
there are a number of complications. 
* * aa 


Wisdom From a Woman 
Corinne V. Loomis, a clever insur- 
ance woman, of Boston, is responsible 
for this: “The agent can’t cut down 
calls without cutting down sales.” 
* a * 


r Feature C. W. Simmons 

The General Accident, in the current 
issue of its “Review,” prints the picture 
of C. W. Simmons, resident adjuster 
for the corporation at Pittsburgh. Mr. 
Simmons was born in a “Main Street” 
town and was graduated from the 
Cooperstown High School. From ther? 
he entered Syracuse University an‘ 
later attended the College of Law of 
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that University. He entered the news- 
paper business, but believing h: dd 
not have the talent of Irvin Cobb. Ring 
W. Lardner and other stars, he went in- 
to the insurance business. He started 
with the Employers’ Liability in claim 
work and then he went with the (Globe 
Indemnity. He has been with the Gen- 
eral for a year and a half. 
* ~ * 


Fined For Not Insuring 
Several manufacturers were §ar- 
raigned on March 1 in Essex Market 
Court for violation of the Workmen’s 
Compensation Law in failing to provide 
insurance for their employes. Magis- 
trate Silberman held the men in bail 

of $100 each for Special Sessions. 

* - © 


Accident Record of Pacific Mutual 
The accident department of the Pa- 


cific Mutual, has enjoyed a wonderfully 
successful year. New business written 
was in excess of $4,000,000, which rep- 
resents an increase of 37 per cent over 
1919. Premiums actually collected 
amounted to over $3,250 000, which is 


an increase over 1919 of 33 per cent. 
The loss ratio on this large volume of 
business was favorable. 

While all divisions of the accident 
department shared in the total in- 


crease, the Non-Cancellable Division 
made a particularly good showing. Pre- 
mium col’ections in that Division 
amounted to over $500,000. Substan- 
tial increase was made in the business 
of the Monthly premium division and 
also the railroad division. The Chica- 
go Office alone in the railroad division 
wrote $700,000 of new premiums 
a” * * 


Some Agents Can Write Anything 

A country agent dropped into town 
with policies covering the fire depart- 
ment of his municipality against lia- 
bility. This in spite of the laws re 
garding the police and fire departments 
as institutions run solely for public wel- 
fare; that is, making no direct charge 
for services, and, therefore, not subject 
to liability for damages. 

“How did you get away with it?” 
asked the underwriter. 

“The city counsel did not know any 
better,” replied the agent. “Perfectly 
proper thing, however, what I am Joing. 
If the town counsel doesn’t know any 
better, certainly the public doesn't. 
Someone is likely to start a suii and 
before we know it we'd eat up the |imits 
in lawyers’ fees.” 

> . ~ 


Jitney Verdict 
A verdict for $5,000 has been awarded 
against the Commonwealth Casualty 
Company of Philadelphia, insurers of 4 


jitney driver who ran down and killed 
2 bey in Newark. The company main- 
tained that it had not covered the ac. 
dent as the assured was on his wavy 19 
Brovkiyn to take advantage of a trolley 
slvike and was not conducting « jitnsy 
business within the meaning the 


policy. 
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“Reciprocals, mutuals 
Reciprocalg and other alleged insur- 

Leave ance companies with high 

Heart-Aches sounding titles are falling 

by the wayside, leaving 
heart-aches, empty pocketbooks and 
pankruptcy in their wake,” says the ed- 
itor of the “Aetnagram,” published by 
the Wilson general agency in Cleve- 
land. The comment continues: 

“This era of blue sky insurance is a 
good time to lay emphasis on the old 
adage that money talks, and we are 
satisfied that our agents can find no 
better argument in meeting cheap or 
cut-rate insurance than to simply make 
use of the latest figures pertaining to 
the Aetna and its affiliated companies.” 

* * 7” 
In its public liability 
AnArgument supplement, “The Aetna- 
ForPublic izer” urges agents to 
Liability consider this important 
form of insurance, In 
speaking of manufacturers’ public lia- 
bility it says: 

“You will overlook an important 
source of commission income and as an 
insurance advisor you will be remiss in 
discharging your obligations if you fail 
to solicit public liability insurance. 
Suppose that a verdict for $2,000, or $3,- 
000, or $25,000 or $50,000 had been ren- 
dered against one of your clients, and 
that, prior to the accident, you had 
failed to urge upon such a client the im- 
portance of being adequately protected 
against the public liability hazard— 
where would you stand in such a client’s 
estimation? What would be your 
chances of securing additional future 
business from him? What would be 
your chances of holding the lines he 
had already given you? 

“Not only ig a manufacturer respon- 
sible to the public—that is, to all per- 
sons not in his employ—for his own 
acts and those of his employes, but also 
for the acts (if they may be so desig- 
nated) of his machinery, his animals, 
his vehicles, and his buildings. 

“Accidents caused by icy or obstruct- 
ed sidewalks, defective or unlighted 
stairways, floor or sidewalk openings, 
falling objects, protruding nails—all 
these and countless other causes are 
constantly regyulting in personal injuries 
or death, followed by costly damage 
suits. The manufacturer cannot always 
be on the job himself and he cannot af- 
ford to stake his bank account against 
the careless acts .of other people to 
whom he hag to leave so large a part 
of his work.” 

*> * *& 
“News From Home,” the 

Expertin organ of the Home Insur- 
Charge of ance Company, says: that 
‘Phone Desk_ the establishment of what 

might be called a tele- 
vhone desk has helped an Indiana ag- 
ent. His telephone desk is in entire 
charge of one person, a young man 
familiar with the business who can han- 
dle intelligently all telephone calls— 
Which are requests for information on 
various classes of coverage and bind- 
ing propositions. 





Preaching the Straight and Narrow 
Herbert Powell, safety engineer in the 
John Street office of the Ocean, had an 
encouraging experience with the work- 
ing out of safety propaganda recently. 
He was in Syracuse, where Frank Mor- 
ris, of the Syracuse Safety Council, had 
been speaking from a!] the pulpits of 
é city, using the contemptuous ex- 
Pression ‘Jay-walker” as a label for 
those who violated pedestrian traffic 
regulations. As Mr. Powel stood on a 
curb at a street crossing waiting for 
the traffic policeman to change the di- 
rection of the traffic, one of two women 
in company stepped off to take her 
chance dodging the vehicles. The oth- 
er seized her and drew her back. “Let's 
not be ‘Jay-walkers’,” she said. And 
they waited. 


An accident and health pol- 
Farmer icy, issued by the National 
Policy Casualty for farmers and 
Seasonal called the Farmer Policy, 
pays double indemnity dur- 
ing the summer months. This feature 
is intended to save the farmer from 
supporting any who might be inclined 
to lay down during slack seasons when 
their time is worth little. It also pro- 
vides double indemnity for accidents 
received when riding on public convey- 
ances. This is a valuable selling point 
to farmers although it hardly affects the 
rate, the hazard is so small. 





U. S. CASUALTY CHANGES 


Assistant Secretary D. St. C. More- 
head, while continuing to exercise gen- 
eral supervision over the metropolitan 
department of the United States Cas- 
ualty, has been advanced to the execu- 
tive staff in direct charge of the per- 
sonal accident and health department, 
which was formerly under the super- 
vision of H. L. Kidder. H. S. Young, 
who has been doing special agency 
work with the United States Casualty 
Company, has been appointed manager 
of the metropolitan department. Among 
additions to the United States Casualty 
staff are J. E. Cosgrove, formerly assist- 
ant secretary of the Southern Surety 
Company, who will be an executive 
special attached to the personal acci- 
dent and health department. P. F. Gar- 
nett formerly with Bailey & Collins, 
Dallas, Tex., will also join the staff on 
March 15 as an executive special at- 
tached to the liability and compensa- 
tion departments; H. E. Davis, who was 
with the United States Casualty Com- 
pany, but left several years ago to take 
the position of assistant treasurer of the 
Wagner Electric Manufacturing Com- 
pany of St. Louis, has decided to return 
and will again join the staff of the 
United States Casualty as special rep- 
resentative, reporting directly to Presi- 
dent Lott. 





W. E. CLARK WITH NORWICH UNION 


Wilbert E. Clark. of the Home Office 
of the Aetna Life Insurance Company 
end formerly personal assistant to the 
vice-president of the accident and ‘I- 
ability department of that Company, 
the late Walter C. Faxon, has been ap- 
pointed assistant superintendent of the 
accident and health department of the 
Norwich Union Indemnity Company, of 
New York City. He is a graduate of 
the Hartford High School. In the fall 
of that year he entered the employ of 
the Aetna and has had experience an” 
education in the various divisions of 
the personal accident department. He 
has served as president and is an ar- 
dent supporter of the Aetna Life Club, 
an organization of the male employes 
of the Aetna Companies. He is an ex- 
service man. 





WITH COMMERCIAL CASUALTY 

J. H. Stotthoff, formerly manager of 
the accident-health and burglary de- 
partment of the American Casualty of 
Reading, has been appointed to take 
charge of the personal accidént and 
health department of the Philadelphia 
office of the Commercial Casualty. 
Mr. Stotthoff was formerly with the 
Equitable Life of New York. 





PROMOTE W. J. ADAMS 
Wilber J. Adams, field supervisor at 
Newark, N. J., of the Travelers, was 
promoted to be assistant manager, com- 
pensation and liability department, suc- 

ceeding E. V. Ross, transferred. 





T. H. DARLING RESIGNS 
Thomas H. Darling has resigned the 
rosition of resident treasurer of the 
T'nion Indemnity Co., and will engage in 
the general insurance business at Rock- 
ville Center, L. L 
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THE SIGN OF GOOD CASUALTY INSURANCE 





Credit Insurance Established 1869 New England 


London Guarantee & Accident Co., Ltd. 


OF LONDON, ENGLAND 


F. J. WALTERS 
Resident Manager 
55 JOHN STREET 
New York 


Elmer A. Lord &Co 
145 Milk St., Boston 
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MOTOR CAR MUTUAL FIRE INSURANCE COMPANY 
MOTOR CAR MUTUAL CASUALTY COMPANY 
50-56 JOHN STREET, NEW YORK CITY 


We write full coverage automobile insurance at 20% less than 
the conference rates. 


Telephone:—John 5880 Business written only through brokers 


We are open for agencies in New York and Pennsylvania 








The Employers’ Liability 
Assurance Corporation, Ltd. 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, 
ACCIDENT, HEALTH, FIDELITY 
AND BURGLARY INSURANCE 
United States Branch 


SAMUEL APPLETON, United States Mgr. 
Employers’ Liability Building 


33 BROAD STREET, BOSTON, MASS. 
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FORMAL NOTICE OF INJURY 


Compensation Commissioner Beers, 
of the Third District, Connecticut, act- 
ing for Compensation Commissioner 
Chandler, sustained the claim of George 
F. Manning of Holyoke, Mass., that 
his compensation be continued in spite 
of the fact that he failed formally to 
notify his employer of injuries received 
while an employe. On the ground that 
the employer’s evidence showed that 
the employer was aware of the injury, 
Commissioner Beers overruled the em- 
ployer’s stand that the employe’s ne- 
glect voided his claim. 
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e et MND Scie ccd cclckd taken dae 122.03 | Total ...ccceccederncsesecvecees $10,591 ,448.76 8 eer eerie 582,973.95 Tae ele a) ie = $8,171,905 my Con 
: Fn Surplus to policyholders: ——————__ | Surplus to policyholders: a 
Gross Assets .............6+ $15,481.574.69 | Capital .....60..... $2,000,000.00 | Gross Assets .........0s0000. $12,072,136.49 | Capital .......06.-. $2,000,000.00 continger 
Less assets not admitted...... 40,467.76 Surplus ............ 2,849 658.17 4,849,458.17 | Less assets not admitted...... 175,719 93 Surplus ........ 1.724 512.36 3.7245] mee i 
| a ++ 1,724 512.36 3,724.51. ar. It 
Total admitted assets........$15,441,196.93 RR Re I Seat AER A, $15,441 106,93 | Total “admitted assets........ $11,895,.417.46 , a a aa $11,896,417 : 80 Wi 
I ; 
i Increase in Assets  $1,447,989.99 Increase in Assets $874,210.23 aaa. 
: = t] 
. ingencie 
AUTOMOBILE, FIRE, MARINE & GENERAL CASUALTY INSURANCE, FIDELITY & SURETY BONDS endeavor 
take ther 











Total Surplus to Policyholders - 27,601,587 Paid Policyholders since Organization 428,989,64 a 








ee - - 




















| JANUARY 1, 1921 s 
, tna Life Insurance Company and Affiliated Companies 
. Total Assets - “ - - - $204,839,890 Total Income in 1920 - - - $87,884,44- 





